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LANDING SHIPS — TANKS — MEN TRAINED TO HANDLE THEM! | 


American efficiency and engineering skill and ingenuity have 
accomplished the impossible. 
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our fighting men to the last shot. 
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Firemen's Insurance Company of Newark, N. J. Milwaukee Mechanics’ Insurance Company 


Organized 1855 Organized 1852 
FIRE MARINE: Pm SURETY The Girard Fire & Marine Insurance Company Royal Plate Glass & General Ins. Co. of Canada 
Organized 1853 Organized 1906 
National-Ben Franklin Fire Insurance Company The Metropolitan Casualty Insurance Co. of N.Y. 
Orgonized 1866 Organized 1874 
The Concordia Fire Insurance Co. of Milwaukee Commercial Casualty Insurance Company 
Organized 1870 Organized 1909 


NSURANCE Pittsburgh Underwriters - Keystone Underwriters 
HOME OFFICE - 10 PARK PLACE - NEWARK I, NEW JERSEY 


| 
Western Department Foreign Department Canadian Departments Southwestern Dept. Pacific Department Sex 
120 So. LaSalle St. Ill John St. 465 Bay St., Toronto, Ontario 912 Commerce St. 220 Bush St. 
Chicago 3, Illinois New York 7, New York 404 West Hastings St., Vancouver, B. C. Dallas 2, Texas San Francisco 6, Call 


BUY MORE BONDS --AND KEEP THEM 


Official U. S. Navy Photograph 
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BURNING TIME LESS THAN 20 SECONDS— 
FOR THE TOUGHEST FIRES 


e Yes, Kidde built-in systems choke off flammable liquid fires (Class B) fo: 
Kidde Kills ) 





























—or electrical equipment fires (Class C)—in less than twenty seconds. 
When automatic systems are used, fires are often suffocated before Tough 
nearby workers realize a blaze has even started! Fires 
Ordinary water-type extinguishers cannot stop these tough fires. PROCESS ROOMS 
But they can be quickly smothered under clouds of swift carbon OVENS 
dioxide gas — dry, inert, odorless and non-toxic. And that’s the Kidde pire 
MO 
' 4 : baie a 
method! It leaves no after-fire mess, no contamination of mixes or STORAGE ROOMS 
4 fluids, no damage to electrical equipment. That’s why the Kidde MIXERS 
F system is recognized as one of the speediest, cleanest, safest means of COATERS 
Pe Oe TRANSFORMERS 
fire extinguishing in use today. 
y, ; ; ‘ye ; , ; DIP TANKS 
Check the accompanying list of typical industrial fire hazard AGITATORS 
areas—for safety’s sake. If there is one of these danger WASHING TRAYS 
spots in your plant, call in a Kidde representative — Yee PANELS 





he'll be glad to discuss your fire protection problems. 


The word “Kidde” and the Kidde seal are trade-marks of Walter Kidde & Company, Inc. 





Walter Kidde & Company, Inc. - 140 Cedar Street - New York 6, N.Y. 
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It never quite came fo this... 




















When wartime conditions improve in the IHotel Pennsyl- 
vania in New York, our dining room service may surpass even 
its golden era before the war. 

Even now, with a staff substantially depleted by the ab- 
sence of trained men and women in the Armed Services, a 
Hotel Pennsylvania meal is still an occasion. 

Our chefs at Hotel Pennsylvania have not only made the 
best of rationing and uncertain food supplies. Sometimes they 
have amazed even us with exciting new dishes that bid fair to 
outlive the duration on our menus! And, of course, Hotel 
Pennsylvania’s famous Research Kitchens continue to plan 
and devise the even more princely faré that will be yours 
after victory. 

Meanwhile, all of us at Hotel Pennsylvania appreciate your 
consideration in helping us make your stay the most pleasant 
one possible. 


HOTEL PENNSYLVANIA 


The Statler Hotel in New York 


$3.85 


James H. McCabe, General Manager «+ 
RATES BEGIN AT 
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My IO a-Ap is Te 
STOCK QUOTATIONS 


Closing Bid Prices 


Furnished through the courtesy of The First Boston Corporation 





1945 Range April 

High Low 30, 195 
Aetna Casualty & Surety Company ....... 159 133 -- 
Aetna Casualty & Surety Company (new). 81 71% T3y 
Aetna Insurance Company ..........sesee. 561g 4914 O44 
Aetna Life Insurance Company ........... 50% 40 50 
Agricultural Insurance Company ......... 7944 72% TS 
American Alliance Ins. Company ......... 2¢ 21% 22% 
American Automobile Insurance Company. 26% 22 2644 
American Casualty Company ............. 13 11% 124% 
American Equitable Assurance Company.. 184 1554 18% 
American Home Fire Assurance Company. 11 10% 11 
American Insurance Company (Newark).. 17% 144 17% 
American Re-Insurance Company ......... 56% 534 564 
American Reserve Insurance Company ... 23% 19% 204% 
American Surety Company ............+-- (4144 58% 644 
Automobile Insurance Company .......... 39% 36% 37 
baltimore American Insurance Company.. 7% 64% rer 
Bankers & Shippers Insurance Company.. 214 75 78ly 
Boston Insurance Company ............... 655 610 640 
Camden Fire Insurance Association ...... 21% 195, 205 
Carolina Insurance Company ............. 34 31 34 
City of New York Insurance Company ... 21 18% 20% 
Connecticut General Life Ins. Co. ........ 63 5614 58 
Continental Casualty Company ........... 49%, 4544 474 
Continental Insurance Company .......... 53 46 524 
Eagle Fire Insurance Company ........... 2 1% 15% 
Employers’ Group Associates ............. 3514 3 344q 
Kmployers Reinsurance Corporation ...... 6144 0 6044 
Excess Insurance Company of America ... 8% 6% Sy 
Federal Insurance Company .............. 51% 47 481, 
Fidelity & Deposit Company of Md. ...... 160 153 153 
Fidelity-Phenix Fire Insurance Co. ....... 5814 49% 57% 
Fire Association of Philadelphia ......... 73% 6414 72% 
Fireman’s Fund Insurance Company 95 8614 95 
Firemen’s Insurance Co. (Newark) 1444 115g 13% 
Franklin Fire Insurance Company ....... 2544 221, 23% 
General Reinsurance Corporation ......... 5544 52% 53% 
Gibraltar Fire & Marine Ins. Co. ......... 20% 17% 20% 
Glens Falls Insurance Company .......... 49 4314 ‘ 
Globe & Republic Insurance Company .... 94 7% 
Globe & Rutgers Fire Insurance Co. ...... 27% 21% 
Great American Insurance Company ...... 31% 283, 
Hanover Fire Insurance Company ........ 2934 251% 
Hartford Fire Insurance Company ....... 108% 101% 
Hartford Steam Boiler Inspec. & Ins. Co. 44% 38 
Home Insurance Company ...........e++0- 2954 26% 
Homestead Fire Insurance Company ..... 154% 14% 
Insurance Company of North America .... 95% 
Jersey Insurance Company of New York... 38 3544 
Lincoln National Life Insurance Co. ...... 50 45 
Maryland Casualty Company ............. 10% 65g 
Mass. Bonding & Insurance Company .... 79 72% 
Merchants Fire Assurance Corp. .......... 4914 46% 
Merchants & Mfrs. Fire Insurance Co. ... 65 4% 
Monarch Fire Insurance Company ........ 55g 3% 
National Casualty Company .............. 30% 27% 
National Fire Insurance Company ........ j2 55% 
National Liberty Insurance Company ..... 7% 63, 
National Union Fire Insurance Company.. 184 167 
New Amsterdam Casualty Company ..... - 27% 25% 
New Brunswick Fire Insurance Company. 30% 27% 
New Hampshire Fire Insurance Company. 46% 444% 
New York Fire Insurance Company ...... 14% 11% 
Northern Insurance Company ........+.+.. 914% 78 


North River Insurance Company ..... 


Northeastern Insurance Co. of Hartford .. 648 5% 
Northwestern National Insurance Co. ..... 139 130 

Ohio Casualty Insurance Company (The). 28% 26 

Vacific Fire Insurance Company .......... 101% 97% 

Pacific Indemnity Company .........-...+. 57% 4814 

Paul Revere Fire Insurance Company .... 23% 21% 23% 
#hoenix Insurance Company ............-- 2 8344 36% 
referred Accident Insurance Company .. 13% 12% 12% 
Providence Washington Insurance Co. .... 36 32 5A 
Reinsurance Corporation of New York ... 55% 4% 5% 
Kepublic Insurance Company—Dallas .... 30 27% 29 
Rhode Island Insurance Company ........ 7% 65% Th 
St. Paul Fire & Marine Insurance Co. .... 80% 70% 78 
Seaboard Surety Company .........-++.+++ 50% 44% 50% 
Security Insurance Co. (New Haven) ..... 3544 32% 34 
Springtield Fire & Marine Ins. Co, ........ 124% 115% 12 
Standard Accident Insurance Company.... 38% 34% 364 
Travelers Insurance Company ...........-- 600 537 581 
U. S. Fidelity & Guaranty Company ..... 39% 373% 30y 
U. S. Fire Insurance Company ........... 514% 4814 504 
U. S. Guarantee Company .........e.eseeee 76 71 76 
Westchester Fire Insurance Company .... 35% 31% 32 
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XECUTIVE 
Insurance News gest guiLDING, 75 FULTON STREET, NEW YORK, 7, W. Y. 
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Burroughs’ ability to maintain its high service standards 
g g 














i during these trying war years didn’t just happen! Years 
ago, Burroughs established a definite service policy in 
recognition of the fact that any mechanical product can 
be no better than the service provided for it. Today’s 
experienced, highly-trained service organization is the 
natural result of this farsighted policy of careful planning, 
constant study, continuous training and close supervision. 
It is this typical Burroughs thoroughness which makes it 
possible to help more and more users keep their precious 
Burroughs machines in action today. 





Burroughs systems and installation men have been constantly 
helping business machine users to make the fullest use of the 
equipment they now own... helping them to adapt their present 
machines to new conditions. Reference libraries containing up- 
to-the-minute information on machine accounting methods and 
procedures are maintained in all Burroughs offices. For help in 





IN MACHINES getting the fullest use from your present Burroughs machines, 
IN COUNSEL call the local Burroughs office, or write Burroughs Adding 
\e! IN SERVICE Machine Company, Detroit 32, Michigan. 


FIGURING, ACCOUNTING AND STATISTICAL MACHINES * NATIONWIDE MAINTENANCE SERVICE © BUSINESS MACHINE SUPPLIES 
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SPEEDY DISTRIBUTION 
of wartime mail is greatly 
facilitated in many an 
office with the USPM 
Letter Opener—the ma- 
chine that opens from 100 
to 500 letters per minute! 
Gives every department 
an early start on the day’s 
business. Speeds up the 
entire organization. 


... AND MAXIMUM 
POSTAGE SAVINGS are 
effected through the use 
of USPM Mailroom Scales 
which accurately and 
automatically weigh and 
indicate the exact postage 
required. Many  mail- 
rooms make postage dol- 
lars count by using postal 
and parcel post scales on 
outgoing mail. 





CENTRALIZED CON- 
TROL of mailings from 
all departments—with a 
U.S. Postal Meter—also 
helps busy offices cope 
with the flood of wartime 
correspondence. This ma- 
chine seals, imprints cor- 
rect postage, postmarks, 
counts, stacks in one 
operation. 

Here are some of the 
machines you should 
have in your modernized 
mailroom. Plan now to 
have them when they are again available. 


Metered Mail Systems . . . Postal and Parcel Post Scales 
. . - Letter Openers . . . Envelope Sealers . . . Multipost Stamp 
Affixers . . . Mailroom Equipment. (Many units available.) 


( \ as Our Plants A and B proudly fly the Army-Navy “E’* 
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MMERCIAL 
NTROLS 


CORPORATION 









Branches and Agencies 
in Principal Cities 


U.S. POSTAL METER 











BEST’S STOCK INDEX + 
So FIRE STOCKS } 
t 
| 
1933 194 1938, 19396 1937 19a 193 1940 191 td te an -— foot ~ 
* Based on Standard & Poor’s daily stock price indexes of 50 industria, 
20 railroad and 20 public utility stocks combined. 
Casualty Fire 
1943 1944 1945 1943 1944 194 
a! eer 326.7 356.8 377.8 185.7 189.4 2032 
a Sere 327.5: 352.4 389.5 189.0 189.5 2117 
SS ere 330.6 348.6 375.8 193.8 190.8 2054 
ee 331.2 344.7 386.4 193.5 188.4 2119 | 
ere 338.1 349.3 197.2 191.0 
SS er 347.5 347.9 201.1 192.1 - 
Pe Mlescoes 355.8 350.6 199.9 193.0 ; 
Aug. 31...... 356.1 351.1 201.8 197.6 ; 
eee 363.0 350.4 203.8 192.9 i 
= eer 359.2 354.1 202.0 197.7 
SS 348.1 361.9 191.6 196.2 
ae 349.6 363.4 192.9 195.0 





HE reaction in the price of fire and casualty insur 

ance stocks in March was virtually wiped out by an 
advance of nearly 3% in insurance share prices it 
April which brought them back to approximately the 
levels at the end of February, the highest point reached 
in several years. Our index of fifty fire insurance com- 
pany stocks closed the month of April at 211.0, while 
the index of twenty casualty insurance company stocks 
rose to 386.4. 

In April shares of the Fidelity-Phenix recorded the 
largest advance in the fire field by jumping five points 
to 571%, a gain of 10%. Next was New Brunswick, 
up 7%, followed by Insurance Company of North 
America, Baltimore American and City of New York, 
all up just over 5%. Only seven of the fifty fire stocks 
declined during the month, American Reserve showing 
the largest percentage drop with a decline of two points 
to 20% bringing it down to its approximate bid price 
at the end of January. 

In the casualty field, only four issues registered de 
clines during the month and the only outstanding move 
was in Maryland Casualty stock which jumped 28% 
by advancing to 1034 bid. This stock was off 9% in 
March after advancing 20% in February. This isa 
low-priced stock with a relatively small number of 
shares in the hands of the public and has been the 
subject of a certain amount of speculation due toa 
stockholders’ suit which last month was appealed toa 
higher court. 


BEST'S FIRE AND CASUALTY NEWS 
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Do you want the abso- 
lute certainty that / 
even as you open it, 
your client or client- | 
to-be will hope you are yy 
going to leave your <_ 
personalized survey for him to keep 
... to own and study? 

He will with this plan that gives 
presentations a new level of import- 
ance, that shares actively and con- 
structively in the interview, that 
keeps men insurance-plan-minded 
longer! 

Dignified and rich in appearance, 
the Kardex Insurance Bookfold pro- 
vides an orderly and complete pic- 
ture of what the assured’s coverage 
is and what it should be. 


FOR MAY, 1945 
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On the left side, 
under a neat hinged 
cover, is your written 
proposal. On the right 
} side is a graphic, 
J policy-by-policy and 
property -by-property pictorializa- 
tion on Kardex. 

Every angle is covered. Individual 
cards reveal all details of present in- 





surance, with recommended changes 
or increases. Premium calendar 
cards, automobile policy and fleet 
cards fill out the picture as required. 

So original, so practical is the 
Kardex Bookfold that many experi- 
enced fire and casualty men are 
using it to place their selling activi- 
ties on a higher service plane. This 
means, of course, increased income. 


ASK FOR DETAILS. Descriptive literature, including samples of standard survey forms designed for fire 
and casualty selling, will gladly be furnished. Ask our nearest Branch Office for Bookfold SP-KD 2002. 








SYSTEMS DIVISION 


REMINGTON RAND 


Buffalo 5, New York 


COPYRIGHT 1945, REMINGTON RANO ING. 





ANOTHER DELAYED ALARM! 


A BOX AT EVERY FIRE HAZARD WILL HELP 
PREVENT FIRE DISASTERS 
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THE GAMEWELL COMPANY Th 


© cou 
Newton Upper Falls, Massachusetts fer 
In Canada: Northern Electric Company Ltd.—Montreal pees 
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THREE "D" POLICY 
REVISED BY BUREAU 


EVISION of the Comprehen- 

sive Dishonesty, Disappearance 
and Destruction Policy was an- 
nounced by the National Bureau of 
Casualty and Surety Underwriters, 
effective April 2, 1945. Eleven en- 
dorsements have been incorporated 
in the form, and the changes are 
said to permit a policy to be “tailor- 
made” to the needs of an assured, 
who may desire one or more of the 
available coverages. The policy is 
generally available, except, for most 
coverages, to organizations eligible 
for a Bankers or Brokers Blanket 
Bond. The exception does not apply 
to insurance companies, foundations 
and endowment funds. 

The principal changes follow: 
(a) Blanket position form of fidel- 
ity coverage may be granted as 
| well as Primary Commercial Blanket 
Bond coverage. (b) Insuring 
; Agreement I (Fidelity) has been 
broadened to include coverage on 
employees temporarily abroad. A 
group loss provision has been added. 
(c) Insuring Agreement II contains 
Safe Burglary and Robbery cover- 
age and insuring Agreement III 
Robbery coverage on property other 
than money and securities. (d) In- 
suring Agreement V provides that 
losses may be paid directly to the 

assured’s bank where the bank has 
' fully reimbursed the assured. 
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LITIGATION 
CTION has been started in 


Minneapolis general agent, against 
the Minneapolis Underwriters As- 
sociation charging conspiracy, re 
straint of trade and boycott and also 
asking the court to cancel the charter 
of the association. This is similar to 
_ the action, very recently settled out 
of court, which Miller brought last 
year in Federal Court against Min- 
neapolis Underwriters Association, 
Western Underwriters Association 
and twelve insurance companies. 
Ware vs. Travelers, the first 
| major decision concerning insurance 
| practices since insurance was held 
| to be commérce, has been appealed 
' by Ware’s widow and was argued 
| April 11 in the United States Cir- 
' cuit Court of Appeals in Seattle. 
The lower court ruled that the Idaho 
| countersignature law was repug- 
nant to the Fourteenth Amendment 
» and an undue burden on interstate 
) commerce. 
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state court by J. T. Miller, | 












What waste of minutes and motions! 


... in ordinary office mail! Selecting the right 
stamp, separating it from the sheet, moistening 
the small bit of paper, making it stick, sealing 
the envelope! Small child stuff, taking up the 
time of skilled stenographers! Enough to make 
efficiency experts shudder! 

... Because there zs a machine that makes 
mailing fast and facile—a Postage Meter. It 
prints any kind of postage needed, fast as a fast- 
turning die turns—and seals the envelope. 
Prints a dated postmark, too; saving cancelling 
in the Postoffice, speeds the letter. Even prints 
your own private advertisement alongside the 
stamp, at your option . . . Protects postage, fool- 
proof, loss-proof; and automatically accounts 
for postage used!... Modern, mechanical—and 
mighty convenient, as thousands of firms now 
know, as thousands more will learn when war 
production is no longer urgent . . . Meantime, 
write for an informative booklet. 


PITNEY-BOWES 
Postage Meter Co. 


3084 Pacific Street, Stamford, Conn. 
In Canada: Canadian Postage Meters, Ltd. 
























































Better Records in 
Less Time with 
VICTOR VISIBLE 


Instant reference, speedy 
posting, practical easy- 
to-use signaling for fol- 








Cabinets 


Books low-up flagging out-of- 
Sections line conditions, indicating 
Recordex 


needed action—all these 
are yours in this modern, efficient equipment. Use it for 
Expiration and Line Records 
Commission and Customers Ledger 
Prospect Follow-up Records 
Real Estate Listing and Management 
and many others 
Standard size vertical cards can be filed in Victor 
Visible without re-writing records. 


Write for descriptive folders and name of nearest dealer 

















N. TONAWANDA VIC TOR NEW YORK 
SS— 


THE VICTOR SAFE & EQUIPMENT CO., INC. 








INSURANCE STOCKS 


Bought—Sold—Quoted 


The 1945 issue of our 
“COMPARATIVE DATA 
ON 
PRINCIPAL FIRE AND CASUALTY 
INSURANCE STOCKS” 


Now available. 
Copy upon request. 


MACKUBIN, LEGG & COMPANY 


Established 1899 


Members New York Stock Exchange 
New York Curb Exchange (Associate) 


BALTIMORE NEW YORK 























COMPANY DEVELOPMENTS .. . 
SUMMARY of the insurance company developments s 
throughout the United States and Canada in recent months < 

appears hereafter. This summary includes notices of examina- : 

tions conducted, and also new, licensed and retired companies, : 
ARIZONA Ir 
Licensed 
Commercial Travelers Insurance Co. ....Salt Lake City, Utah M 
Withdrew P 
Merchants Fire Insurance Co. ...........2-s00: Denver, Colo, 
COLORADO 
Incorporated P 
Fidelity National Insurance Co. ................ Denver, Colo 
National Farmers Union Motorists Mutual Ins. Co., j 
Denver, Colo. C 
Licensed F 
Postal Life and Casualty Ins. Co. .......... Kansas City, Mo P 
DELAWARE Vv 
Licensed 
Atlantic Mutual Indemnity Co. ............ New York, N. Y, 
GEORGIA S 
Licensed 
Netherlands Insurance Co. ........ee.eeeeees Hartford, Conn 
ILLINOIS U 
In Process of Organization 
EB. A. Mibuald Tree GM. ook. occ cccevss Springfield, II 
INDIANA 
Licensed R 
Inland Mutual Insurance Co. ............ Huntington, W. Va | 
Louisville Fire & Marine Ins. Co. ............ Louisville, Ky. f 
KANSAS | 
Licensed } G 
National American Fire Insurance Co. .......... Omaha, Neb. 
MAINE 
Licensed 
American Casualty Company .............0s00- Reading, Pa, 
MARYLAND 
Licensed . 
Inland Mutual Insurance Co. ........... Huntington, W. Va 
Vigilant Insurance Company ............... New York, N. Y. 
MASSACHUSETTS 
Examined 
Electric Mutual Liability Ins. Co. ............... Lynn, Mass, 
MICHIGAN 
Licensed 
Inland Mutual Insurance Co. ............ Huntington, W. Va 
MINNESOTA 
Licensed 
Fidelity Mutual Insurance Co. ............. Indianapolis, Ind, 
MISSOURI 
Retired 
General Indemnity Exchange ................. St. Louis, Mo. 
Examined 1 
Midwestern Fire & Marine Ins. Co. ........... St. Louis, Mo. 
Mutual Fire Ins. Co. of St. Charles........... St. Charles, Ma = 
NEBRASKA 
Licensed 
American Aviation & General Ins. Co. .......... Reading, Pa 
Merchants Mutual Bonding Co. .............. Des Moines, Ia 
NEW JERSEY 
Licensed 
Utilities Mutual Insurance Co. ............ New York, N. Y. 
NEW MEXICO 
Licensed 
Bankers & Shippers Insurance Co. ........ New York, N. Y. 
NEW YORK 
Accredited Reinsurer 
Republic Mutual Fire Insurance Co. ........ Belleville, Kansas 
Examined 
Glens Falls Indemnity Company .......... Glens Falls, N. Y. 
Great Eastern Fire Insurance Company..White Plains, N. Y. 
Interboro Mutual Indemnity Ins. Co. ...... New York, N. ¥™¥ 8 
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Ts “ National Retailers Mutual Insurance Co.....Glen Cove, N. Y. 








nent La Paternelle Fire & General Ins. Co., Ltd. ....Paris, France 
: Patriotic Insurance Co. of America ........ New York, N. Y. 
ontht | Sun Ins Office, Ltd London, England 
mina- Sun nsurance ee, £26. ... steer ee eeeee London, ngianc 
anies Sun Underwriters Insurance Co. .......... New York, N. Y. 
OHIO 
Licensed 
Inland Mutual Insurance Co. ............ Huntington, W. Va. 
Examined 
Utah Manufacturers & Merchants Indemnity Co.....Cincinnati, Ohio 
Pioneer Mutual Casualty Company .......... Columbus, Ohio 


Colo, OREGON -4 Ss S 
C ‘ - Parner vor a Fire Coverage in Australia 
Pacific Coast Automobile Association .......... Portland, Ore. 
Colo PENNSYLVANIA Marine Risk in Chile 














j Examined 
Colo, Codorus and Manheim Mutual Prot. Ins. Co........ York, Pa. es 4 
Farmers Mutual Fire Insurance Co. .......... Kutztown, Pa. Casualty Problem in India e 
Mo Paradise Mutual Fire Insurance Co............. Hanover, Pa. 
World Mutual Health & Accident Ins. Co.....Philadelphia, Pa. xk kk 
N. ¥, oe Consult the American Foreign Insurance 
= - .f . . . . . . 
Safeguard Insurance Company ............ New York, N. Y. Association for individual analysis and so- 
Conn, V +f she T lution of your foreign insurance problems. 
United National Indemnity Co. ............ New York, N. Y: * 
, Til — ome The thirteen member and affiliated companies 
_ Licensed , of the A.F.I.A. constitute the largest and 
Vv Rhode Island Insurance Co. ................ Providence, R. I. ° ° 
, Va fete us strongest aggregation of property insurance 
Ky, | NEWFOUNDLAND a 
Ay teste carriers in the world. 
' Great American Indemnity Co. ............ New York, N. Y. 
Neb, a rr Our 27 foreign branch offices and head office 
at New York City issue binders and policies 
Pa . | for fire casualty, marine and allied lines of 
, a | ° ° . 
N CLEVELA fe insurance anywhere in the world outside of the 
\; ° . 
Va I N D North American continent. 
LY, IT’S THE I 


No worry or confusion about languages, cur- 
rencies or local regulations need bother you 
or your clients. 


Place your foreign risks through the A.F.I.A. 





. | AMERICAN FOREIGN 
ES | INSURANCE ASSOCIATION 





{ 
HOME OF THE FAMOUS U. E. GUERRINI, General Manager 


YOGUE ROOM 80 MAIDEN LANE NEW YORK/7,N. Y. 


1000 ROOMS WITH BATH 

RADIO IN EVERY ROOM 
FIVE FINE RESTAURANTS | 
CENTRAL DOWNTOWN LOCATION , 


nsas 
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Write for your FREE Copy 


SE who want to cut costs, speed and simplify the 
production of forms, bulletins, manuals, parts lists, etc.,will 
profit by reading Vari-Typer -- A New Tool for Business. Its 
sixteen three-color pages tell an interesting and informative 
story about the Vari-Typer Composing Machine, and its money- 
saving applications for all kinds of paper work.This free 
booklet shows you how to produce paper work at a fraction 
of your present costs. 


Somewhere in your organization there is work which can be 
done more economically by the versatile Vari-Typer. Reading 
this booklet will hélp you determine where you can use Vari- 
Typer,and show you how to start Vari-Typer savings. Thousands 
of business organizations now use Vari-Typer.Get your copy 
of this timely message.Use the attached coupon.Write today! 
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Send me Vari-Typer -- A New Tool for Business. 
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*x** For many years we have prepared an annual study 
of the business and resources of the fire insurance 
groups and in 1944 these groups transacted 93% of the 
total stock fire-marine business written in the United 
States. For many years we have also included figures 
for the casualty company members of these groups. 
Casualty companies operating as members of groups 
wrote 72% of the total casualty-surety business written 
in the United States by stock carriers in 1944. Thus, 
this study of group operations embraces stock fire and 
casualty companies writing $1,940,000,000 out of a 
grand total of $2,355,000,000 stock fire-marine and 
casualty-surety business. Brief comment on the 328 
companies operating in groups appears on page 17 under 
the title Insurance Company Groups, with supporting 
tables on pages 55 to 63, inclusive. 


*** One hundred mutual casualty companies writing 
about 85% of the business in their field reported an 
increase of nearly 7% in net premium writings to bring 
the estimated volume in the mutual casualty field to 
an all-time high of $470,000,000, approximately 27% 
of the total business of all private casualty and surety 
insurance carriers in 1944, This represents a substantial 
increase from the $108,000,000 premiums written in 
1932 or the $135,000,000 in 1929, the pre-depression 
peak. Aggregate balance sheet figures for the last two 
years and operating ratios from 1929 to the present 
are included in the study on page 19. 


*k* After the war, competition for all kinds of auto- 
mobile insurance by automobile dealers, finance com- 
panies and their controlled insurance companies will 
be severe ; only with a thorough knowledge of the facts, 
problems and conditions can local insurance producers 
retain many of their present accounts and participate 
in the huge volume of premiums formerly controlled 
by the finance companies. This subject is receiving the 
careful attention of interested groups throughout the 
country and this month we outline the Rhode Island 
Auto Finance Plan, on page 20, and the Saint Louis 
Auto Finance Plan on page 21. 


FOR MAY, 


1945 


*x*x*x The business of insurance as carried on in this 
country is a billion dollar industry. It has a record of 
achievements of which we may all be proud. It is only 
natural that in a business so vast and of so great mag- 
nitude there should be faults and imperfections. It is 
more necessary than ever before that both com- 
panies and producers think intelligently and act promptly 
upon The Business of Making Friends, as outlined on 
page 23. 


**x*x Between now and 1948 the insurance business is 
going to be made over in this country. There are many 
organizations diligently concerned over their own in- 
terests and the interests of their clientele, but until the 
reorganization of the National Association of Insurance 
Brokers there was no one organization diligently and 
effectively representing the interests of risks requiring 
interstate and international insurance protection, ac- 
cording to one of New York’s leading brokers in Pro- 
ducers and Interstate Risks, on page 27. 


xxx Even though it cannot be said that more than a 
very few of the measures of proposed federal and state 
health insurance legislation éver were likely to be 
adopted, it is obvious that their number is indicative 
of a much broader interest in compulsory health insur- 
ance measures than has heretofore been evidenced in 
this country. Many of these plans will be considered 
again in years to come. A survey of the proposals made 
in 1945 appears on page 31. 


*xkk Use and occupancy is one of the important lines 
of insurance but has not yet attained the full degree 
of understanding, recognition and accomplishment to 
which it is entitled, either from those who need and 
buy insurance or from those who sell it. For a broader 
understanding of this subject, see Simplicity in Business 
Interruption Insurance, on page 35 


*x%*k The boiler and machinery policy has undergone 
many changes in the past two years which are covered 
very thoroughly in New Boiler Policy, on page 43. 


xxx Self-insurance as viewed by many is merely an 
election of a company to do without insurance, to fail 
to insure or to cancel its insurance policies. That is 
certainly far from self-insurance which is defined as 
the carefully planned self-assumption of chosen risks 
with adequate provision for meeting possible losses 
through reserves established in conformity with all of 
the sound principles and practices of commercial in- 


_surance companies. For a, broader understanding of 


self-insurance and its limitations, see Self-Insurance 
for the Average Company, on page 47. 
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[ Ring wartime conditions, 





factors such as heavy increass) / 
in concentrations of values, 
rapid expansion of industrial’ 
operations, use of unskilled} 
labor, inferior construction and 
a host of other hazards offer ’ 
serious challenge to protective 
systems. 

During 1944, A.D.T. me 
the situation by maintaining 


the same high standards of e- 





ciency and effectiveness, in min- 
BURGLAR AND HOLDUP ALARM SERVICES 


Burglars captured as a result of A.D.T. Alarms. . . 328 imizing fire and burglary ~) 
Percentage of losses in attacks on A.D.T. protection to in- : 
surable values protected. . . . . . . . 6/1,000ths of 1% that have characterized A. D.T; 
During the past ten years, subscribers to A.D.T. Burglar Alarm , 
Services have enjoyed 99 99/100thsS@ IMMUNITY FROM BUR- Services year after year. 
GLARY LOSSES. e 


WATCHMAN SUPERVISORY AND MANUAL FIRE ALARM SERVICE The accompanying st 


Investigations of failures of watchman to signal on schedule tical analysis provides comf- 


214,733 
Total number of signals supervised was 323,938,615; hence, , 
ali , a ing assurances to A.D.T. sb- 
the patrol efiiciency was. . . . . . . « 99 93/100ths% 
Manual Fire Alarms received. . . . . . . . « «1,772 


Percentage of fire losses to insurabie values . 3/100ths of 1% scribers and merits the though- 


During the past ten years, subscribers to A.D.T. Watchman 
Supervisory and Manual Fire Alarm Service have enjoyed 
99 97/100thsS%O IMMUNITY FROM FiRE AND WATER LOSSES. 

° ecutives, insurance underwriters 


SPRINKLER SUPERVISORY AND WATERFLOW ALARM SERVICE . 4 
; leis ln tigi ; é and others concerned with prop- 
Supervisory alarms, indicating impairment of sprinkler systems 
131,423 
Waterflow alarms, indfcating fires or serious leaks . . 2,598 
Percentage of fire and water losses to insurable values 
4/100ths of 1% 
During the past ten years, subscribers to A.D.T. Sprinkler Su- 
p-rvisory and Waterflow Alarm Scrvice have enjoyed bctt:r than 
99 98/100ths% IMMUNITY FROM FIRE AND WATER LOSSES. 


ful consideration of business ex- 


erty protection. 


A.D.T. ELECTRIC PROTECTION SERVICES 


Controlled Companies of AMERICAN DISTRICT TELEGRAPH CO. 155 Sixth Avenue, New York, NJ. 
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FINANCE 


99 John Street, New York 7, N.Y. 


Financial Statement as of December 31, 1944 


ASSETS LIABILITIES 

BND cata gienes sees easdhenasesadaes $13,484,520.74 Workmen’s Compensation, 

U. S. Government.... $12,626,823.52 (Legal) and Other Loss Reserves.... 

0 eee 786,961.78 Unearned Premium Reserve 

oo re 70,735.44 Commissions Payable 
ER GILG S5.5a5k Wkowsduns indaddenid a 5,429,260.00 Reserves tor Tanes, Relasurence, ots. .. 
(Valuations on N. Y. Insurance Dept. Basis) Voluntary Contingency Reserve 

$18,913,780.74 

Cash (In Banks and Office) ........... 2,034,770.06 Liabilities Except Capital 
Mortgage Loans (N. Y. City Real Capital 

RE Wiel Ghtinakinionsgavernion 97,853.86 . 5 glanced aia haa 
Premiums Not Over 90 Days Due...... 337,823.40 Surplus ......+.++++++- 
pO 49,886.36 . 
Salvage Receivable ................. 33,436.48 Surplus to Policyholders 

Total Admitted Assets ........... $21,467,550.90 Total Liabilities 


N. B. Securities carried at $503,479.64 in the above statement are deposited as required by law. 
On basis of December 31, 1944 Market Quotations for all Bonds and Stocks owned, the Company’s 





eAMERICAN 


Re-Insurance Company 


ROBERT C. REAM, President 





Total Admitted Assets and Surplus would be increased $537,753.32. 


CASUALTY-FIDELITY-SURETY 
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of the business and resources of fire insurance com- 

pany groups and in 1944 these groups transacted 93 
per cent of the total stock fire and marine business written 
in the United States. For some years we have also in- 
cluded figures for the casualty company members of 
these groups. 

The growth and increasing importance of casualty 
business and the closer coordination between fire and 
casualty companies is evidenced by the fact that not only 
have fire companies established casualty subsidiaries but 
many casualty companies have organized fire subsidi- 
aries to carry automobile fire lines so that approximately 
two-thirds of the groups include casualty companies, 
and in more than half of these mixed groups, the cas- 
ualty companies outrank the fire companies in size. 


Pei many years we have prepared an annual study 


Casualty Position 


More surprising is the fact that the casualty com- 
panies in these insurance company groups wrote 72 
per cent of the total casualty and surety business written 
in the United States by stock carriers in 1944. Thus, 
this study of group operations embraces stock fire and 
casualty companies writing $1,940,000,000 out of a 
grand total of $2,355,000,000 fire-marine, casualty- 
surety business. 

As we have included in this study any two or more 
companies under the same management, it includes a 
wide range in size from two companies with total assets 
of just over $1,000,000 to fleets of as many as fifteen 
companies and assets which total nearly $380,000,000. 


General Operating Results 


There is no reason to discuss the general operating 
results of the companies in these groups, as operating 
results of all fire and casualty companies were the object 
of a special study in the April issue of Best’s Insurance 
News, and these companies follow closely the general 
aggreates. However, it is interesting to note that the 


INSURANCE COMPANY GROUPS 





Casually 


245 fire companies wrote nearly 20 per cent more pre- 
miums than the 83 casualty compantes and have about 
double the capital and surplus, unearned prentium 
liability and assets. 

This disparity is augmented by the fact that the fig- 
ures are inflated by the ownership of their subsidiary 
running mates. 

In comparing the combined assets and surplus to 
policyholders shown in the tables appearing on pages 
55-63 of this issue, it is necessary to make allowance 
for those companies owning stock in one or more sub- 
sidiaries. This direct or indirect ownership inflates the 
totals for some of the individual groups and makes the 
grand totals too high. Moreover, the capital 4nd surplus 
of the casualty totals are inflated by the Aetna Life and 
Travelers figures as there is, of course, no segregation 
of such accounts between the casualty and life depart- 
ments. Assets, however, are segregated and only those 
of the casualty departments included. 


Group Positions 


The relative positions of the groups as to premium 
volume differ quite markedly depending upon whether 
we consider only fire volume or both fire and casualty 
premiums. The Travelers which leads in total fire and 
casualty volume ranks 15th in fire volume while the 
Home which has led in fire production for some years 
occupies 4th place in combined volume. The Hartford, 
Royal-Liverpool, America Fore, Insurance of North 
America and Aetna Fire rank among the leaders in 
either class while Aetna Life in 3rd place on combined 
volume drops to 17th on fire alone. Several leaders in 
one group do not rank on the other basis among the 
largest 20 and General Motors which was 5th in fire 
volume in 1941 and 11th in combined volume did not 
make either list for the last three years. 

On page 63 we have included a tabulation of the 
leading insurance groups by premium volume for 1943 
and 1944 as to tetal fire and casualty premiums and also 
as to fire premiums only. 





STOCK FIRE AND CASUALTY GROUP TOTALS 











(last 000 omitted) 
' Stat. Net 
Total Policy- Net Net Losses Under- Under- Invest- Federal 
Admitted holders’ Unearned Prems. Prems. andAdj. t Loss writing +Exp. writing meat Taxes 
s Assets Surplus Prems. Written Earned Exp.Inc’d Ratio Exp.Inc’d Ratio Results Income  Inc’d 
UMMARY: 
Fire (245 cos.) .. - Sen ~ | $1,740,558 $911,212 $1,055,217 $970,820 $553,630 57.0 $436,883 41.4 -$18,184 $84,519 si3088 
Casualty (83 cos. ). 1,896 897,035 403,209 884,161 7,003 474,242 55.3 311,939 35.3 71,437 41,454 _ 31588 
Total (328 cos.) $4,907,783 $2,637,503 $1,314,421 $1,939,378 $1,827,823 $1,027,872 56.2 $748,822 38.6 $53,253 $125,973 ~ $49,581 
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OVERWORK 
can make a boiler ill 


Many boilers and other power equipment are becoming 
exhausted from overwork. They have been running extra 
shifts since even before December, 1941, to turn out war 
materiel. They need the protection of planned inspec- 
tions, of the type made by Hartford Steam Boiler. 

Many insurance agents have capitalized on this very 
real opportunity for service and profit and are getting 
additional income through writing Hartford Boiler and 
Machinery policies. 

You will find, as they have, that the Special Agent of 
the Hartford Steam Boiler in your territory is ready and 
willing to help you with technical information. He can 
offer you many practical suggestions on soliciting and 
serving this profitable type of risk. 

Hartford Steam Boiler has the largest field staff of 
specialists in the nation (both Special Agents and Inspec- 
tors) whose time is devoted solely to power-plant pro- 
tection. This staff draws upon the experience gained by 
the Company in seventy-nine years of concentration on 
this one specialized line. 

Why not decide now to declare yourself in on this 
added source of Agency income? Call 
in your Hartford Steam Boiler Special 
Agent and get a plan going. Opportuni- 
ties were never better than at this time. 


The Hartford Steam Boiler Inspection 
and Insurance Company e Hartford, Conn. 
For Power-plant Insurance, It Pays to Ch the Lead 











BRITISH MOTOR INSURANCE 


HE history of motor insurance falls into several 

clearly defined periods. First, there was the pioneer 
stage which may be said to have drawn to its con- 
clusion with the commencement of the 1914-18 war, 
because during that time the development of motor 
cars was so expedited that, when peace returned, the 
world presented new possibilities. Second, there was 
the postwar stage of rather more than a decade, during 
which the total of premium income from motor insur- 
ance advanced with remarkable rapidity but no one 
knew exactly how much the various offices were han- 
dling, and during the uncertainty the record was marked 
by the activities of a number of mushroom companies. 
The third stage extended from the time when the pub- 
lication of full information relating to motor insurance 
became compulsory—namely, from the 1932 accounts 
onwards—up to the record year of 1938, and the fourth 
and last stage has continued through the war, marked 
by falling premium totals accompanied by much im- 
proved claims. Quoting typical years to illustrate these 
major trends since 1932, the following table is pro- 
duced :— 


Tariff Companies Non-Tariff Companies 


Year Premiums Claims Ratio Premiums Claims Ratio 
1932 £22,540,832 56.8% £ 8,734,417 56.7% 
1935 22,178,730 58.6 10,654,676 54.1 
1938 24,591,620 56.0 12,741,593 58.4 
1939 23,820,513 57.4 12,178,437 60.6 
1940 21,173,034 55.6 9,941,102 58.4 
1942 19,066,359 46.6 8,794,579 53.7 
1943 16,796,266 46.1 7,303,208 46.0 


In the period of expansion from 1932 to 1938, the 
motor premiums handled by our great tariff insurance 
companies did not advance so rapidly as those of the 
non-tariff organisations, but during the second period 
of wartime contraction of premium incomes, the tariff 
companies have proved more stable. 


During the last two years the claims have improved 
to an entirely new standard, and at 46 per cent for 
1943 have been about 10 per cent superior to previous 
experience. This remarkably good standard of under- 
writing cannot, unfortunately, be attributed to improved 
driving, but rather to the fact that the removal of so 
many cars from the roads by war restrictions has 
operated to relieve the congestion in many areas. When 
normal conditions return, it seems certain that motor 
claims will be as troublesome as ever, and that only 
well-managed motor departments will make the busi- 
ness pay its way. 

The achievements of the offices in 1943 may be sum- 
marised by saying that they maintained their premium 
totals remarkably well, and set up the highest standard 
of underwriting on record. Their earned profits were 
particularly good, and the only regret is that so much 
of the profit went in meeting the demands of the Col- 
lector of Taxes, instead of serving to augment ad- 


ditional reserves. 
—The Policyholder. 
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OPERATING RESULTS 
Mutual Casually Companies 


Total Admitted Assets ...... 
Policyholders’ Surplus ....... 
Loss Reserves ... 
Unearned Premiums ........ 
Net Premiums Written ...... 
Net Premiums Earned ....... 
*Incurred Loss Ratio ........ 
tincurred Expense Ratio .... 
Combined Ratio ........... 
Stat. Underwriting Results ... 
Change Prem. Reserve Equity 
Net Investment Income ..... 
Other Investment G. or L. ... 
Federal Taxes Incurred ...... 
Dividends Declared ........ 


* Incurred ‘to premiums earned. 


ET premiums writ- 
N ten by stock and mu- 
tual carriers reached 
an all-time peak in the 
casualty business in 1944. 
Furthermore, it was dis- 
tinctly profitable business, 
and the year ranks as one 
of the best in history. 
One hundred mutual 
casualty companies writ- 
ing about 85% of the busi- 
ness in their field reported 
an increase of nearly 7% 
in net premium writings to 
bring the estimated volume 


Year Premiums 


. * Writt 
in the mutual casualty field 999 $134,654 
to an all-time high of 1930 .......... 132,042 
$470,000,000, approxi- 1931 .......... 122,222 
mately 27% of the total aa sen eeeeees tots 
business of all private j934 01”! 141.083 
casualty and surety inmsur- 1935 .......... 168,113 
ance carriers in 1944. This 1936 .......... 199,519 
represents a substantial in- and seseeeeees pop 
crease from the $108,000,- eae bee 

s 2 A i. rr 256,843 
000 premiums written in j949.......... 293,602 
1932 or the $135,000,000 1941 .......... 363,934 
written in 1929, the pre- a pakyeamani ponies 
depression peak. 1944 |. ~——-$470,000 


In 1929 total stock and 
mutual casualty volume 
just topped $1,000,000,- 
000. In 1944 stock carriers alone wrote $1,220,000,000 
and combined net premiums approached $1,700,000,000. 


Rate Reductions , 


The continued growth in casualty premiums has 
been in the face of decreasing rates in almost all lines, 
the most drastic reduction being in automobile rates 
late in 1942 and early in 1943, due to wartime re- 
strictions on driving. The consequent reduction in 
automobile premium volume has been offset by gains 
in other lines, principally accident and health and 
workmen’s compensation. 

The rise of a point and a half in the over-all loss 
ratio in 1943 and two points in 1944 is probably due 
more to the relative increase in importance of the 
workmen’s compensation line than to any increase in 
losses generally. Approximately 40% of the current 
mutual casualty business is in workmen’s compensation 
with an additional. 25% in accident and health lines, 
nearly half of the latter in group. It is also this pre- 
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All figures shown in thousands (last 000 omitted). 
*To premiums earned. {To premiums written. 


1943 1944 %Change ponderance of workmen’s 
$601,317 $675,836 + 12.4 compensation business that 
181,802 205,965 + 13.3 hes ke h ls’ | 
267,614 304,663 +13.8 1as ept t le mutua Ss OSS 
103,772 113,001 +8.9 ratio consistently higher 
376,517 402,393 +69 than for the stock carriers 
ae — whose average loss ratio 
23.5 23.7 has been lowered by excep- 
81.5 83.7 tionally favorable experi- 
68,035 62,365 ence on surety business 
poe By in recent years. 
ae 4.871 The incurred loss ratio 
3.173 3.695 in 1944 at 60.0% is the 
50,278 48,662 average for the last twenty 
t Incurred to premiums written. years. Expenses were 
fractionall higher at 
*Loss Expense Combined 23.7% which ny slightl 
Ratio Ratio Ratio pei =e. ently 
65.1% 21.6% 86.7% Over one point above the 
62.9 22.6 85.5 twenty-year average. The 
62.1 23.4 85.5 statutory underwriting 
= oy = profit. was ‘somewhat 
63.7 21.4 85.1 less due to the higher in- 
61.1 21.4 82.5 curred losses and the 9% 
61.4 21.2 82.6 increase in unearned pre- 
60.2 21. $1.3 miums but remained well 
58.8 22.0 80.8 howe iienl 
57.7 235 81.2 above dividen eclara- 
59.9 23.9 83.8 tions. Loss reserves were 
60.3 23.7 84.0 increased nearly 14% so 
oe a oy that they now aggregate 
60.0 23.7 83.7 three-quarters of one 


year’s premiums. There 
continues to be a very 
. healthy growth in re- 
sources with total assets up more than $75,000,000 
(12%) and surplus up some $25,000,000, or 13% for 
the year. The substantial increase in loss reserves gives 
every indication that the companies, as a group, are 
making a concerted effort to cover their deferred lia- 
bilities with more than adequate reserves. 


$¢ Estimated. 


As for several years past, the investment portfolios 
reflect a great degree of liquidity with large cash bal- 
ances and substantial holdings of U. S. Government 
bonds. The low yield on the high-grade bonds holds 
investment income down and the large cash balances 
contributed nothing to income. As a result, there was 
only a small increase in investment earnings despite the 
large increase in assets. 


Tables sent to our weekly bulletin subscribers show- 
ing the principal figures and operating ratios for the 
individual mutual casualty companies for 1943 and 1944 
and similar figures for leading mutual fire insurance 
companies are omitted from the News this year due 
to restrictions on the use of paper. 
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T IS recognized that finance com- 
peanie have entered the auto fi- 

nance field to stay. Through affil- 
iated insurance companies and 
dealer sales agencies they have in- 
vaded the imsurance business per- 
manently. Such interests can not be 
entirely driven from the field and 
these plans are not designed for that 
purpose. They are designed to cre- 
ate equal opportunity for local banks 
or other financial institutions and 
local insurance agents and brokers 
to compete for and secure an equi- 
table part of such business. 

So far as insurance producers are 
concerned it is recognized that as 
respects automobiles purchased on 
the installment payment plan, con- 
trol of the financing carries with it 
control over the placement of the in- 
surance. Such control up to the be- 
ginning of the war has in large part 
rested with the automobile dealers. 
If insurance producers are to con- 
trol any part of such business from 
now on they must interest them- 
selves equally in the financing of 
such purchases. 


Financing By Insurance Producers 


Since insurance interests have crit- 
icized invasion of the insurance 
business by finance interests, it can 
-be no sound solution for those in the 
insurance business to retaliate by in- 
vading the financing field through 
the formation of finance companies. 
Such action is not called for since 
local banking institutions every- 
where are now desirous of extend- 
ing consumer financing. The inter- 
est of local banks and local insur- 
ance producers is therefore identical. 
This is based on the belief that the 
field of the auto manufacturer is 
properly in the making of automo- 
biles, the field of the auto dealer is 


The Rhode Jatland Plan 


by CARLETON I. FISHER 
President, Rhode Island 


Association of Insurance Agents 
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properly the sale and service of those 
cars, the field of the local banks is in 
the financing of such purchases, and 
the field of the local insurance pro- 
ducers is in the sale and servicing of 
insurance on such cars. 


Auto Dealer Competition 


These interests do not conflict ex- 
cept in the attempts of auto dealers 
to secure commissions on financing 
and insurance and in the attempts of 
manufacturer or dealer controlled 
finance companies to secure the fi- 
nancing and insurance. So long as 
the dealer is the first of the various 
interests to know that a person is a 
prospect for the purchase of an auto- 
mobile, the dealer will be in a posi- 
tion to control the arrangement of 
the financing and the placement of 
the insurance and will do so to his 
own profit, if possible. 

In order for the bank to partici- 
pate in this business the bank must 
be in a position to discuss the mat- 
ter with the prospective borrower 
before he signs the papers to buy the 
car, preferably before he even talks 
to the dealer of his choice about the 
purchase. In order for the local in- 
surance producer to sell the insur- 
ance on the new car, he also must 
get to the purchaser before the 
dealer does, otherwise the entire 
transaction will be consummated be- 
fore the insurance man hears about 
it. 

The entire matter therefore boils 
down to the education of the car- 
buying public as to the facilities 
available for financing through local 





banks and the advantages thereoi, 
and of the possibility of placing the 
insurance with local insurance men 
or women of the buyer’s choice and 
of the advantages thereof. A great 
many car buyers have heretoiore 
been unaware of such facilities and 
have assumed they had no option 
other than to arrange financing and 
insurance through the auto sales 
agency. 

This community of interest being 
established, it remains for banks and 
insurance producers to conduct a 
widespread and continuous advertis- 
ing campaign. In this respect the 
banks may turn the insurance pro- 
ducers into unpaid and enthusiastic 
salesmen of the banks’ financing 
services. In the aggregate these in- 
surance producers probably have as 
customers on their books every 
worthwhile auto owner or prospec- 
tive auto owner, either in the form 
of automobile insurance policyhold- 
ers or as buyers of other forms of 
insurance. 


Remuneration 


With the understanding that the 
insurance producer’s only remunera- 
tion for arranging local bank financ- 
ing of auto purchases is the right to 
handle the required insurance on 
such cars, the insurance producer is 
adequately rewarded for his efforts 
by securing the commission on the 
sale of insurance he would otherwise 
be unable to obtain. Since the banks 
also have as depositors or borrow- 
ers a huge number of car buyers or 
prospective buyers, the banks are 
also in a position to carry on a direct 
advertising program. Through the 
combined efforts of insurance pro- 
ducers and the banks it has been 
demonstrated a most effective result 
can be obtained. 

(Continued on page 74) 
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cent years, have taken avid in- 

terest in automobile financing. 
Some few have gone into this field 
in an indirect way, purchasing in- 
stallment sales paper from dealers. 
The vast majority, for various 
reasons, have made their appeal di- 
rectly to Mr. Consumer, and have 
advertised, “before you buy your 
car on Time check the ‘borrowing 
cost with your bank.” It would be 
interesting indeed if we knew what 
vast savings have been made for 
the consumer-borrower by borrow- 
ing at bank rates and paying cash 
for their automobiles. Naturally, this 
idea has merit. By borrowing di- 
rect from the bank, Mr. John Q. 
Consumer deals with local businesses 
at the lowest rates obtainable and 
builds bank credit for himself for 
other purposes. He also retains his 
insurance with his own agent, who 
has a sense of obligation towards 
him to place the coverage in 
reputable companies, to see that the 
coverage is as represented and that 
claims are settled fairly and speedily. 


T= banks of St. Louis, in re- 


Definite Place for All 


You may, or may not, have some 
idea as to the extent of this busi- 
ness. It is largely uncultivated be- 
cause direct lenders and insurance 
men have been lethargic in trying 
to get the business and keep it. I 
feel that there is a definite place in 
this picture for all concerned. The 
dealer should have his profit from 
the sale of his merchandise. The 
banker should get his profit from 
the rent of the money, and the in- 
surance agent or broker should get 
his profit from the sale of the in- 
surance. Each has his responsibility 
to fulfill, Each should have the 


right to expect a profit from his 
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function and to know that his field 
is not being unfairly encroached 
upon. It is in this way that we can 
wrap up the most efficient, inex- 
pensive package for Mr. John Q. 
Consumer, and ultimately we shall 
be proven correct in this premise, 
because the most efficient route from 
the manufacturer to the consumer 
will prevail under the American en- 
terprise system. 


Distribution of Business 


At the peak of sales financing in 
1941, there was a total of $1,942,- 
000,000 in automobile financing, of 
which $721,000,000 was held by 
commercial banks, and $310,000,000, 
about forty-five per cent of that 
total, was in direct loans—a great 
many of these loans to people to 
buy cars. That indicates a rather 
favorable comparison as between 
dealer paper and direct paper. In 
1944, with a total of $313,000,000 
in auto financing, commercial banks 
have $164,000,000 of which $106,- 
000,000 is in direct loans, about 
sixty-five per cent. 

In our relatively small bank in 
1941, we handled over $900,000 
worth of automobile loans that were 
directed to our bank by insurance 
agents. For those agents, we fi- 
nanced $85,000,000 worth of auto- 
mobile premiums. Granted that 
dealers have had limited sales re- 
cently, the trend is there, that direct 
lending by commercial banks is be- 
coming more popular than purchas- 
ing dealer paper. This may not be 
so apparent the first year or so after 





automobiles are again manufactured, 
but I believe will reassert itself 
shortly thereafter when the dealer 
cannot be so dictatorial about how 
the car is going to be financed. 

What does this mean to you 
agents? It means that the banks in- 
terested in consumer credit are of- 
fering their resources to assist you 
in keeping your auto insurance ac- 
counts after your assured transfers 
to a new car. Why should you 
stand idly by and lose this business 
to the sales finance companies when 
the banks are enthusiastically inter- 
ested in working with you to retain 
this business?!! St. Louis banks 
have gotten together and agreed on 
certain broad, sound principles to 
make this business simple for you 
to control. These principles will be 
extended and further simplified as 
time goes on. We have agreed on 
a uniform application for credit, and 
we very soon will have for your 
use chattel mortgages and notes, ac- 
ceptable in any St. Louis bank, 
which you or your assured may se- 
lect for the financing agency. 


The Finance Charge 


For apparent reasons, we do not 
have a uniform finance charge or 
credit policy. That would be just 
as impractical as the companies you 
represent having the same premium 
charges and underwriting principles. 
The banks, however, expect to give 
rapid service in approving credits 
and disbursing funds. When your 
assured indicates his intention of 
buying a car, take the credit applica- 
tion from him in full, have him sign 
it in ink, and call attention to the 
facts contained thereon to the bank 
of his or your choosing. Most of 
us are set up to call you back within 

(Continued on page 52) 
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When Securities, Disappear 


And they do disappear. Sometimes through carelessness. Sometimes through too 


: ‘ to 
much care—the owner hides them so even he or she can’t find them. N 

And when a duplicate has to be issued, a ‘‘lost instrument” bond is frequently er 
required. St 


For instance—an owner decides to sell some shares of stock. The certificate 


ot 

isn’t in the safe deposit box, or in the tin box in the closet, or in the “valuable in 
papers” jacket in the desk. The corporation cannot safely issue a duplicate : e 
without the owner giving bond that he won’t use the duplicate and the original ti 
to double his or her holdings. = 
Travelers bonds will satisfy the treasurer of any corporation in the country. uy 
Travelers service will please both the person who buys and the person who It 
arranges the bond. ; 
tk 


THE TRAVELERS INDEMNITY COMPANY f 
HARTFORD, CONNECTICUT 


All forms of Fidelity and Surety Bonds 





Tell your local bankers, lawyers and securities dealers that you handle these bonds. 

















HE business of insurance as 
Tessie on in this country is a 

billion dollar industry. It has 
a record of achievements of which 
we may all be proud. It is only 
natural, however, that in a business 
so vast and of so great magnitude 
there should be faults and imperfec- 
tions. It is faults and imperfections 
which, in my opinion, caused the 
attack upon our business on the part 
of the Department of Justice which 
resulted finally in the recent adverse 
decision of the United States Su- 
preme Court. 


The Public Forgets 


The lay public is prone to forget 
the benefits and achievements of any 
business or industry. It doesn’t 
make good newspaper copy. But 
the public is quick to seize upon 
faults or imperfections for they 
make good reading and are soon in 
the headlines of the daily press. 

This condition has been recog- 
nized by our insurance organizations 
both company and agents. Perhaps 
too late, but be that as it may, the 
National Board of Fire Underwrit- 
ers, the Association of Casualty and 
Surety Executives, the National As- 
sociation of Insurance Agents and 
other associations have inaugurated 
in recent years public relations pro- 
grams. Wade Fetzer of Chicago, 
chairman of the National Associa- 
tion’s Public Relations Committee, 
terms public relations as the ‘“‘Busi- 
ness of Making Friends” and it is 
upon that theme that I wish to dwell. 
It is more necessary than ever be- 
fore that we in the insurance busi- 
ness, both company and producers, 
think intelligently and act promptly 
upon this business of making 
friends, 


Understand the Fundamentals 
In the agency field this business 
of making friends requires first of 


all, a better understanding of funda- 


FOR MAY, 1945 





by NEAL HARRIS, 


President, California Ass'n of Insurance Agents 


mentals and principles of insurance. 
That is essential. Insurance policies 
cannot be sold satisfactorily and 
effectively to the public unless the 
salesman has a perfect knowledge of 
his product. 

Some of us may need to return 
to school to acquire that knowledge 
but all of us need continuously the 
advantage and influence of refresher 
courses in insurance. Our associa- 
tion emphasizes that fact constantly 
to its members and through educa- 
tional services. It means also sin- 
cere, courageous, intelligent conduct 
in our daily business. 


Group Action Necessary 


This business of making friends 
for insurance by agents requires, in 
the second place, group action 
through local associations. It re- 
quires local units through their mem- 
bers to take an active part-in civic 
affairs—Chamber of Commerce, 
Safety Council, Red Cross, Com- 
munity Chest, Boy Scout activities— 
organizations devoted to the better- 
ment of the city and its people. It 
requires also the use of advertising, 
publicity, possible use of radio. All 
of these various means should be 
used to build prestige for the in- 


surance business and to make 
friends for the institution of insur- 
ance. 


The local agent, well-informed 
and well-qualified in the basic prin- 
ciples of his business, stands in the 
front line in influencing public opin- 
ion and building that better under- 
standing on the part of the public 
which is so essential in making 
friends for our industry. But mak- 
ing friends for insurance does not 
rest upon agents alone. It is a joint 
enterprise in which company execu- 
tives and field men have also a dis- 


tinct responsibility. As the manu- 
facturers of the product, company 
executives have an obligation. 


More Liberal Policies 


First, policies should be broad- 
ened and made as liberal as possible. 
The public is demanding the widest 
type of coverage. Exclusions should 
be kept at a minimum as is con- 
sistent with sound underwriting. 
The language of policies and forms 
should be clear and definite and not 
phrased in legal terms. Policyhold- 
ers are admonished to read their 
policies but what person of average 
intelligence would be able to under- 
stand and interpret certain clauses 
in the Extended Coverage Endorse- 
ment. There should be no hesitancy 
in the development of new forms of 
insurance when the public’s interest 
may be served. All too frequently 
the demand has been far ahead of 
the product. The institution of in- 
surance does not make friends for 
itself when it is forced to meet the 
public’s demand. Company organi- 
zations have been the target for 
criticism on this point for years and 
will continue to be until the shackles 
of the past have been removed. 


Importance of Claims Settlements 


Second, the settlement of claims 
should be recognized as one of the 
most important builders of public 
confidence and good will. On the 
whole fire insurance companies dis- 
charge their obligations to their as- 
sureds in a satisfactory manner, but 
in general the same compliment can- 
not be paid to casualty companies. 
It should be remembered that a 
satisfied client at the time of a loss 
makes friends for the business but 

(Continued on the next page) 
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Making Friends—Continued 

the entire industry is condemned 
when a company renders poor 
claims service. 


Quality of Agents 


Third, quality of agency repre- 
sentation is more to be desired than 





quantity. All too many persons seek 
a company connection only for the 
purpose of writing their own insur- 
ance and that of a few relatives and 
friends. Are such agents a credit 
to the institution of insurance? An 
official of a prominent bank in this 
state told me recently that most 
agents were simply order takers and 
were not informed thoroughly in the 


Photo by Ewing Galloway, N.Y. 


WH New Hampshire has a timberland of about five million 
acres, nature lovers are charmed by the extravagant beauty 
of the white birches which are so prevalent everywhere. In most 
of the woodland areas, these trees with their glistening white 
bark, which is of such practical value and usefulness, comprise 
a scene that is ever refreshing to those nearby, and long re- 


membered by visitors. 


While the New Hampshire Fire Insurance Company cannot 
match the birch trees’ length of residence in the State, we 
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are proud to have spent 75 years sharing the steady 
growth of New Hampshire enterprise. 





















principles of insurance in his oping 
ion. Any insurance commissione 
will state that most of the complaint 
coming to his department are t 
result largely of a lack of knowledg 
of insurance on the part of th 
agent and his inabilitv to advise hi 
clients of the terms and conditio 
of the policy at the time of salem 
Agents of this type don’t build pub 
lic confidence for our business bu 
tend to destroy all of the good-wi 
that competent and qualified agen 
are trying to build. 


Tell the Story of Service 


Fourth, the services perform 
for the public by rating bureaus and 
affliated organizations have no 
been communicated fully and effec 
tively to the public at large. Th 
work done by the National Board} 
of Fire Underwriters in providin 
standards for efficient fire-fighting 
equipment for cities, its recom- 
mended building code, together with 
its many other valuable services, he 
work done by the Underwriters 
Laboratories in testing fire-preven- 
tive products, the work done by the 
Pacific Board in rating mercantile 
buildings and industrial plants is 
known by all too few of the public 
and assureds. The story when told 
fully will build friends for insurance, 
It seems to me that company field 
men could be utilized to a greater 
extent in informing agents on the 
details of these service organizations 
so that the agents might in turn pass 
the story along to the public. 

All of us in the insurance business 
—company executives, office staffs, 
field men and agents—have a job to 
do, a job to start and to continue 
in the future, in building public con- / 
fidence and good-will. It is clearly } 
and definitely a joint enterprise. 
Under this new order resulting from 
the Supreme Court decision, the 
threat of some form of federal regu- 
lation of our business is ever before 
us. But we may have no fear of 
the outcome if we merit public ap 
proval and confidence. That is the 
challenge to us. There is no doubt 
in my mind that we will succeed if 
the leaders of our various associa 
tions, boards and bureaus set the 
pace to really develop the art of 
making friends. 
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From an address before the Fire Underwrm 
ers Association of the Pacific. ; 
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witi Dear fom, 


;, he 


riters I’ve been thinking of you while going over the Hilton file. Re- 
pveti; f member how hard we worked on that line before we landed it, the 
y the time we spent inspecting the plant and checking all those policies? 
antile From then on you considered your job as something more than 
ts 1s delivering a policy and collecting a premium. You realized what 
ublic “protective service” really meant. 
told For a long time I’ve felt the same way. The sale of a policy car- 
ee ries with it a responsibility not present in many businesses. We find 
field out all about our prospects so we can give them the right kind of in- 
cater surance. We learn how a plant is operated so we can help the owners 
1 the keep it operating. We conduct our own business in a way that makes 
tions people respect us. And in return for these things they give us their com- 
Pass plete confidence. They rely on us to protect them from financial loss. 
_— _ When you come home there will be many accounts like the 
taffs Hilton Company for you to go after. Most of the business men I’ve 
li to talked with are planning to enlarge their plants, bring out new prod- 
: ucts and build up new markets after the war. They will need help 
a from you and me and the others here in the office. 
| oa 4 It won’t take you long to get back in your stride here even 


prise though the thought of being in an office may seem strange from 
frod where you are now. 

, the It will be good to look across and see you at your old desk 
regu- again, Jim. 
efore 
ar of 
c ap 
s the 
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Bue meanwhile here’s security for you in the form of convenient 
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e Protection that insures against practically every kind of loss 


all owners of 


That's important, too. Losses 


cash and securities and provides broad 


are occurring every minute due to 


Dishonesty, Disappearance and Destruction of valuable assets °° 


Out Comprehensive “Triple D” Policy is 4 continuing answer ro your 


worry over the safety of yout cash, securities and other property- Here, 


at a cost nO more than 


for separate policies and bonds our «Triple 


D” coverages include Blanket Fidelity, Premises Burglary and Robbery, 


Messeng¢e, Safe Deposit, F 


orgery and Alteration Insurance all in one. 


Crime and loss wait for no speech-making: Won't you call our agent 


or yout broker about it now? 


Triple up” Policy #5 P 


articularly adapted to needs of Commercial 


Concerns, Professional Firms and Manufacturing Companies. 
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insurance business is going to be 

made over in this country. 
There are many organizations dili- 
gently concerned over their own in- 
terests and the interests of their 
clientele, but there is no organization 
which is just as diligently and effec- 
tively representing the interests of 
risks, requiring interstate or interna- 
tional insurance protection. 

The brokers and agents servicing 
the needs of those risks favor the 
continuance of State control of in- 
surance, but unless that control can 
meet the needs of all parts of the in- 
suring public, federal control will be 
inevitable. Insurance has developed 
in this country under the free enter- 
prise system, insurance servicing 
organizations are headed by men 
who believe in free enterprise-and, 
therefore, do not turn to the idea 
of federal control with any confi- 
dence, seeing in it another and 
powerful form of regimentation. 

Brokers and agents believe that 
every effort ought to be made 
through organization to cooperate 
with state insurance commissioners 
and company executives to find a 
satisfactory solution. 


2 B isuzancet now and 1948 the 
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Countersignature Laws 


If it is assumed that each state 
must build a wall around itself, stifle 
competition by strict control of 
rates, forms of policies, and endorse- 
ments, and if the agents believe it 
necessary to protect their interests 
by retaining the present or passing 
new countersignature laws on inter- 
state risks, such a program will not 
protect the interests of the insur- 
ing public, but will surely bring 
federal control. There are in fact 
those who are resigned to that step 
as the only solution of this vexing 
problem. The National Association 
of Insurance Brokers hopes that by 
cooperation with insurance commis- 
sioners and executives as well as 
local associations of brokers and 
agents, a solution may he found 
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which will meet the needs of the 
insuring public requiring interstate 
protection. 

It will not be a simple accomplish- 
ment, as has already been demon- 
strated in the workmen’s compensa- 
tion insurance business. The states 
have tightened control of compen- 
sation insurance to a greater extent 
than on any other casualty line, and 
the result has been that a large per- 
centage of interstate risks have be- 
come self-insurers, except where 
state governments have set up com- 
pulsory and exclusive state funds. 
The interstate risks carried by stock 
and mutual casualty companies rep- 


SUBSCRIBERS TO THE REORGANIZATION 
OF NATIONAL ASSN. 


Webb & Lynch, Inc. ............ New York 
John C. Paige & Co., Inc. ...... New York 
Flynn, Harrison & Conroy 

Brown, Crosby & Co., Inc. ....... New York 
H. W. Schaefer Company 

Schiff, Terhune & Co., Inc. ...... New York 
Alexander & Alexander, Inc. ..... New York 
Johnson & Higgins 

Benedict & Benedict 

Davis, Dorland & Co. ........... New York 
Ream, Wrightson & Co., Inc. ....New York 
Despard & Co., Inc. ............ New York 
Dunn & Fowler New York 
Vander Poel, Francis & Co., Inc. .. New York 
Cornwall & Stevens 

Francis C. Carr & Co., Inc. 

John M. Riehle & Co. .......... New York 
Marsh & McLennan, Inc. ........ New York 
Whitney & Baird Los Angeles 
Campbell-Okell & Co. ........ Los Angeles 
Grant-Birkholm & Co., Inc. ....Los Angeles 
Johnson & Wright, Inc. ....... Los Angeles 
D, CENT a dois caeseeees Los Angeles 
Levison Brothers San Francisco 
Mark M. Meherin & Son San Francisco 
Paul M. Nippert Co. ........ San. Francisco 
Allen T. Archer Los Angeles 
Bonner-Campbell Angeles 
Cosgrove & Co. ........-.... Los Angeles 
ee ek eee Los Angeles 
Miller, Kuhrts & Cox Angeles 
Emett and Chandler Los Angeles 
Bailey H. Patterson Riverside, Cal. 
Platt, Yungman & Co. ........ Philadelphia 
Boit, Dalton & Church Boston 
Rollins Burdick & Hunter 


Mack & Parker Chicago 


resent only a part of the possible 
premiums available from this source, 
and more drastic rate control in the 
so-called open states will produce 
even more difficult conditions. In- 
dustry in this country should not be 
driven to a point where it has to 
organize individual safety and loss 
organizations for each risk, nor 
should it be deprived of sound in- 
surance protection at reasonable 
rates. Certainly the existing insur- 
ance organizations should be in a 
position to perform these services 
more economically and effectively. 


State Legislation 


It has already become evident that 
many Commissioners and Legisla- 
tors believe that, in order to fore- 
stall possible federal control, they 
must rush through new restrictive 
legislative programs to tighten up 
state regulation in every branch of 
the business. Obviously, unless 
legislation is drafted with great 
foresight, the bad situation in work- 
men’s compensation insurance may 
spread to other branches of the 
business. Such an answer will bring 
about federal control rather than 
defeat it. 

It is also evident to those who are 
servicing interstate risks that failure 
to meet the needs of those risks will 
create a greater tendency on the part 
of insurance buyers to seek foreign 
markets. While licensed insurance 
advisors are not permitted to use 
such markets in most of the con- 
trolled states, it would be unconsti- 
tutional to prevent an assured from 
purchasing such protection. 

Broader coverages and lower 
costs in the insurance business usu- 
ally result from competition. The 
British market, especially Lloyd’s, 
would indicate that finanical respon- 
sibility and solvency can be attained 
without government rate or under- 
writing control. 

As a result of this situation, a 
group of brokers including some 

(Continued on the next page) 








Producers’ Risks—Continued 
agents servicing interstate risks re- 
cently approached the National As- 
sociation of Insurance Brokers with 
a suggestion that it be reorganized 
better to represent the interests of 
this part of the insuring public. 

At a meeting held on April 5, 
1945 at the Metropolitan Club in 
New York City, a new constitution 
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was adopted creating a new class of 
membership known as Sustaining 
Members. One-half of the board of 
directors of the new organization 
will be elected by the Sustaining 
Members each year while the other 
half will be elected by the affiliated 
local associations. The Governing 
Committee of the board of directors 
will be similarly constituted. 


Replacement Value 
$10,000.00 


Fire Insurance 
$5500.00 


Property values are UP; labor costs have skyrocketed; household 
goods, furnishings, clothes, appliances—all cost MORE. Yet most 
renewal policies are still based on values of three or five years ago. 
As a result, many property owners today are under-insured. Why not start 
checking your files now, and make certain that ALL your policy- 
holders are adequately covered with American Aviation & General 
Insurance Company fire policies (with extended coverage) based on 
TODAY’S REPLACEMENT COSTS! 


Valuable agency franchises are available for certain territories. Write 


today for complete information. 





AMERICAN CASUALTY COMPANY 


POLICYHOLDERS’ SURPLUS OVER $4,250,000.00 


AMERICAN AVIATION & GENERAL INSURANCE COMPANY 


POLICYHOLDERS’ SURPLUS OVER $1,200,000.00 


READING e- 


PENNSYLVANIA 
ALL FORMS OF CASUALTY, SURETY, FIRE, INLAND MARINE AND AVIATION INSURANCE 


Offices throughout the United States 
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Full Time Organization 


The association is to have an ex 
ecutive vice president who will 
devote all of his time to the affairs 
of the association and will be a man 
of such calibre that he can consult 
intelligently with commissioners, ex- 
ecutives and federal authorities on 
this subject. It is contemplated that 
he will have whatever technical as- 
sistance he may require. Obviously, 
the extent of the full time organiza- 
tion will depend upon the number 
of firms who decide to cooperate 
and become Sustaining Members. 

To be most effective the organiza- 
tion will cooperate with insurance 
buyers and credit men of business 
organizations requiring the largest 
degree of insurance service and 
most interested in the solution of 
problems of the business. 

Many executives of insurance 
companies have already indicated 
their interest. They have been con- 
cerned over the prospect of further 
loss of large accounts under more 
stringent state control, which would 
make it even more difficult for them 
to meet the needs of interstate risks. 
They believe that brokers and agents 
servicing these risks can be help- 
ful in directing the attention of com- 
missioners, legislators and federal 
authorities to finding sound solutions 
to their problems. 


IOWA MAY ENFORCE 
BLANCHARD ACT 


OWA Insurance Commissioner 

Charles R. Fischer was reported 
by the New York Journal of Com- 
merce to have stated that, because 
of the recent Supreme Court deci- 
sion and the failure of the Iowa 
legislature to change the present 
statutes, he had no other aliernative 
than to enforce the Blanchard Act 
which states that it “shall be unlaw- 
ful for two or more insurance com- 
panies doing business in the state, 
or for the officers, agents or em- 
ployes of such companies, to make 
or enter into any combination or 
agreement relating to the rates to 
be charged for insurance, the 
amount of commissions to be al- 
lowed agents for procuring the same, 
or the manner of transacting the in- 
surance business within tliis state.” 


BEST'S FIRE AND CASUALTY NEWS 
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“Unforeseen events... need not change and shape the course of man’s affairs” 


WHERE TO 


THE NEWS of 26 years ago is about to 
repeat itself. But it’s not all good news. 
For 1919 recorded a postwar increase 
in crime—crime of all kinds, includ- 
ing employee dishonesty. 

War's end, like war's beginning, 
throws human beings into turmoil. 
Facing different jobs, different in- 
comes and a different tempo of life 
proves too much for many individuals. 





ADVERTISEMENTS like 
this, appearing in national 
magazines, tell American 
businessmen the dangers of 
employee dishonesty and 
help Maryland agents and 
brokers sell dishonesty 
insurance. 














LOOK FOR TOMORROW’S NEWS 


Moral standards too frequently go by 
the boards. Dishonesty takes over. 

Knowing that this situation con- 
fronts businessmen —The Maryland 
has prepared to meet it with a pro- 
gram of postwar security against em- 
ployee dishonesty. 


Ce, fre 
PROGRAM FOR 
POSTWAR SECURITY 


against Employee Dishonesty 


we? LMT oe 


This program protects employers, ; 
large and small, from losses due to the 
dishonesty of amy and all employees 
no matter who they may be. It is in 
effect right now—working right nov 
for many businessmen. Ask any one d 
the 10,000 Maryland agents or you 
own broker about it. 

Maryland Casualty Company, Bal- 
timore 3, Md. 


THE MARYLAND | 


MARYLAND ADVERTISEMENTS APPEAR REGULARLY IN TIME—NEWSWEEK—U.S. NEWS—BUSINESS WEE® 
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that more than a very few of 
the measures of proposed fed- 
eral and state health insurance legis- 
lation ever were likely to be adopted, 
it is obvious that their number is 
indicative of a much broader interest 
in compulsory health insurance 
measures than has heretofore been 
evidenced in this country. 

Directly or indirectly, the influ- 
ence of organized labor can be dis- 
cerned back of all these proposals, 
as it is also discernible back of most 
social legislation. The growing 
power of organized labor is no- 
where more keenly felt than in legis- 
lative halls, and, if many of the 
measures were not directly sup- 
ported by any labor groups, their 
introduction, nevertheless, was, in 
most cases attributable in some de- 
gree to the fact that labor leaders are 
known to favor such proposals. 


Besse though it cannot be said 


Proposals Are Uncertain 


The failure of so many of these 
proposals to gain favorable consid- 
eration may be ascribed to numerous 
causes. There is a good deal of un- 
certainty about these proposals. 
Where will they lead? Are they 
really needed? Legislators have not 
found clearly favorable answers. 
The cost of the proposals is, like- 
wise, an important factor. More- 
over, there seems to be a gap be- 
tween the attitude of labor leaders 
and some of their nominal followers. 
The latter, already restless over the 
numerous and, in total, large deduc- 
tions from their pay envelopes, are 
not unanimously anxious for further 
compulsory deductions. 

No state has yet adopted a health 
insurance measure and it would ap- 
pear that no legislature has yet been 
willing to undertake such a poten- 
tially costly experiment. Moreover, 
the states in which such meas- 


ures have been introduced are all 
those in which there is the least 
evidence of a broad public need for 
the establishment of such plans. In 
most of these states the chief med- 
ical care problem is in rural areas, 


FOR MAY, 


1945 


PROPOSED 








but for practical reasons, none of 
the measures include rural popula- 
tions in their coverage. It is not 
unlikely that state legislators have 
been concerned with the question of 
approving a politically sponsored 
system of medical care and hospital- 
ization and with the powers which 
the resulting bureaucracy would ex- 
ercise. 

Business and professional inter- 
ests have questioned the need and 
desirability of such legislation and 
have conducted researches which 
have reached a point at which they 
are able to present substantial evi- 
dence in dispute of many of the 
claims of proponents—raising many 
serious doubts in the minds of legis- 
lators. In most of the states, many 
of those who would be covered by 
the proposed legislation are already 
covered through group or individual 
policies underwritten by health and 
accident companies and other types 
of organizations, and the number so 
covered is growing rapidly. 





EDITOR'S NOTE 


A to a chart prepared and 
distributed by Ernest V. Sullivan, educa- 
tional director of the Insurance Economics 
Society of America, a large number of pro- 
posals were introduced for cash sickness 
benefits, and for proposed legislative studies 
during the 1945 sessions of state legisla- 
tures. While space prevents reproduction of 
the entire chart, it shows that compulsory 
health insurance and cash sickness benefit 
plans were proposed in twelve states, with as 
many as seven such proposals in a single 
state (California). Legislative studies were 
asked in five states, miscellaneous and semi- 
voluntary proposals in six states. In addition, 
there were comprehensive proposals made 
in Congress for the broadening of the So- 
cial Security Act. 

Mr. Sullivan states that while very few of 
the measures ever were likely to be adopted, 
their number indicates a much broader in- 
terest in compulsory health insurance meas- 
ures than has heretofore been evidenced in 
this country. 







By ERNEST V. SULLIVAN 
Educational Director, 
Insurance Economics Society 
of America 


In the State of Rhode Island, a 
cash sickness benefit plan has been 
in force for virtually two years. Had 
the operations of this plan been 
unquestionably successful, it might 
have resulted in the adoption of 
similar plans in a number of other 
states and certainly, regardless of 
the questionable financial status of 
the Rhode Island Fund, as currently 
reported, the experiment there has 
led to numerous attempts to dupli- 
cate it. The experience under the 
Rhode Island plan has been gen- 
erally available and carefully studied 
in other states. As of this writing, 
no other state has decided to extend 
the Rhode Island experiment. 

The fact that not more than one 
or two, and perhaps none, of either 
of these types of measures will be 
adopted in the states this year, is 
no sign that interest in such meas- 
ures has dried up. A number of 
states have pending proposals for 
legislative studies, and the states of 
New York and Washington have 
adopted such proposals. Since there 
is comparatively little opposition to 
them, similar proposals in other 
states may also be adopted. 

Actual pressure in favor of one 
or another of these types of meas- 
ures has been greatest in the states 
of California and Washington. The 
Washington cash sickness proposal 
was passed by the Senate but was 
not reported out of committee in the 
House. However, the Commissioner 
of Unemployment Compensation has 
been authorized to study absenteeism 
due to illness and to submit a report. 

(Continued on the next page) 
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Federal & State Health—Continued 


The California Legislature was 
subjected to a large grist of pro- 
posals, but among these only three 
are likely to gain serious considera- 
tion. Governor Warren’s health 
insurance proposal is not unlike that 
of the C.I.0., except in some details. 
Although the latter is by no means 
dead, the former is most seriously 
discussed. A sort of semi-voluntary 
plan, sponsored by the California 





Medical Association, is receiving 
considerable support. The result is 
unpredictable, although it is known 
that many favor putting the question 
directly before the people. 


Plans for Future 


In New York, the cash sickness 
plan of Assemblyman Ives is said 
to have been introduced in order to 
form the basis of a recess study 
(apart from that of the Governor’s 
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Commission) with the idea of per- 
fecting it and pressing for its adop- 
tion during the 1946 session. 
Many bills have been introduced 
in Massachusetts, but, in view of 
the recent unfavorable report of a 


legislative advisory council, only 
one, a semi-voluntary measure spon- 
sored by Senator Vaughan, is being 
seriously considered, so far as is 
known. 

Activity in the federal capital is, 
for the moment, centered around the 
Wagner-Wheeler-Crosser measure 
proposing to amend the Railroad 
Retirement Act in many particulars 
and includes a sickness benefit sys- 
tem. Hearings before the House 
Interstate Commerce Committee be- 
gan late in January and have con- 
tinued up to this writing. The meas- 
ure would add heavily to the operat- 
ing costs of the railroads and would, 
probably unintentionally, place rail- 
road workers more than ever in a 
class by themselves, insofar as gov- 
ernment health insurance is con- 
cerned. Its adoption would probably 
disturb a large amount of railroad 
health and accident coverage now 
written through private companies. 


INDEPENDENT ADJUSTERS 
GAIN LICENSE STATUS 
IN NEW YORK 


WO bills sponsored by the New 

York Association of Independent 
Adjusters were passed by the New 
York legislature and signed by 
Governor Dewey which place the 
licensing of independent insurance 
adjusters under jurisdiction of the 
Insurance Department and relieve 
them from any obligation to take 
out licenses as private detectives or 
investigators under the Business 
Law. Character references, examin- 
ation and a bond will be required 
under the new law, except that bona 
fide adjusters of five years’ experi- 
ence may be licensed without ex- 
amination. 

The law does not apply to officers 
or employes of insurance companies 
or company-owned adjustment bu- 
reaus, agents who adjust losses in 
their own agency without compen- 
sation, lawyers, average or maritime 
adjusters, representatives of co- 
operatives, or life insurance com- 
panies. 
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you can approach your pros- 
pects with the confidence that 
comes from knowing you have 
behind you a nation-wide organ- 
ization with ample facilities for 
the prompt and efficient hand- 





ling of new business —and any 
losses that may result from it. 
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one of the major lines of in- 
surance but has not yet at- 
tained the full degree of under- 
standing, recognition and accom- 
plishment to which it is entitled, 
either from those who need and 
buy insurance or from those who 
sell it. Several years ago, three or 
four of us tried to discuss U. & O. 
insurance at a luncheon meeting 
and I recall distinctly the comments 
of one member who opened the 
discussion. He said in effect he 
had become so displeased with the 
confusions and complications in U. 
& O. insurance and his inability to 
get anything like consistent advice 
as to the amount of insurance to be 
carried, that he was just plain dis- 
gusted, had dropped U. & O. cover- 
age and was self-insuring the risk. 
Much has happened since then, 
a lot of it good, some of it not so 
good, yet the foundation for almost 
perfect understanding and handling 
of U. & O. insurance actually is 
in existence. I am trying to sum- 
marize the situation as it now stands 
and to suggest that everyone who 
is interested do all he can to help 
complete the program of simplicity 
in Business Interruption Insurance. 


U SE and Occupancy, to me, is 


Basic Principles 


The basic principle on which the 
whole program rests is coinsurance. 
The places where the picture really 
looks bright are the mercantile field 
and the State of New Jersey. 

Let us look at coinsurance and 
analyze it under two headings as 
applied to Business Interruption 
Insurance. 

1. The coinsurance clause in prin- 
ciple. It provides that the man who 
buys the proper amount of insurance 
shall be able to recover his loss in 
full and conversely, the man who 
buys too little and pays less than 
the true premium shall stand part 
of the loss himself. It is really a 
premium regulator, as such is uni- 
versally accepted, and in principle 
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is just as applicable to U. & O. as 
it is to regular property damage 
insurance. 

2. The coinsurance clause in op- 
eration. Here is where the confu- 
sions and complications begin to ap- 
pear. Because U. & O. differs from 
property damage insurance in that 
U. & O. involves one additional fac- 
tor—the element of time—and has 
to do with happenings in future as 
contrasted to the immediate valua- 
tion of property, many insurance 
people who accept the coinsurance 
clause in principle seem to feel it 
is impractical for U. & O. valuation. 
That is mainly what has slowed 
down complete simplification and 
more effective handling of U. & O. 
insurance for many years although 
real progress has been made. 


Four Inter-related Factors 


Four factors have to be recog- 
nized and blended together in order 
to put coinsurance in Use and Oc- 
cupancy on a practical working 
basis: 

1. Acceptance of the fact that no 
matter what name it goes by—Busi- 
ness Interruption—Use and Occu- 
pancy—or what have you—it is in- 
surance against loss of Gross Earn- 
ings. Its purpose is to enable the 
Insured to produce financial results 
no better and no worse than his 
books would have shown had there 
been no interruption of business by 
fire or other hazards. It is really 
immaterial whether the Measure of 
Recovery is defined as net profits 
plus fixed charges and expenses 
which necessarily have to continue 
or Gross Earnings less such charges 
and expenses as do not necessarily 
have to continue. The answer and 
the objective are the same either 
way. ’ 


by WARREN F. KIMBALL 
President, Kimball & Price, 
New York City 


xk * 
2. Acceptance of the fact that the 


-amount of Gross Earnings at the 


close of each year is known to a 
penny—a degree of accuracy that 
is not even approached in the valu- 
ation of buildings and furniture 
and ‘fixtures. 

3. Required use of a standard 
and simplified work sheet for com- 
puting the amount of insurance to 
be carried. Such a work sheet, based 
on Gross Earnings and in form to 
fit the accounting methods of each 
major classification of business auto- 
matically accepts the principle of 
coinsurance and produces a valua- 
tion in line with the desired coin- 
surance percentage, satisfactory to 
both insured and insurer company. 


Work Sheets Available 


Work sheets are now available 
(but not required except in connec- 
tion with the Agreed Amount 
clause) in most rating territories for 
both the two-item coinsurance forms 
for mercantile and manufacturing 
risks and the single item Gross 
Earnings form for mercantiles. The 
simplest work sheet possible is 
needed with only such variations 
between major classes of business 
as may be necessary to cover the 
field effectively. 

4. Having accepted the principle 
of coinsurance and having computed 
the U. & O. valuation on the basis 
of coinsurance through the required 
use of a standard and simplified 
work sheet, the one step remaining 
is to control the amount of insurance 
so that the insurance company will 

(Continued on the next page) 
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Business Interruption—Continued 


receive proper premium and the in- 
sured will not be penalized in the 
event of loss. This can be accom- 
plished in either of two ways: 

(a) Control by means of an 
Agreed Amount clause, accepting 
the standard work sheet computation 
as satisfying the coinsurance clause 


for a year at a time. This method 
is already available throughout the 
country for mercantile risks under 
both the two-item coinsurance form 
and the single item Gross Earnings 
form although wrongly restricted in 
the East and Far West to only 
sprinklered or unsprinklered _fire- 
proof risks (but not so restricted 
in the Middle West) and wrongly 
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...- ready when needed 


e An instrument of great 
potential power, the pneu- 
matic drill requires only a 
simple operation to play its 
active part in saving count- 
less man hours of back-break- 
ing labor. 

There are times when a 
business man’s financial 
strength needs to be supple- 
mented by outside assistance, 
something which can help 
solve his business problems. 
An insurance policy, another 
instrument of abundant po- 
tential power, is ready when 
needed to do #ts active job! 





SAFEGUARD INSURANCE COMPANY OF NEW 
YORK STANDARD MARINE INSURANCE 
COMPANY, LTD. (Fire Department) » LONDON & 
LANCASHIRE INDEMNITY COMPANY OF AMERICA 


charged with a 5% penalty in the 
Middle West (but not so charged 
elsewhere in the country). As yet, 
the Agreed Amount arrangement 
has not been made available for 
manufacturing risks through the 
Rating Bureaus. 

(b) Control by means of a re- 
porting policy. As yet, this arrange- 
ment has not been made available 
for mercantile or manufacturing 
risks through the Rating Bureaus. 

For U. & O. insurance, the re- 
porting arrangement should not re- 
quire monthly reports but only an- 
nual reports for which purpose the 
same standard work sheet would be 
used. The only difference from the 
Agreed Amount arrangement would 
be found in the fact that whereas 
sales and gross earnings are esti- 
mated a year ahead and the Agreed 
Amount based on that estimate, the 
reporting arrangement would give a 
peak limit higher than the provi- 
sional amount of insurance as ob- 
tained from the work sheet and ad- 
justment would be made after the 
year was over on the basis of actual 
results for that year. 


Examples 


I mentioned that the picture of 
Simplicity in Business Interruption 
Insurance really looks bright in the 
mercantile field and would like to 
submit a few statistics in support 
of that statement. 

We have U. & O. insurance in 
force on about 40 department stores, 
with nearly $500,000,000 annual 
sales in 1943. There is well over 
$200,000,000 fire insurance and over 
$100,000,000 U. & O. insurance. 
Every store has U. & O. insurance 
as well as property damage. All 
are uniform on the single item gross 
earnings form with values computed 
on the very simple standard U. & O. 
work sheet supplemented by the 
Agreed Amount arrangement. All 
look on U. & O. as catastrophe 
cover. They do not worry about 
the small fires but know that loss 
of earnings goes hand in hand with 
any substantial fire loss and with 
complete protection against loss of 
earnings obtainable at a cost of 
about one-third the cost of fire in- 
surance on buildings and contents, 
feel that thev have a good buy and 
as stated, all maintain complete U. 
& O. coverage. 

(Continued on page 66) 
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You don’t need a 
NAUTICAL BACKGROUND! 


OU may live a thousand miles from an ocean—you may never have expe- 
rienced mal-de-mer, and yet be closer than a gangplank to marine insurance 
opportunities. Make the most of them through the Marine Office of America. 















The Marine Office stands ready to help you sell any one of more than a hun- 
dred kinds of marine insurance. Staffed by experts we show you how to obtain 
the information necessary to writing the policy. Then with the facts provided we 


prepare the policy—you deliver it—and the business belongs to your agency. 
HEAD OFFICE AND 


i} ad hale te tht Robe dh Scan your local horizons for marine insurance business, send us a description 
° i isfacti rin 

Ee ey ee ee of the type of risk and let us demonstrate to your satisfaction how to add marine 

eae Seange Sep, Satage 4, Oe accounts to your books through the Marine Office of America. Write to the near- 
° 

SOUTHERN DEPARTMENT est branch office for further details, 


Canal Building, New Orleans 12, La. 
° 


PACIFIC DEPARTMENT 
340 Pine Street, San Francisco 4, Cal. 


NORTHWESTERN DEPARTMENT 
Colman Building, Seattle 4, Wash. 


MARINE OFFICE 


of AMERICA 


oe ALL CLASSES OF OCEAN AND INLAND MARINE vsurance lll 
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Public: Liability Insurance—Accident 
Occurring After Completion of Work 
by an Insured Contractor 


An electrical contractor was in- 
sured under a public liability policy 
against liability imposed by law for 
accidental damage caused to prop- 
erty of others by the contractor or 
his employees. The policy contained 
a provision specifically excluding any 
accident “resulting from defective 
workmanship or material in connec- 
tion with contracting operations 
after the Assured’s work is com- 
pleted.” 

A light and power company in 
central New York State decided to 
change the frequency of its current 
from twenty-five cycles to sixty 
cycles. This change necessitated the 
substitution of sixty cycle equipment 
for the twenty-five cycle equipment 
then in use by many of the customers 
of the power company. The in- 
sured contractor was engaged to in- 
stall this new equipment. One of 
the customers of the power company 
was the proprietor of a turkey farm 
using incubators equipped with fans 
operated by electric motors. The 
assured installed new motors in 
these incubators. The installation 
work was completed on December 
23, 1940. No use was made of the 
incubators, however, until February 
20, 1941, when the incubating season 
commenced. Between that day and 
May 3, 1941, about 17,000 turkey 
eggs were set in the incubators with 
very disastrous results. Most of the 
eggs did not hatch at all and the 
poults which were hatched either 
died in infancy or survived as puny 
creatures. Upon investigating the 
cause of the faulty incubation, it 
developed that the assured’s em- 
ployees in installing the new motors 
had negligently connected the wiring 
so as to cause the motors, and in turn 
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the incubator fans, to operate in the 
wrong direction. The turkey farmer 
thereupon recovered from the as- 
sured the loss sustained as the re- 
sult of the faulty installation of the 
motors. The assured then demanded 
reimbursement from the insurance 
company. His demand was denied 
on the basis that the accident and 
loss occurred after the work of the 
assured had been completed. Suit 
was instituted by the assured, and 
the case finally reached the New 
York Court of Appeals, the highest 
court of that state. It was there held 
that the insurance company was not 
liable for the loss. Berger Bros. 
Electric Motors v. New Amsterdam 
Casualty Co. (1944), 293, N. Y. 
523, 58 N. E. (2d) 717. 

It was the court’s view of the 
matter that no accident occurred un- 
til the first batch of eggs was placed 
in the incubator in February, 1941. 
Although the work of the assured 
in installing the motors had been de- 
fectively performed, it nevertheless 
had been completed in December of 
1940. There was, therefore, no acci- 
dent and resulting damage until ap- 
proximately two months after the 
completion of the insured’s work. 
It was the contention of the assured, 
and not without considerable merit, 
that the work had not been com- 
pleted, as it had been defectively 
performed and would have had to 
be corrected by the assured upon 
the discovery of the defect. The ob- 
vious purpose, however, of the 
specific exclusion in the policy was 
to limit the casualty company’s lia- 
bility to accidents occurring during 
the progress of the work. To hold 
otherwise would mean that the in- 
surer would remain liable indef- 
initely for defective workmanship 
upon the theory that defective work 
is never completed until the defect 
is discovered and corrected. 


Judge Desmond of the New York 
Court of Appeals did not agree with 
the majority of the court and wrote 
a dissenting opinion. He was of the 
opinion that the assured’s work had 
not been completed, as the work had 
been so done that the motors and 
fans did not perform their aJlotted 
functions and instead of hatching 
eggs, they spoiled them :—‘Such a 
job is no more ‘completed’ than 
would be the repair of an electric 
clock with its hands left running 
backwards.” 


Automobile Insurance—Contract of 
Truck Servicing Company Held to 
Be an Insurance Contract 


A company in San Francisco 
known as the Transportation Guar- 
antee Co. entered into a contract 
with the owner of two motor trucks 
whereby the company, in considera- 
tion of a flat monthly payment plus 
a fixed rate per mile of travel, 
agreed to provide full mechanical 
maintenance and repair of the 
trucks, their bodies, batteries and 
electrical equipment. The company 
also agreed to insure both of the 
trucks in an authorized insurance 
company, and “to make good any 
damage done to owner’s motor 
vehicles by collision” with the qual- 
ification that the company should 
have the option to repair the vehicles 
“or to pay the owner the value 
thereof to the extent of their book 
value at the time of damage.” The 
contract further provided that the 
company should wash and paint the 
vehicles and furnish free of cost 
all gas, oil, tires and batteries, and 
to “supply” the owner with the 
trucks “or a substitute therefor, for 
365 days each year during the term 
of the contract.” 

(Continued on page 40) 
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(€cH#) Telegraph, telephone, 


teletype and fast mail pour a steady 
stream of current legal information 
into the editorial offices of Com- 
merce Clearing House. Full texts of 
legislation proposed or enacted, de- 
cisions of the administrative author- 
ities and of the courts, opinions of 
attorney generals, rulings and regu- 
lations, reports of important bills on 
their way toward becoming law— 
all go to swell the stream into a 
veritable flood. 

Expedition combines with care as 
the raw materials are separated from 
each other, assayed and routed to 
their proper destinations: the edi- 
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In Chicago, CCH occupies over 100,000 square feet in this modern building on North Michigan Avenue. 


TOPICAL 


torial departments having jurisdic- 
tion over them. Here they are 
analyzed—literally taken to pieces 
and evaluated. Combined in new 
patterns, they reappear as data for 
new Reports pages, as CCH “‘dis- 
patches,” as special bulletins—in a 
word, as answers to hosts of questions 
that will soon be propounded by 
hosts of persons as yet unaware of 
new developments affecting them. 


Proofread by meticulous eyes, 
the “copy” is rushed to the 
presses. Quickly the rolling rhythm 
of the pressroom picks up the beat, 
while bindery and compiling rooms 
swing into action and the runs 
approach completion. 
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(6 efficient working 
inthe hands of sub- 
scribers all Ver the country. Com- 
merce Clearing House Topical Law 
Reports, by consistently meeting the 
specific needs of business and pro- 
fessional workers everywhere, have 
established among them a recognized 
symbol. For them the initials CCH 
mean depen and good will. 
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The Judge Says—Continued 


Before the term of the contract 
had expired the owner of the trucks 
repudiated the contract and refused 
to make any further payments there- 
under. The company thereupon in- 
stituted suit for damages for breach 
of the contract. The Court of Ap- 
peals for the First District of Cali- 
fornia decided the case in favor of 
the truck owner. Transportation 
Guarantee Co, v. Jellins (February, 
1945) 156 P. 2d 271. The Court re- 
garded the contract of maintenance 
and service as being a contract of 
insurance, and, as the contract did 
not conform to the California stat- 
utes pertaining to insurance con- 
tracts, it was held to be void. 


ally defined as an agreement by 
which one person for a consideratioy 
promises to pay money or its equiva 
lent, or to perform some act of val 
to another person, upon the destruc 
tion, death, loss, or injury of some 
one, or 
specified perils. 
uisite essential to a contract of in 
surance is the assumption of a ris| 
of loss and the undertaking to in 
demnify the assured against sucl 
loss. If the contract under discus. 
sion had merely called for the mak. 
ing of the necessary mechanica 
repairs, it would have been a con 
tract to render personal service 
only and would have been valid. Th 
scope of the contract was clearly no 
thus limited. 
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AN INVITATION 
TO 
INFORMALITY 


There's nothing formal in the 
relationship between agent and 
company when representing the 


SECURITY FIRE 
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You'll enjoy the informal, pleas- 
ant, and friendly-like manner to 
which our agents have become 
accustomed in our 62 years of 
furnishing sound protection 


WE 
INVITE YOU 
TO PARTICIPATE 


in this informality 


Why not let us direct one of our 
Fieldmen to you for 
Friendly Service 


SECURITY FIRE 
INSURANCE COMPANY 
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pany to make good any damage don 
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and to furnish at its sole cost al 
tires, mechanical repairs, batterie: 
electrical equipment and accessorie: 
the contract became one of indem 
nity against all hazards, regardles 
of the cause of the damage. 
therefore, definitely a contract of in- 
surance and, as the company which] 
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H. & A. CONFERENCE 
POSTPONES MEETING 


HE Health and Accident Under- 

writers Conference has an- 
nounced postponement of its annual 
meeting which had been scheduled 
for June 5 to 8 in Chicago. The 
meeting will be held in the fall, and 
if present travel restrictions are then 
n effect, will be on an abbreviated 
hasis. 

Continuation of the Victory Farm 
Volunteer Accident Policies for the 
third consecutive year has also been 
announced by Harold R. Gordon, 
managing director of the conference. 
These are special, low-cost personal 
accident contracts designed exclu- 
sively for farm labor volunteers. De- 
scriptive circulars are being sent by 
the conference to all state farm labor 
supervisors. 


INSTITUTE ALUMNI 
ASSOCIATION PROPOSED 


MEETING of Associates of 
the Insurance Institute of 
America was held on April 16 in 
New York City at which a proposal 


to form an alumni association was 


1 discussed. 
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A Committee of active 
Associates of the Institute has been 
working this past winter on the 
project which will embrace gradu- 
ates in the Greater New York area. 

The Committee consists of Edward 
H. Kingsbury, Chairman, of the 
Lumber Mutual Casualty Insurance 
Company, Charles W. Brandt of 
Fred S. James & Company, Cath- 
erine M. Collins of the Fidelity & 


| Casualty Insurance Company, Dor- 


othy C. Gates of the Home Insur- 
ance Company, Roger E. Kellogg of 
the Atlantic Mutual Insurance Com- 


} pany, Percy L. Kynaston, Broker, 
and John Ulreich of the Commercial 
} Union Assurance Company. 
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FIRE LOSS IN THE UNITED STATES BY MONTHS 
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REPORTED ON AN INCURRED BASIS TO THE NATIONAL BOARD OF FIRE UNDERWRITERS, 
INCLUDING AN ALLOWANCE FOR UNREPORTED AND UNINSURED LOSSES 


MONTHLY FIRE LOSSES 


IRE losses in the United States 

as estimated by the National 
Board of Fire Underwriters regis- 
tered their twelfth consecutive 
monthly increase in March. Losses 
that month were estimated at $40,- 
876,000 an increase of $1,792,000 
or nearly 5% compared with the 
total of March, 1944, and repre- 
sented the fourth consecutive month 
in which fire losses have exceeded 
the $40,000,000 level. 

For the first three months of 1945, 
the fire losses aggregated $127,198,- 
000, the highest first quarter total 
since 1932 and an increase of nearly 
10% over the same period of 1944. 
For the twelve months ended March 
31, 1945, the total fire losses were 
$434,800,000 as against $396,049,- 
000 for the similar period ended 
March, 1944. 

The accompanying table more 
clearly depicts the sharp rise in fire 
losses during recent years. From 
an average of around $27,000,000 
per month over the years 1940-1942 
inclusive, the average jumped to 
above $33,000,000 in 1943, to nearly 
$36,000,000 in 1944 and for the first 
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quarter of this year the average is 
running at better than $42,000,000 
per month. However, fire losses are 
heavier during the early months of 
the year and a considerable improve- 
ment in the first quarter indication 
can be expected during the balance 
of this year. 

A comparative table of monthly 


fire losses for the years ended 
March, 1945, and March, 1944, 
follows: 

1944 1943 
April $34,746,000 $34,241,000 
May 32,815,000 29,297,000 
June 30,555,000 26,854,000 
July 32,706,000 25,016,000 
August 30,618,000 29,193,000 
September 31,448,000 26,488,000 
October 32,173,000 29,661,000 
November 33,847,000 31,647,000 
December 48,694,000 47,716,000 

1945 1944 
January 44,865,000 38,572,000 
February 41,457,000 38,280,000 
March 40,876,000 39,084,000 





Totals $434,800,000 $396,049,000 


AMOUS SYMBOLS OF SERVICE 


This Oriental “SEAL OF LIFE” was famous long before Confucius. 
Eight trigrams and sixty-four hexagrams signify sky, marsh, fire, 
thunder, wind, water, mountains, with an all-enveloping “Harmony”. 
The Northern Assurance Symbol means SOUND PROTECTION 
against these elements in their uglier moods. 






















S ervice that Count 


ECAUSE she knew how to respond to an 
emergency . . . because she worked as well 















in New Guinea as in her hometown hospital... 
because she brought gentleness and a touch of 
home into a world where they are foreign .. . 
only because of these things does many an 
American soldier live today. The service of the 
Army Nurse is truly “Service that Counts”. 

Norwich Union Agents have rendered “Serv- 
ice that Counts” to the production front. By 
providing vital protection for war industries 
when and where it was most needed, they too 
have met an emergency well. 
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NEW BOILER POLICY 


icy has undergone many changes 

in the past two years. The cov- 
erage afforded under the policy is 
dependent primarily upon the Insur- 
ing Agreement, the Definition of 
Object and the Definition of Acci- 
dent. Some of the general policy 
provisions have been revised but 
these changes have had no material 
effect on the coverage provided. The 
Definition of Object has _ been 
changed to some extent but the 
change that has had the greatest ef- 
fect on the business is the change of 
Definition of Accident in both the 
boiler and the machinery lines. 
Therefore, this discussion will be 
largely confined to the Definition of 
Accident which is the principal basis 
for coverage. 

For many years prior to 1943, 
the boiler and machinery business 


Ts. Boiler and Machinery Pol- 


* operated under Definitions of Acci- 


dent of decidedly different principles 
for boiler than for machinery. In 
order to visualize what has been 
happening to coverage in this field 
for the past two years, it is well to 
analyze the basic definitions of acci- 
dent that were in force for many 
years prior to 1943. 


Old Definitions 


The old definitions consisted of a 
general statement modified by a 
cause requirement or an effect re- 
quirement and in some cases this 
modified general statement was re- 
stricted by certain special limitations 
which were varied in accordance 
with the particular type of object 
being insured. 

The boiler Definition of Accident 
provided coverage for a sudden and 
accidental tearing asunder caused by 
pressure and, where there was a 
cylindrical furnace or flue, coverage 
also was provided for a sudden and 
accidental crushing inward caused 
by pressure of contents against such 
furnace or flue. In other words, the 
occurrence, the sudden and_ acci- 
dental tearing asunder, must be 
caused by pressure in order to have 
the definition requirements fulfilled. 


FOR MAY, 1945 


by LYLE G. WIMMER 


xxkwk 


If the boiler were of cast iron, 
the provision regarding crushing in- 
ward would obviously be superfluous 
and was not included but the addi- 
tional clause of the sudden and acci- 
dental cracking of a part of the 
object was included provided such 
cracking permitted the leakage of 
steam or water. In other words, the 
qualifying effect was “leakage” in 
that the crack must be of sufficient 
magnitude to allow the leakage of 
contents. 

The coverage applicable to unfired 
vessels was a combination of the 
aforementioned occurrences with 
their qualifying cause of “pressure” 
or the qualifying effect of ‘“leak- 


” 


age. 
New Definition 


Early- in 1943, certain coverage 
revisions were made and several 
modifications resulted thereafter 
which finally resulted in the pro- 
mulgation of a new definition on 
August 1, 1944. 

The new broad coverage Defini- 
tion of Accident for boilers is— 


EDITOR'S NOTE 


Lyle G. Wimmer is assistant secretary of 
The Travelers Indemnity Company in charge 
of underwriting of the boiler and machinery 
business of that company. He is a graduate 
of the Engineering School of the University 
of Washington at Seattle, where he earned 
membership in Tau Beta Pi, an Engineering 
Honor Society. 

For many years, he was with Fairbanks, 
Morse & Company in their various factories, 
in the Pacific Northwest Service Division, 
and also in the Sales Division. When the 
Great Northern Railway put through its Cas- 
cade Tunnel Project, Mr. Wimmer was a 
special representative, stationed at the Mill 
Creek operations in charge of mechanical 
equipment. He served The Hartford Steam 
Boiler organization in San Francisco, Chicago 
and the home office on production, claims 
and underwriting. At the time of leaving 
The Hartford Steam Boiler, he occupied the 
position of assistant vice president in charge 
of underwriting. 

During the past two years, he has played 
a prominent part in the boiler and machin- 
ery rating and coverage discussions. 


“1. A sudden and accidental tear- 
ing asunder of the Object, or 
any part thereof, caused by 
pressure of steam or water 
therein, or a sudden and acci- 
dental crushing inward of a 
cylindrical furnace or flue of 
the Object so caused ; 
A sudden and _ accidental 
cracking of the Object, or any 
part thereof, if such cracking 
permits the leakage of steam 
or water; or 
“3. A sudden and _ accidental 
burning or bulging of the Ob- 
ject, or any part thereof, 
which is caused by pressure 
of steam or water within the 
Object or which results from 
a deficiency of steam or water 
therein and which immedi- 
ately prevents or makes un- 
safe the continued use of the 
Object ; 
“but ‘Accident’ shall not mean the 
tearing asunder, burning, bulging 
or cracking of any safety disc, 
rupture diaphragm or fusible plug, 
nor leakage at any valve, fitting, 
joint or connection.” 


nw 


It will be noted that the definition 
has been broadened to include the 
occurrences of bulging and burning, 
modified by the qualification “caused 
by pressure” and, in addition, an 
alternative qualification has been in- 
cluded—“which results from a de- 
ficiency of steam or water therein 
and which immediately prevents or 
makes unsafe the continued use of 
the Object.” The old provisions of 
cracking with the qualifying effect 
of leakage of steam or water and of 
tearing asunder caused by pressure 
still exist in the form. Thus, it will 
be noted that the new definition is 
a general statement qualified in part 
by cause, effect and result. 


Machinery Insurance 


Regarding machinery insurance 
prior to 1943, all companies used the 
Definition of Accident for so-called 
“Breakdown” coverage of 

(Continued on the next page) 
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New Boiler Policy—Continued 


“a sudden and accidental break- 
ing, deforming, burning out or 
rupturing, which manifests itself 
at the time of its occurrence by 
immediately preventing continued 
operation or by immediately im- 
pairing the functions of the object 
and which necessitates repair or 
replacement before the operation 
of the object can be resumed or 
the functions of the object re- 
stored.” 


It will be noted that this definition 
contained the modifying cause of 


“‘which manifests itself at the time 
of its occurrence.” 


This Manifestation Clause was 
originally included in the definition 
in the belief that it would eliminate 
many, if not all, of those occurrences 
which would not be of sufficient 
magnitude to be included under the 
insurance contract as well as elimi- 
nating slowly developed conditions 
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found at the time of an inspection, 
In other words, the occurrence coy-| 
ered by insurance should be of suf- 
ficient magnitude to definitely mani. 
fest itself at the time of the insure¢ 
occurrence by immediately prevent: 
ing continued operation or by im 
mediately impairing the the 
operating conditions of the obj 
and be of sufficient intensity to re} 
quire repair or replacement. 


Confusion Develops 





This clause of the old definition} 
was subject to various interpreta 
tions. The chief difficulties centered 
around the word “manifests” an 
the word “functions.” | Ther 
seemed to be some question as t 
what kind of a manifestation wag 
necessary, whether the manifesta} 
tion was to be audible, visual, tangi 
ble, etc. These and many othe 
allied differences led to the substi: 
tution of this entire clause by some 
carriers early in 1943 with the term 
“which immediately impairs _ the 
functions of the object.” This new 


clause did not lessen the difference 


of opinion but rather increased the 
difference of opinion. At the time 
this action was taken in eliminating 
the so-called Manifestation Clause 
it was generally stated that there 
was no intent to change the coverage 
provided by the former definition 
However, the fact that the word: 
were changed indicated that there 
was some intent to do something anc 
the natural conclusion was to be 
lieve that there had probably beer 
a broadening of coverage. 

Regarding the word “functions,’ 
there seemed to be the question a: 
to what kind of functions were im- 
paired. Did it mean the normal 
productive functions of the machine 
or some kind of functions whic 
were an inherent part of the ma: 
chine but were rarely ever. calle 
upon under the particular working 
conditions of the machine? 

The changes in statement of cov 
erage made in 1943 caused an anal 
ysis of the differences of opinior 
and claim practice regarding the in 
tent of certain wording of the ol 
definition. As a result of the differ 
ences of opinion and of apparent dif 
ferences of practices of various com 


ri 





panies (either actual or imaginary ) 
it became necessary to find some 
(Continued on page 86) 
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Now it's time 


AKE a bow, Mr. Fire Insurance Agent! 

You deserve it! In these past 3 years of 
war you've earned the gratitude of millions 
of Americans because . . . 


By keeping your clients fully protected, 
you’ve spared them crippling losses when 
fire struck. By safety engineering you've 
helped maintain America’s war production, 
insuring an unbroken flow of military equip- 
ment to our men overseas. By fire preven- 
tion work you’ve helped combat the terrible 
toll of fire and made possible recent rate 
reductions. No wonder millions of Americans 
applaud your efforts! 


But despite the magnificent work to your 
credit, there’s an even bigger task ahead. 
Fire prevention must be intensified to make 
sure that war production will be maintained 
throughout the war and beyond. Protection 
must be provided for the tremendous amount 
of new construction to be undertaken as 
wartime controls are eased. America must be 
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Cll took a bow! 


awakened to the fact that rising values have 
made 3 out of 4 business or residential prop- 
erties underinsured. And at the same time 
lowered rates mean broader markets avail- 
able to every agent. 


Yes, there’s a big job ahead. But if you set 
about it with the same spirit, the same de- 
termination you’ve demonstrated during 
these past three years of war, you can be 
sure of continued and ever-increasing suc- 
cess. You are engaged in real Public Service. 
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What changes a Tew years can bring ! 














Just a short time ago he was only 
“so big.” Now look at him! Like- 
wise, only a short time ago your 
house was worth—say $10,000. To- 
day its replacement value is con- 
siderably higher. 
7 Cc 
. 7. . 
Have you increased your fire insurance 
to take care of this? If not... and 
. + you might 
have to dig into your own pocket to 


your house burns . 


make up the difference. 

° ° ° 
You would do well to discuss this 
with your local insurance agent or 
broker. These representatives—as, for 
example, those of the Aetna Insur- 


ance Group—can give you expert 
advice, based on their knowledge of 
conditions in your city. 

° ° e 
If additional protection appears ad- 
visable, it can be arranged while you 
wait. The cost will be quite small, too, 
for average insurance rates are now 
40% lower than thirty years ago. 


It is an added satisfaction to know 
that when your insurance is with a 
capital stock company such as those 
comprising the Aetna Insurance 
Group, it is backed by doth a paid-in 
capital and surplus. You are never 
liable for assessment. 
















TO BROKERS 
AND AGENTS 





Real estate surveys show that 
practically all forms of property 
are “‘growing” in value. Yet 
many property owners are neg- 
lecting to increase their fire in- 
surance correspondingly. This 
unique advertisement helps you 
bring the matterto their attention. 
It appears—in color—in the May 
28th issue of Time, the weekly 
news magazine. The Aetna In- 
surance Group, W. Ross McCain, 
President. 








DON’T GUESS ABOUT INSURANCE—CONSULT YOUR LOCAL AGENT OR BROKEI 
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LELAND STOWE 
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Saturdays 7:15 p.m., E.W1 
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for the Average Company” is 

obviously too broad for me to 
attempt to discuss in this paper in 
any comprehensive manner. I shall, 
therefore, confine myself to a brief 
consideration of some fundamental 
principles. First, however, it will be 
necessary to define, to some extent 
at any rate, the terms “self-insur- 
ance” and “average company.” 


Tic: subject of “Self-Insurance 
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I am sure we all agree that “in- 
surance” has become an essential 
part of our commerce and is now 
so well and soundly established that 
no one would suggest that industry 
do without it. “Self-insurance,” as 
viewed by many, is merely an elec- 
tion of a company to do without in- 
surance—to fail to insure, or to can- 
cel its insurance policies. That is 
certainly not what should be under- 
r“stood as “self-insurance” as used in 
this paper. It should mean a care- 
fully planned self-assumption of 
chosen risks, ordinarily insured by 
insurance companies, with adequate 
provision for meeting possible losses, 
through the setting up of an account- 
ing or funded insurance reserve, 
whose operation and management 
conforms with all of the sound prin- 
ciples and practices of commercial 
insurance companies. It is in this 
latter sense that I choose to use the 
term self-insurance. You will see 
that its application, in this sense, has 
very definite limitations. 


Basic Function of Insurance 


The basic functions of insurance 
is, of course, to provide a means for 
“spreading the risk.” It is unlikely 
that many companies would have, 
within their own operations, suffi- 
cient spread of risk to permit a 
sound application of this basic insur- 
ance function, and this fact alone 
perhaps accounts for the qualifica- 
tions of the subject of this paper, 
namely, “for the average company.” 
That suggests that the application of 
the idea of self-insurance might not 





be a problem for the larger com- 
_ panies (who, because of size, might 
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AVERAGE COMPANY 


be presumed to have the spread) 
and be out of the question for the 
“smaller company” (who might be 
presumed not to have the spread) 
but might pose a problem for the 
“average company.” What is a 
“large,” “average” or “small” com- 
pany for the purpose of our discus- 
sion? I think we all know what we 
are intending to drive at when we 
use the term “average company” but 
I doubt if we will find a useful, gen- 
eral definition. We are attempting, 
on the other hand, to exclude those 
very large national institutions, such 
as the leading companies in the steel 
or automobile industries and, on the 
other hand, to exclude those thou- 
sands of small local concerns where 
only few employees or _ small 
amounts of invested capital are in- 
volved. Somewhere in between, I 
suppose, lies the “average company.” 
For the moment, we will not attempt 
a definition of “average company.” 
We are sure of this—there is no 
simple yardstick that will include 
or exclude any company from a con- 
sideration of the idea of self-insur- 
ance on any simple mathematical 
basis, such as total assets, total pay- 
roll or total gross business, nor can 
the practice of self-insurance be ap- 
plied in any particular field of risk 
merely because a particular company 
is “large” in the sense of total as- 
sets or payroll, without considering 
the importance of the particular risk 
to such company. 


Self-Insurance in One Field 


A company may very well be able 
to qualify as a sound self-insurer 
in the field of one risk but not in the 
field of another risk. In other words, 
our hypothetical “average company” 
may not be “average” for all kinds 
of risk. A small company may have 
a greater spread of a particular risk 
than a very large company in that 
same risk. As an illustration, a com- 


by W. J. STEIDLE, 


Manager, Insurance Department, 
Bethlehem Steel Company 


x * * 


paratively small local concern, en- 
gaged exclusively in the trucking 
business, may have more spread of 
risk in the automobile field than a 
large national concern that owns 
only a few trucks, and, therefore, be 
in a position to apply the principles 
of self-insurance on automobile 
risks but not on fire insurance on its 
limited fixed-property accounts. 


Fire Insurance Field 


Certainly it is unwise and imprac- 
tical for an average-sized company 
to attempt to establish a complete 
self-insurance program covering the 
entire field of insurance. Nor is 
there necessarily any merit in being 
a complete self-insured in all fields. 
It is probably wiser for a company 
to consider a particular risk or risks 
for self-insurance and other risks 
for commercial insurance. A com- 
pany might very well justify self- 
insuring its workmen’s compensa- 
tion risk and insuring commercially 
its fire risks or vice-versa. In order 
to avoid too much generality in our 
discussion and to illustrate an ap- 
proach to a particular problem, let us 
take one of the specific fields of in- 


_ surance for the purpose of illustra- 


tion, namely, fire insurance on plants 
and properties. Let us assume that 
our hypothetical “average company” 
is considering self-insurance in this 
well-established field of business. 
As a guide to the determination of 
whether or not our “average com- 
pany” should consider self-insur- 
ing its fire risks, the following ques- 
tions might be posted : 
(Continued on the next page) 
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Self-Insurance—Continued 


1. Is this “average company” 
strong financially? Self-insurance, 
as well as commercial insurance, 


necessarily deals in the law of aver- 
ages, which means that the company 
be prepared to sustain an important 
loss at the very outset of its pro- 


gram. It must, in other words, be 
able to view the soundness of its de- 
cision to self-insure its fire risk over 
a long-term period of time, gong 
ten or twenty years, and in a 
financial position to do so. Our 
company considering the application 
of this first self-insurance principle 
might very well ask itself the ques- 
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Broad in coverage 


lary, robbery and theft. 





Burglaries are increasing 





Police and F. B. I. records indicate that burglaries are increasing! 


This rising tide of burglary losses offers new opportunities for 
the sale of Standard’s modern Residence and Outside Theft 


and surprisingly low in cost—this policy pro- 
tects (at home and away from home) from losses due to burg- 


To help you sell this and other needed coverages, Standard pro- 
vides up-to-the-minute advertising and production assistance. 
Ask a Standard field man or write for details. 


STANDARD ACCIDENT INSURANCE COMPANY 


ONE OF .AMERICA’S OLDEST AND LARGEST CASUALTY & BONDING COMPANIES 


and its Fire and Marine offilicte PLANET INSURANCE COMPANY 


HOME OFFICES, DETROIT 32, MICHIGAN 











tion, “Are we prepared to assume 
the immediate financial loss that 
would arise from the total destruc- 
tion of our highest value area of 
property subject to a single sweep- 
ing fire without serious financial 
consequences to our business?” By 
“prepared,” I do not mean to refer 
to any fund that might ultimately be 
built up as hereinafter described, 
but to ability to replace out of cur- 
rent working capital if the loss 
should occur at the outset of the 
self-insurance program. 

2. Is this “average company” pre- 
pared to set up a scientific insurance 
reserve or preferably an insurance 
fund? 

The establishment of an insurance 
fund account is an essential part of 
a well-ordered self-insurance pro- 
gram and is usually made through a 
monthly charge against the operating 
divisions of the company in an 
amount equivalent to not more than 
such divisions would pay in pre- 
miums for similar insurance cover- 
age if fully underwritten by insur- 
ance companies. This charge is 
credited to the insurance fund ac- 
count and may be treated either ang 
an accounting reserve or invested if /% 
easily liquidated securities such 
United States Government Bonds 
Wherever commercial insurane 
schedule rates are available, except 
in special situations where the siz 
or nature of the underwriting adapts 
itself to a special rate, commercid 
rates may be accepted as the bes 
guide for the accumulation of a 
adequate reserve as well as the bet 
means of keeping the costs of oper 
ating divisions on a competitive and 
comparative basis. The use of such 
rates also provides a yardstick to 
measure the performance of the self- 
insurance program. . 

When losses occur they should bk 
charged against this account, 3 
nearly as possible on an insurance 
company adjustment basis with a‘ 
much avoidance as possible of it- 
volved and time-consuming loss se- 
tlement procedures. Application of; 
insurance company rates and adjust 
ment of losses on insurance company 
bases establishes the credits to and 
charges against the insurance funl 
on the most equitable and reasonabe 
basis that can be devised. It adopts 
the long-tested charges and credits 
of the insurance companies and 


' 














(Continued on page 90) 
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INSURE YOUR COUNTRY $ SAFETY—BUY WAR BONDS AND STAMPS 


G. 


p OSTWAR planning especially 
designed for returning service- 
men who have had previous insur- 
ance experience was given added im- 
petus with the announcement that 
there is being prepared essentially 
for their use a brief, factual sum- 


|. REFRESHER COURSE 


mary of the important changes that 
have taken place in property and 
casualty insurance during the war. 
The summary, when completed, will 
be published under the joint spon- 
sorship of the Association of Casu- 
alty and Surety Executives, Na- 
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tional Board of Fire Underwriters, 
Inland Marine Underwriters 
sociation and National Association 
of Insurance Agents. 

Preliminary details of the project 
have been worked out during re- 
cent months at a series of three in- 
formal New York City meetings 
initiated by George W. Scott, edu- 


As- | 





cational director, National Associa- | 


tion of Insurance Agents. Repre- 
sentatives of the following insur- 
ance company groups attended: 
Aetna Affiliated, America Fore, 


Home, North America, Royal-Liver- > 


pool and Travelers. Among these 
individual company representatives 
are several who are authors of the 
current technical discussion outlines 
used in the National Association’s 
educational program. 

As a result of these conferences, a 
plan has been evolved to avoid un- 
necessary duplication of effort. This 
is one phase of the so-called post- 


war educational program for re- 
turning servicemen and women 


a 





which lends itself to uniform treat- 


ment because of its strictly factual 
nature. The material will be use- 
ful for the most part only to those 
with previous experience in the in- 
surance business—agency and com- 
pany-wise. But, in the case of re- 
turning veterans, it will bridge the 
gap for them to the extent primarily 
of bringing them up to date on the 
highlights of important changes that 
have taken place during their ab- 
sence. Because the proposed sum- 
mary material is not intended to be 
a complete refresher course it will 
still be necessary for the veterans, 
however, to take advantage of any 
one of different kinds of existing 
educational facilities should they 
wish to absorb and master in detail 
the technical aspects of current 
coverages and rating procedure. 


Separate summaries of important 


‘ 


t 


wartime changes in fire, automobile , 


and practically all other classes of 
property and casualty insurance are 
now being prepared. When these 
summaries are completed, possibly 
late this Spring, they will be pub- 
lished. In order to keep the initial 
factua! record constantly up to date, 
supplemental summaries will be 
published at periodical intervals. 
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50TH ANNIVERSARY 


ROM an office boy, at the age of 

15 years, in the marine insurance 
brokerage office of Curtin & Brockie. 
in Philadelphia, Benjamin Rush rose 
to become one of the Nation’s out- 
standing authorities on marine un- 
derwriting, and subsequently, presi- 
dent and in 1939 chairman of Amer- 
ica’s oldest capital stock fire and 
marine insurance company. 





BENJAMIN RUSH 


During his presidency, the Insur- 
ance Company of North America 
entered the casualty field in 1920, 
forming the Indemnity Insurance 
Company of North America, which 
this year is celebrating its 25th An- 
niversary. In addition, it acquired 
the Alliance Insurance Company of 
Philadelphia (organized 1905) ; the 
Philadelphia Fire and Marine Insur- 
ance Company (organized 1923) ; 
the National Security Insurance 
Company and the Central Insurance 
Company of Baltimoge. These com- 
panies now comprise the North 
America Group. 

His philosophy during his 50 years 
is well illustrated by the following 
statement he made some years ago: 
“Insurance in this country has come 
to stay .. . it will attain a higher 
position in the confidence of the 
public, in proportion te the measure 
of the completeness of its service 
to the public in preventing loss from 
occurring; in paying unavoidable 
losses promptly; in providing that 
particular form of coverage which 
the needs of each individual assured 
requires, as cheaply and with as 


little red tape as possible.” 
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Dewwelry.. . TODAY's BUY-WORD 


NE sales opportunity present in almost every 
American community today is that of jewelry in- 
surance. This fast growing market has been created by 
several conditions. Many people fearing inflation bought 
diamonds, and an unprotected diamond is not much of a 
nest-egg. Jewelry, especially precious stones, represents 
large wealth in a concentrated, easily transported form. 
More people are now financially able to buy jewelry. 
Many other luxuries are now unobtainable, causing 
more spenders to concentrate on jewelry. Newspapers 
report the jewelers selling out of such slow-moving 
stocks as gold paper knives! 
This good business for jewelers can be turned to good 
business for insurance agents. The alert agents have 
been busily reminding their clients: 
That the appraisal made on their wives’ jewelry 3 or 4 years 
ago would be for amounts insufficient to replace it now. 
That some of their jewelry schedules have not been increased 
since the 20/6 tax was levied. 
That the wartime decrease in policemen is bad for costly 
jewelry. 
That such insurance pays in damage to, as well as loss of, 
jewelry and protects it from all risks while being repaired. 
That jewelry policies cost less now. 
If you have not gotten your share, don’t overlook these 
prospects: 
The young people who have recently become adults—“Now 
that you are managing your own affairs” is a good approach, 
The couple who has recently become engaged—engagement 
rings are expensive. 
The client priding himself on being a good business man— 
protecting the considerable cash put into his wife’s and 
daughter’s jewelry would appeal here. 


APPLETON & COX, Inc., is the Inland Marine 
Department of the companies listed below. 
Agents of these companies are welcome to con- 


sult us on any INLAND MARINE problems. 


APPLETON & COX, INC. 


111 JOHN STREET - NEW YORK 7, N. Y. 
SERVICE OFFICES IN OTHER PRINCIPAL CITIES 


Westchester Fire Ins. Co. e The Indemnity Marine Assurance 
Co. Ltd. e Royal Exchange Assurance e U. S. Fire Ins. Co. 
Agricultural Ins, Co. e The North River Ins. Co. ¢ Western 
Assurance Co. (U.S. Marine Dept.) ¢ Seaboard Fire & Marine 
Ins. Co. e Empire State Ins. Co. e Standard Ins. Co. of N. Y. 
The Allemannia Fire Ins. Co. of Pittsburgh e The Century 
Insurance Co. Limited e The Pacific Coast Fire Insurance Co. 


ALL CLASSES OF OCEAN AND INLAND MARINE INSURANCE | 
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St. Louis Plan—Continued 


a half an hour to an hour on the 


Methods of Disbursement 


The disbursement may be made 


and chattel mortgage enclosed, and 
deposits it for immediate credit in 
his bank. Of course, if the papers 



































































































































usual application and to approve or in any three methods; (1) You are not properly prepared, or if 
decline the deal as offered. may send your assured to the bank erasures and alterations have been } 
There is nothing to prevent you and we will issue our cashier's or made, we, the poor bank, must take 
from calling another bank if one treasurer’s check for the agreed un- the rap by returning the draft. Then 
of us declines the application, al- paid balance to the dealer, or the we really have dealer resistance. 
though you should give the second borrower and dealer jointly, also Therefore, take every precaution to 
bank the benefit of the knowledge mailing you your check for the see that everything is in order be- 
of the first bank’s unfavorable ac- premium; (2) You may bring the fore you even approach the dealer 
tion. Please let me prevail upon you executed papers to the bank, and on this method. Some will be co- 
not to call more than one bank until receive the cashier’s or treasurer’s operative, some won't, but | firmly 
the bank of the first choice has had check payable to the dealer, and get _ believe that we will eventually gain 
a reasonable chance to accept or de- your check for the insurance pre- their full cooperation. 
cline the credit. I am sure, in your mium; (3) Let me say that here is 
observance of good business ethics, where you will find the greatest Principles Involved 
you will not violate this principle. dealer resistance if you employ this 
When the bank calls back its ap- third method. You will be fur- Now let me outline the principles | 
proval of the deal, then have the nished, through the Insurance Board, involved. You will find that some 
purchaser sign the note and chattel a draft envelope. The dealer should _ banks will give quicker service, have ‘, 
mortgage in duplicate, filling in the accept the draft that the purchaser a more flexible credit policy, and 
face amount and the name of the draws on the approving bank for will aggressively cooperate more 
bank in ink, together with a descrip- the net amount to finance. If the than others. Each bank, however, 
tion of the car on the chattel dealer cooperates, he then endorses will greatly appreciate your full- 
mortgage. this draft with the application, note fledged cooperation as follows: 
(1) Be sure each transaction is 
genuine. Duplicate financing 
form AL 16 Print and For Sale by the Real Estate Priming & Publishing Co Clans 6 is one of our big hazards. 
APPLICATION FOR LOAN Help us to eliminate it; 
ERE ee een a ie eatin ™ (2) Be sure the questions con- 
The information and statements contained in this application are true and complete and are made for th> tained on the application are 
purpose of inducing the above named bank to make a loan of $.............. for. months to the undersigned, answered fully. Every 
to be used to ee question is important ; 
I have not borrowed nor do I intend to borrow any money elsewhere in connection with this transaction except (3) Be sure the down payment 
Si ciariaiaianstunieech . I authorize you to obtain any information you require concerning the statements in this application and sale price are as repre- 
from any source whatsoever. F 
ae 1 AM sented by the purchaser and 
PRINT EMPLOYED BY the dealer ; 
om  — BADGE NO _SOuPaNT. cine (4) Sometimes it takes" longer 
aie Separated BUSINESS PHONE to investigate the desirability 
ADDRESS aes of the prospective mortgagor. 
YEARS AT PHONE wc ae Gone on We will step this service up 
ee eee —— SOURCE OF to put you in a competitive 
HOME ADDRESS oo “ position. Please be patient 
NAME OF aabaauaie ter a and considerate ; 
ah iinimne eanameen woe WIFE'S (5) All automobile transactions 
LIVING WITH YOU require a 4% down payment 
ADDRESS... — ll aitah. at this time, due to Federal 
; regulations, with fifteen equal 
Mabe. te - Be — co i monthly payments. This re- ¢ 
Motor Insurance striction may be withdrawn 
Number _ EAR OO ee RR oT eee ee 0 at any time; 
a (6) This plan can also be utilized 
Balance _ SRE on personal loans, secured | 
Insurance by automobiles, for any 
BIT 00g we a worthwhile purpose. On this | 
Fase of Note type loan, the title must be + 
presented with the other 
Monthly Payments approximately $_.... . .:..Starting ... a atiasee papers in closing the loan at 
LIST alt YOU OWE & CREDIT REFERENCES—Finance Companies, Stores, Loans & Installment Accounts the bank. The present ma- 
Check those to be paid List names of Companies on Original Monthly Balance " ge = 
with this loan Open and Paid Accounts Amount Payment Unpaid turity limit is 12 months; 
a ‘ $ ~ (7) If a mistake of any kind is 
——Furniture...... snide - . ° 
cc“ made in filling out the note 
Sa and chattel mortgage, de- 
a “Ee . stroy them and use new 
tte ee forms; 
(8) Attempt to gain the dealer’s 


Send mail to (_ ) home, ( ) business address cooperation. Make it as easy 


Signature... for him as possible. Remem- 


Submitted by. 








Nome of Agent 
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ber, he thinks you’re taking 
money out of his pocket to 
which he is entitled ; 


(9) We are pleased to finance 
public liability and property 
damage, along with collision, 
fire and theft. This is not a 
requirement, but fire, theft, 
comprehensive, and $50 de- 
ductible collision is ; 


(10) When the bank calls back 
the approval of any deal, 
they will be glad to check 
figures with you, so. errors 
will be held to a minimum. 
Finance charge will be agreed 
upon at that time, of course ; 


(11) Banks having trust powers 
do write certain types of in- 
surance, but I feel confident 
that the trend will be toward 
assisting individual agents 
to have this business if this 
plan develops to a volume. 
This is not a promise— 
naturally it couldn’t be; 


(12) You may be assured that any 
bank can be entrusted with 
your client. You will get the 
premium, and you will get the 
renewal. We will not violate 
this trust. 


LIEUT. SNYDER RECEIVES 
BATTLEFIELD COMMISSION 


RTHUR SNYDER, JR., son 

of Arthur Snyder, treasurer of 
Alfred M. Best Company, Inc., and 
former president of the New York 
Board of Trade, has just received 
a commission as second lieutenant 
from -Major General Harry L. 
Twaddle, 95th Infantry Division, in 
a battlefield ceremony in Germany, 
in addition to being made a staff 
officer. 

Lieutenant Snyder went overseas 
as a private last summer and has 
been in heavy infantry battles in 
France, Belgium, Luxembourg, Hol- 
land and Germany. He has won 
honors in battle, including a citation 
for meritorious conduct, two cita- 
tions for heroism, the Expert Com- 
bat Infantry Medal and the Bronze 
Star. 

Lieutenant Snyder had been se- 
lected by the United States Army 
as one of its candidates for appoint- 
ment to West Point. He attended 
Valley Stream Central High School, 
was graduated from Garden City 
High School and also attended Vir- 
ginia Military Institute for a while 
in the A.S.T.P. He is twenty years 
old. His parents reside at 83 Eton 
Road, Garden City, Long Island. 





GET THIS HELPFUL FREE BOOKLET 
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LOOK AT THE INQUIRIES ABOUT LIFE INSURANCE 
WHICH CAME IN THE MAIL TODAY 
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GENERAL INSURANCE MEN 
USE THESE VALUABLE IDEAS 


This booklet was specially prepared for general insurance 
men. It gives a plan by which fire and casualty agents and 
brokers can select the live life insurance prospects from 
among their property insurance clients, and tells how to 
approach them. Part of the plan is a tested and proven direct 
mail idea that will bring 15 to 20 requests for life insurance 
information from every 100 of your clients circularized. 


No “high pressure” is involved. By following this and other 
helpful plans offered by the Connecticut Mutual Life you 
will be giving a much appreciated additional service to 
your clients. 
: You may be missing profits by letting 
rset graces 4 else oe ae on 
guuceat tnsueance, AR ife insurance bought by your clients — 
Slt Lp for one out of five of your clients will buy 
life insurance this year. You can't lose 
by looking over this booklet that can help 
you get your share of the life insurance 
your clients are buying. Why not send 
for your free copy now? 


Geatnae: Chain: 


INSURANCE COMPANY 





Connecticut Mutual Life I Company 
Hartford, Connecticut 


Please send me, without cost or obligation, your booklet “A Plan to Help the 
General Insurance Man Sell Life Insurance.” 








(please print) 








Town or City State. 











BIN-2 

















Gets Ther 


Ask the man 
who has had one 


Promptness and fairness in the settle- 
ment of losses has been an established 
policy of the General of America 
Companies since organization 22 years 
ago. Even during the bank holidays of 
the depression, when organization 


companies withheld payment of claims 


GENERALS Check 
FAGF/ 





for 60 days, General maintained its 
schedule of payments within 48 hours. 
It is one of the significant reasons why 
this organization has, in such a short 
time, become one of America’s leaders 
in the field. 

It is this same policy, too, that has 
enabled General Agents justifiably to 
point with pride to their own records 
in payment of losses, and to recom- 
mend the Genera! to close friends and 
clients with full confidence. 





GENERAL INSURANCE COMPANY OF AMERICA 
GENERAL CASUALTY COMPANY OF AMERICA 


FIRST NATIONAL INSURANCE CO. OF AMERICA 


H. K. DENT, President ... Home Office: SEATTLE 





BRANCH AND SERVICE OFFICES IN PRINCIPAL CITIES THROUGHOUT THE UNITED STATES © CANADIAN DEPARTMENT, VANCOUVER, B. C. 
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INSURANCE COMPANY GROUPS 
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Total  Policy- Net Net Losses Under- Under- Invest- Federal 
Admitted holders’ Unearned Prems. Prems. andAdj. t+ Loss writing + Exp. writing ment Taxes 
AETNA FIRE: Assets Surplus Prems. Written Earned Exp. Inc’d Ratio Exp.Inc’d Ratio Results Income __ Inc’d 
‘Aetna (Fire) ...... $70,374 $34,790 $27,791 $32,358 $20,022 $17,237 59.4 $13,209 41.0 -$1,469 $1,603 ...... 
Piedmont ......... 4.313 1/988 1.934 2'379 2/110 1/298 58.2 885 37.2 “13 4 $8 
Standard Ins. ..... 10/145 5,023 4984 4:733 2'595 54.8 2,062 41.4 95 YR 
World F. & M. .... 8'101 51422 3956 2'834 21685 1'709 63.6 1158 40.9 185 = 
Fire Companies $92,933 $47,223 $35,832 $42,555 $38,550 $22,709 59.1 $17,374 40.8 -$1572 $2100 sin 
Century Indemnity. 15.925 6,044 3.944 8475 8176 4'435 54.2 3,503 41.3 213 343 18 
Standard Sur. & Cas. 6,666 2,649 1,720 3,540 3,264 2,066 63.3 1,448 40.9 -217 ee 
Casualty Cos... $22,591 $8,693 $5,664 $12,015 $11,440 $6,501 56.8 $4,951 41.2 $4 oo $18 
Totals, Group.. $115,524 $55,916 $41,496 $54,570 $49,990 $29270 58.6 $2232 40.9 -$1576 $2568 $33 
AETNA LIFE: 
Automobile $39,603 $18,969 $14,146 $18,640 $17,350 $9,266 53.4 $7,945 42.6 $139 $911 $195 
peel ’ 375 360 5 ; | Rr BRR «oo. i 7 10 2 
Standard .......... 7,989 43,822 3,417 3,071 2,823 1,379 488 1,388 45/3 59 189 41 
Fire Companies $47,967 $23,151 $17,568 $17 716 $20,178 $10,645 «= «52.8 ~—S«$9,3830'i(i‘dGS~S*«SOSSC=<“<«t‘«‘SCIN:;OOC«SDBS 
Aetna Cas. & Sur... 106.045 438105 23432 B87 44:880 22.451 50.0 17.940 39.2 4,644 9'207 —-1,889 
Aetna Life ........ CHB392 | «ADDIGS «RAD. «HOST «© CBNOST. «| cBTSOT cas c5937  cl4.7 —¢1,803 ~—¢ 1.639 ¢295 
Casualty Cos... $164,437 $137,268 $29,321 $86,158 $83,931 _ $53, 778 4.1 $23,877 27.7 $6447 $3,936 $2,184 
Totals, Group.. $212,404 $160,419 $46,889 $107,874 $104,109 $64,423 61.9 $33,210 30.8 $6,652 $5,046 $2,422 
AGRICULTURAL: 
Agricultural .-.... $19,133 $8,556 $7,348 $8,364 $7,805 $4,434 56.8 $3,515 42.0 -$139 $546 29 
Empire State ..... 4.977 2'431 1/837 2/091 1951 11109 56.8 878 42.0 -24 150 13 
Totals, Group.. $24,110 $10,987 $9,185 $10,455 $9,756 $5,543 56.8 $4,393 42.0 -$163 $696 $42 
ALLSTATE: 
Allstate Fire ...... $2,911 $1,320 $1,271 $2,534 $2,334 $1,823 56.7 $928 36.6 $113 $48 $34 
Allstate Insurance.  12'438 4'896 3,232 6,368 51823 2'659 45.7 1,945 30.5 1,282 149 450 
Totals, Group.. $15,349 $6,216 $4,503 $8,902 $8157 $3,982 48.8 $2873 32.3 $1,395 $197 $494 ] 
AMERICA FORE: 
American Eagle .. $22,397 $16,010 $4,517 $5,024 $4,387 $2,388 54.4 1,842 6.7 $182 $988 $334 
Continental ....... 131,722 98,346 26,494 29,468 26,915 15,463 57.5 10,819 26.7 654 4,830 R86 
Fidelity-Phenix ... 107,077 79,931 20276 235036 20:710 12/140 58.6 8'393 36.4 299 4044 528 
First American _. 5.473 4287 1139 15194 1.055 562 53.8 543 45.55 49 1m 4 
Maryland ........- 4,144 3.070 1,031 1,126 967 5 57.7 515 45.7 106 i: 
Niagara .......... 32:675 24702 7.745 7474 6,853 3,671 53.6 3,264 43.7 ti 1,241 i3i 
Fire Companies $303,488 $226,346 $61,202 $67,322 $60,887 $34,782 57.1 $25,376 37.7 $831 $11,427 $1,881 
Fidelity & Casualty "75,465" 20,021 15,751 "32,307 30,888 "17,149 55.5 11.962 36.9 L715 1922 15628 
Totals, Group . $378,953 $255,367  $76,9 $99,719 $91,775 $51,931 56.6 $37,338 37.4 $2,546 $13,349 $3,506 
AMER.-ASSOCIATED: 
American Auto, Fire $6,275 $2,125 $2,875 $5,819 HAAS .RHS $2,609 44.8  -$519 $74 $8 
Associated F. & M. 877 508 306 332 255 112 160 48.1 a > cca 
Fire Companies $7,152 ~~ $2, 633 $3,181 ~~ $6,151 $5, 703 $3,470 2,769 45.0 -$539 $84 $8 
American Auto. Ins. 34444 —«:13.758 8259 16870 15,632 81059 ‘863 40.7 699 637 457 
Associated Indem.. 14,205 4'302 1,205 9,069 8.999 5.607 2091 93.1 1,288 258 sf 
Casualty Cos... $48,649 $18,060 $9,464 $25,939 _ $24, 631 $13,666 $8,954 34.5 $1,987 $895 $505 
Totals, Group.. $55,801 $20,693 $12,645 $32,090 $30,334 $17,136 $11,723 36.5 $1,448 $979 $513 
AMER. CASUALTY: 
Amer. Avia, & Gen. _— $1,041 $991 $51 $60 - $9 $8 81.7 $14 73.9 $43 
American Cas. ... 10,444 3,284 3,263 7,150 6.505 3,673 56.5 2,742 38.4 55 192 $38 
Totals, Group.. $11,485 $4,275 $3,314 $7,210 $6,514 $3,681 56.5 $2,786 38.6 $12 $205 $38 
AMER. FIDELITY: 
American Fid. Fire $377 $352 $6 $43 $37 $11 Base $28 i -$2 aa P 
Amer. Fid. & Cas. 4378 42,796 220 4,552 4,551 3,183 69.9 1,179 25:9 193 7 $59 
Totals, Group.. $4,755 $3,148 $226 $4,595 $4,588 $3,194 69.6 $1,207 26.3 $191 $94 $59 
AMER. INDEM.: ; 
American Fire .... $709 $496 $189 $225 $180 $126 69.9 $113 50.1 -$58 om. wan 
4 
American Indem... $5,755 $2,673 $1,586 $2,600 $2,539 $1,401 55.2 $1,041 40.0 $94 $142 $138 
Texas Indemnity . 1/267 501 314 629 627 346 5.2 37 5.9 244 41 9 
a queen a —— —— —_— a - —aee ee q 
Casualty Cos... $7,022 $3,174 $1,900 $3,229 $3,166 $1,747 55.2 $1,078 33.4 $338 $183 $129 | 
Totals, Group.. | $7,731 $3,670 += $2,089 ~—=s«4$3,454 «= $3,346 «= $1,873 56.0 $1,191 34.5 $280 $200 «$129 
AMER. OF NEWARK: 
American ......... $48,550 $20,031 $21,143 $24,520 $20,736 «= $11,265 54.3 $9,846 40.2 -$480 $1,110 $46 | 
Columbia Fire ’-:-- 3.951 3.073 862 90 742 403 54.4 389 43.7 49 126 1 § 
Sere Rihentcs 2'650 2'216 431 445 371 202 54.4 199 44.7 ~26 65 A 
Fire Companies $55,151 $25,320 $22,486 $25,855 $21,849 $11,870 54.3 $10,434 40.4 $555 $1,301 6 
Bankers Indemnity 10,275 3,600 2629 5.359 5117 2'712 53.0 2154 40.2 270 230 8 
Totals, Group.. $65,426 $28,920 $25,065 $31,214 $26,966 $14,582 54.1 $12,588 40.3 $285 $1,531 $264 
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(last 000 omitted) 
Stat. Net 
Total Policy- Net Net Losses Under Under- Invest- Federal 
\ Admitted holders’ Unearned Prems. Prems. and Adj. t Loss writing + Exp. writing ment Taxes 
Assets Surplus Prems. Written Earned Exp. Inc’d Ratio Exp. Inc’d Ratio Results Income _Ine'd 
AMER. MOTORISTS: 9 
Amer. Motorists F. $503 $373 $101 $243 $206 $102 49.7 $91 37.4 $12 $5 -$1 
Amer. Motor. Ins... 14,895 2,933 2,862 10,144 9,485 5,097 53.7 2,472 24.4 1,915 90 213 
Totals, Group.. $15,398 $3,306 $2,963 $10,387 $09,691 $5,199 53.6 $2,563 24.7 «$1,927 $95 $212 
AMERICAN STATES: 
Amer. States Fire.. $743 $527 $185 $176 $100 $53 52.9 $82 46.5 $34 $15 -$2 
Amer. States Ins... 4,876 1,391 1,739 3,921 3,748 1,930 51.5 1,710 43.6 116 70 104 
Totals, Group.. $5,619 $1,918 $1,924 $4,097 $3,848 $1,983 51.5 $1,792 43.7 $82 $85 $102 
AMER. SURETY: 
American Surety .. $36,058 $18,195 $6,420 $10,831 $11,345 $3,266 28.8 $5,844 34.0 $2,274 $1,098 $1,620 
New York Casualty 9,156 3,994 1,905 3.703 3°619 1,302 36.0 1,490 40.3 S08 175 552 
Totals, Group.. $45,214 $22,189 $8,325 $14,534 $14,964 $4,568 30.5 7,334 30.5 $3,082 $1,273 $2,172 
ATLAS: 
Ge $3,384 $2,601 $734 $693 $641 $390 60.8 $307 44.4 $75 $103 -$2 
Atlas Assurance .. 8,666 3,448 4,036 4,253 3,953 2,362 59.8 1,793 42.2 203 205 -17 
Totals, Group.. $12,050 $6,049 $4,770 $4,946 $4,594 $2,752 59.9 $2,100 42.5 $278 $308 -$19 
BITUMINOUS: 
Bituminous F. & M. $373 $348 $18 $25 $20 $10 52.2 $11 45.5 $3 $7 $1 
Bituminous Cas. .. 13,381 2,664 2,506 8,454 8,224 5,507 67.0 2,994 27.1 437 293 327 
Totals, Group.. ~ $13, 754 $3,012 $2,614 j $8,479 $8,244 $5,517 56.9 $2,305 27.2 $424 $230 $328 
BOSTON: 
a $29,551 $19,690 $6,110 $6,753 $6219 $3,446 55.4 $2,881 42.7 $81 $940 $44 
Old Colony ... 2.2! 11.758 8,698 2,096 2/217 2/061 1.137 55.2 941 12.5 13 409 ~20 
Totals, Group.. $41,309 $28,388 $8,206 $8,970 $8,280 $4,583 55.4 $3,822 42.6 $94 $1,349 $24 
D. F. BRODERICK: 
Dearborn Nat. Ins. $480 a cies . cede leaaina $2 oie $21 ee $19 De | Spmebe 
Dearborn Nat. Cas. 604 430 $45 $78 $77 35 45.9 49 62.8 9 eae 
Totals, Group.. $1,084 $896 $45 $78 $77 $33 42.9 $70 89.7 $10 $21 
BUCKEYE UNION: 
Buckeye Union Fire $1,233 $575 $608 $591 $474 $216 45.6 $240 40.7 $17 $30 $13 
Buckeye Union Cas. 5,258 1,780 1,728 3,412 3,302 1,677 50.8 1,300 38.1 326 115 68 
Totals, Group.. $6,491 2,355 $2,336 $4,003 $3,776 $1,893 50.1 91,540 38.5 $343 $145 $81 
CALEDONIAN: 
Caledonian Amer... $1,965 $984 $752 $718 $663 $428 64.5 $370 51.5 —$198 a Sees 
Caledonia Ins. ... 5,042 1,840 2,262 2,364 2,093 1,187 56.7 1,121 47.4 216 aires 
Netherlands ...... 1,740 910 655 607 571 381 66.7 338 55.6 254 - eee 
Totals, Group.. $8,747 —«- $3,734 «== $3,669 «= $3,689 += $3,327 ~—Ss «$1,996 60.0 $1,829 49.6 -$668 $195 ...... 
CENTRAL SURETY: 
Central Surety Fire 774 $640 $82 $119 $213 $105 49.3 $78 66.1 $30 $16 $2 
Cen’l Surety & Ins. _12,068 4,577 2,561 5,893 5,487 3,027 55.2 2,114 35.9 351 174 183 
Totals, Group.. $12,842 $5,217 $2,643 $6,012 $5,700 $3,132 54.9 $2,192 36.5 $381 $190 $185 
CENTURY: 
Century ........... $5,696 $2,991 $1,472 $2,205 $2,086 $1,109 53.2 $848 38.4 $130 $190 $105 
Pacific Coast ...... 1,882 1.207 368 486 521 277 53.2 166 34.1 81 52 43 
Totals, Group.. $7,578 $4,198 $1,840 $2,691 $2,607 $1,386 53.2 $1,014 37.7 $211 $242 $148 
CHUBB & SON: 
Alliance Assur. ... $4,984 2,981 $497 $1,788 $1,992 $787 46.5 $429 24.0 $487 $105 $198 
Federal ........... 28'955 1,106 2,920 6.634 3,184 49.9 1,938 29.2 1,246 658 569 
Marine ............ 7.931 4916 661 2'720 2 ‘SI 1,062 40.1 721 26.5 875 139 374 
ee 7125 3,603 883 2'756 2°623 1,203 45.9 717 26.0 713 138 249 
eae 5,073 3.565 469 1377 1/331 628 47.2 378 27.5 328 73 151 
Fire Companies $54,068 $36,171 $5,430 $15,275 $14,677 $6,864 46.8 $4,183 27.4 $3,649 $1,113 $1,541 
U. 8. Guarantee ... 23,693. «13,200 3.415 5.279 5.131 15635 31.8 2/083 39.4 1439 485 y812 
Totals Group.. $77,761 $49,371 $8,845 $20,554 $19,808 $8,499 42.9 $6,266 30.5 $5,088 $1,598 $2,353 
COMMER. CREDIT: 
IEEE bose scicsces $4,342 $2,783 $1,030 $1,789 $1,523 $1,680 110.3 $241 13.5 -$396 ae, ote: 
EE <.<wstensoe 239 230 ee) re tao 24 10 41.0 3 saaets 2 $7 
Manufacturers Fire 2,899 1,829 795 854 741 570 76.9 428 50.1 27 © isons 
Fire Companies 7,480 $4,842 $1,826 $2,643 $2,288 $2,260 98.8 $672 25.4 -$663 $106 $7 
Amer, Credit Ind... 91131 5,676 1,303 2°449 2°424 201 8.3 984 40.2 1,224 1 
Manufacturers’ Cas. 12,922 4/326 2'a86 6.753 6.161 3,415 55.4 2,342 34.7 353 217 379 
Pennsylvania Cas.. 6.525 1,685 1.230 4.234 5.113 4/127 80.7 11844 44.5 1,123 actos 
Casualty Cos... $28,578 $11,687 $5,419 $13,436 $13,698 $7,743 56.5 $5,170 35.8 $454 $445 $975 
Totals, Group.. $36,058 $16,529 $7,245 $16,079 $15,986 $10,003 62.6 $5,842 36.3 -$209 $551 $982 
COMMER. STANDARD: 
Com. 8t’d F. & M. $198 4$366 $118 $169 $51 $19 37.1 $78 45.9 -$46 aes 
Com. Stand. Ins.. 5,084 1,132 1,708 4,432 4,169 2,603 62.4 1,481 33.4 88 105 $54 
Totals, Group.. $5,582 $1,498 $1,826 $4,601 $4,220 $2,622 62.1 $1,559 33.9 $42 $112 $54 
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Stat. Net 
Federal Total Policy- Net Net Losses Under- Under- Invest- Federal 
Taxes Admitted holders’ Unearned Prems. Prems. andAdj. {Loss writing tExp. writing ment Taxes 
Ine’d COMMER. UNION Assets Surplus Prems. Written Earned Exp. Inc'd Ratio Exp. Inc’d Ratio Results Income Ine’d 
OM) . I N: 
-$1 American Central.. $8,339 $4,983 $3,047 $2,942 $2,742 = $1,531 55.8 $1,403 47.7 -$190 $218 -$4 
213 British General .. 1,392 924 438 422 393 220 56.0 198 47.0 —26 43 -1 
California ......... 5,646 3,504 1,852 1,787 1,665 930 55.9 833 46.6 ~101 162 a 
$212 Com. Union Assur. 18,096 8,525 6,190 7,999 7,667 3,614 47.1 3,099 38.7 937 415 220 
Com. Union Fire.. 3,781 2,065 1,469 1,418 1,320 739 56.0 672 47.4 -97 me cen 
MME. can ke caw 3,475 2/368 1,025 987 921 515 56.0 466 47.2 68 m6 - = 
-$2 Union Assurance.. 2,742 1,597 1,025 987 921 515 56.0 467 47.3 -62 83 -6 
— Fire Companies $43, 471 $23,966 $15,046 $16,542 $15,629 $8,064 51.6 $7,138 43.2 $393 $1,131 $196 
$102 Columbia Casualty 11,694 4,552 2,450 4,479 4,078 1,518 37.2 1,903 42.5 677 273 1,016 
| Ocean A. & G...... 22'790 7,640 5,661 9,257 8,606 3,991 46.4 3,887 42.0 732 603 715 
$1,620 oy Casualty Cos... $34,484 $12,192 $8,111 $13,736 $12,684 $5,509 43.4 $5,790 42.2 $1,409 $876 $1,731 
552 ' Totals, Group.. $77,955 $36,158 $23,157 $30,278 $28,313 $13,573 47.9 $12,928 42.7 $1,802 $2,007 $1,927 
$2,172 
$ CONTINENTAL CAS.: , 
Transportation Ins. $1,296 $768 $399 $747 $641 $388 60.5 $261 35.0 -$11 $15 $1 
~$2 | Continental Cas.... 59,730 20,721 12,735 38,308 36,965 20,013 4.1 14,916 38.9 2,006 1,203 850 
mm —_—_——— OO —S—— Oooo oO SO 
ee Totals, Group.. $61,026 $21,489 $13,134 $39,055 $37,606 $20,401 54.2 $15,177 38.9 $1,995 $1,218 $851 
-$19 
CORROON & REYNOLDS: 

} Amer. Equitable .. $18,086 $6,847 $10,028 $9,901 $8,145 $4,862 59.7 $4,850 49.0  -$1,565 O00... diane 
$1 Globe & Republic. 6,927 2/524 3,991 3,941 3,242 1,935 59.7 1,930 49.0 -623 we i seemed 
327 Merch. & Mfrs. ... 4,824 2,168 2,395 2,364 1,945 1,161 59.7 1,157 48.9 371 ee 

“tn New York Fire .... 7,728 3,906 3,542 3,497 2,877 1,718 59.7 1,713 49.0 553 RR 
7 Totals, Group.. $37,565 $15,445 $19,956 $19,703 $16,209 $9,676 59.7 $9,650 49.0 -$3,112 $1,245 ...... 
$4 = | = CORUM & FORSTER: 
Pere Allemania ........ $6,280 $3,673 $2,120 $2 Or7 $1,919 $1,159 60.4 $1,002 48.2 $241 $186 $10 
$24 British America .. 2,970 2,275 558 586 347 59.2 47.6 2 2 
- International ..... 8,021 5,271 2,084 1,890 2,384 1,587 66.6 716 37.9 81 244 
North River ...... 29,974 18,185 8,173 9,303 8,857 4,650 52.5 3,934 42.3 283 948 282 
Richmond ........ 5,748 4,129 1,303 1,146 1,134 668 58.9 f 48.2 ~74 208 
rates Southern Fire . 2,355 1,562 716 843 748 387 51.8 339 40.2 23 76 24 
shen United States Fire. 46,909 27,019 13,674 14,635 13,742 7,320 53.3 6,069 41.5 347 1,342 
Westchester ...... 25,963 12,723 7,504 9,758 9,166 5,103 55.7 4,048 41.5 ~22 161 
re a Western Assurance 5,398 3,147 1,268 1,768 1,683 975 57.9 718 40.6 —6 134 
$3 | Totals, Group.. $133,618 $77,984 $37,400 $41,983 $40,219 $22,196 55.2 $17,647 42.0 $362 $3,965 $811 
68 
DUBUQUE: 
$81 i Dubuque F. & M... $5,947 $2,190 $3,217 $2,709 $2,599 $1,457 56.1 $1,438 53.1 —$302 $102... 
National Reserve. . 2,774 1,154 1,379 1,161 1,114 637 57.2 616 53.1 -138 See 
Totals, Group.. $8,721 $3,344 $4,506 $3,870 $3,713 $2,004 56.4 $2,054 53.1 -$40 $154 ...... 
EMMCO: 
Emmco Insurance. . $4,016 $2,244 $1,118 $1,828 $1,852 $1,705 92.1 $766 41.9 $620 $63 -$183 
Emmeo Casualty .. 1,973 822 494 962 952 578 60.7 332 34.5 40 me | acevsn 
- Totals, Group.. $5,989 $3,066 $1,612 $2,790 = $2,804 ~~ $ 2,283 81.4 $1,098 39.4 $5830 $89 -$183 
183 EM PLOYERS. GROUP 
ASSOCIA 
$185 Employers Phe: en $9,464 $3,824 $4,540 $5,042 $4,680 $2,742 58.6 $2,285 45.3 -$358 rr 

: American Employers $22,571 $7,490 $4,843 $12,004 $11,645 $6,506 55.9 $4,622 38.2 $510 $476 $324 

$105 Employers Liability 58,666 19,615 11,455 28,900 28,162 16,284 57.8 11,317 39.2 560 1,334 111 
=". Casualty Cos... $81,237 $27) 105 $16,298 $40,994 $39,807 $22,790 57.3 $15,939 38.9 $1,070 $1,810 $435 
Totals, Group.. $90,701 $30,929 $20,838 $46,036 $44,487 $25,532 57.4 $18,224 39.6 $712 $2,014 $435 
$198 FESTER, FOTHER- 

569 GILL & HARTUNG: 
374 French Union & Uni. _— $1,085 $1,046 $14 $22 $11 $9 eer $14 sti -$12 $22 $1 
249 > La Paternelle ..... 567 565 14 23 , aaa ae =< shinmnn ata -12 eer 
151 { Union & Phenix Esp. 2,023 1,000 896 876 795 527 66.2 402 45.9 -134 | sconce 
= | Unity Fire ........ 2,007 1,109 789 788 491 361 73.6 343 43.5 -213 dent 
$1,541 } WORMED cisaccscees 1,212 1,280 14 22 11 9 vig 14 tuk -l1 40 15 
Sam Totals, Group.. $6,844 $5,000 $1,727 $1,731 —«$1,319 $906 68.7 $773 44.7 $382 $182 $16 

: ! FIRE ASSOCIATION: 
Fire Association .. $29,187 $14,320 $9,886 $10,103 $9,783 $5,666 57.9 $4,408 43.7 -$257 $785 $3 
he Lumbermen’s ..... 6,268 3,809 1,591 1,640 1,586 929 58.6 711 43.3 -20 162 -1 
"go Philadelphia Natl. 3,562 2,629 655 669 647 378 58.3 297 44.4 -27 90 25 
nas Reliance .......... 4,935 3,448 1,038 1,049 1,015 595 58.6 462 44.0 -13 140 -6 
n Totals, Group.. $43,952 $24,206 $13,170 $18,461 $13,031 $7,568 58.1 $5,878 43.7 -$317 $1,177 $21 

4 FIREMAN’S FUND: 
: Fireman’s Fund Ins. $82,557 $41,369 $19, 258 $28,331 $26,601 $15,717 59.1 $9,417 b33.2 b$1,495 $1,940 $1,257 
abies Home F. & M. .... 11,562 5,688 3,888 4,892 4,562 2,679 58.7 1,831 b37.4 b57 285 111 
—so75 Western Natl. Ins.. 6,505 4,184 15433 1,955 1,830 1,078 58.9 689 b385.2 b45 166 66 
i Fire Companies $100, 624 $51, 241 $24,579 $35,178 $32,993 $19, 474 59.0 $11,937 33.9 $1,597 $2,391 $1,434 
$982 Fireman’s Fund Ind. 169 6,881 4,094 9,734 9,245 4,562 49.3 3,248 33.3 411 444 1,229 
Western Natl. Ind. 75308 3,714 1111 3,998 3,887 2'331 60.0 1,175 29.4 197 

"$54 Casualty Cos... $30,470 $10,595 $5,205 $13,732 $13,132 $6,893 52.5 $4,423 $2.2 $1,791 $641 $1,615 
~ ae Totals, Group.. $131,094 $61,886 $29,784 $48,910 $46,125 $26,307 57.2 $16,360 33.4 $3,388 $3,032 $3,049 
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FIREMEN’S OF NEWARK: 















































Concordia ......... $5,596 $2,666 $2,287 $2,141 ‘$1,218 56.9 $986 42.4 -$60 $157 -$19 
Firemen’s ......... 47,130 19,481 1 i! 18,355 10,472 57.0 8,458 42.4 441 1,448 = 
Girard F. & M. ... 5.959 2'585 2287 2'140 1/218 56.9 986 2°4 -58 182 
Milwaukee Mech... ‘14,504 6.589 6,206 5.813 3306 56.9 2,666 42.2 -158 414 2B 
Natl. Ben Franklin 5/394 2/469 2987 2141 1218 56.9 987 42.4 -41 162 -6 
Fire Companies $78.583 $33,790 $32,666 $30,590 $17,432 57.0 $14,083 42.4 -$758 $2,363 $90 
Commercial Cas. .. 13,854 4,420 3.798 9,015 4,778 53.0 3,722 40.0 527 365 65 
Metropolitan Cas... 13,753 3,637 3,877 8,365 4'613 55.1 3,642 41.6 132 391 14 
Casualty Cos... $27,607 $8,057 $7,675 $18,048 $17,380 $9,391 4.0 $7,364 40.8 $65: $756 $79 
Totals, Group.. $106,190 $41,847 $40,341 $51,267 $47,970 $26,823 55.9 $21,447 41.8 $99 $3,119 $11 
GEN. ACCIDENT: 
Potomac ........:: $7,138 $3,268 $3,161 $3,416 $2,874 $1,502 52.3 «$1,740 £50.9 {$375 $161 $2 
General Accident .. $49,392 $22,422 $9,608 $19,353 $18,805 $10,104 53.7 $6,740 34.8 $2,058 $1,128 $971 
Potomac Indemnity 2,124 Dee § “Gieede” Sekende. (knead dae O° -ente « “ dupekas vans  M@eeelinn 44 6 
Casualty Cos... $51,516 $24,535 ; $9,608 $18,805 $10,104 53.7 $6,740 34.8 $2,058 $1. 172 “$977 
Totals, Group.. $58,654 $27,803 $12,769 $22,769 $21,679 $11,606 53.5 $8,480 37.2 $2,433 $1,333 $975 
GENERAL AMERICA: 
First National .... | $3,042 $1,558 = $1,324 = $1,280 ~— $1,062 $529 49.8 $511 39.9 $24 $53 $3 
General Insurance. 29,522 11,648 14,287 15,088 13,827 7,882 57.0 6,697 44.4 422 1,232 -369 
Fire Companies $32,564 1s $15,611 $16,368 $14,889 $8411 56.5 $7,208 44.0 $698 $1,285 $366 
General Casualty .. 11,100 3,464 6,826 6,602 3,237 49.0 2,701 39.6 661 239 -92 
Totals, Group.. $43,664 $16,589 $19,075 $23,194 $21,491 ‘$11,648 M2 © «$9,909,042. -$37 $1,524 $458 
GENERAL MOTORS: 
General Exchange. $22,635 $19,496 $2,491 $4,308 $4,991 $3,508 70.2 $2,169 50.3 —~$658 $561 $116 
MME cieatc-ceses 6.282 5027 156 792 S62 571 66.3 310 39.2 6 39 15 
Totals, Group.. $28,917 $24,523 $2,947 $5,100 $5,853 $4,074 69.6 $2,479 48.6  -$652 $600 $131 
GENERAL REINS: 
North Star ........ $8,024 $3,592 3,631 $3,270 $3,681 $2,315 62.9 $1,432 43.8 71 $171 $1 
General Reinsur... 28,614 11,204 3,229 10,784 10,253 5,432 53.0 3,549 35.7 973 410 613 
Totals, Group.. $36,638 $14,796 $6,860 $14,054 $13,934 $7,747 55.6 $5,281 37.6 $902 $581 $614 
GLENS FALLS: 
Commerce ......... $6,512 $3,714 $1,881 $2,190 $1,979 $1,059 58.5 3355 39.1 $65 $157 $49 
Glens Falls Ins... 30.736 = «13.244. «10'857. «412408 ~—sdALLISD 6.001 53.7 4,854 39.1 355 746 itl 
Fire Companies $37,248 $16,958 $12,738 $14,598 $13,164 $7,060 53.6 $5,709 39.1 $420 $903 «$190 
Glens Falls Indem. 18,960 5,721 4,468 9,405 9,040 4,147 45.9 3,988 42.4 927 425 909 
Totals, Group.. $56,208 $22,679 $17,206 $24,003 $22,204 $11,207 50.5 $9,697 40.4 $1,347 $1,328 $1,000 
GLOBE & RUTGERS: , 
American Home .. | $3.542 —‘ $2,519 $884 $929 $853 $446 52.3 $479 51.5 -$101 $115 $5 
Globe & Rutgers .. 13.645 7.642 3,674 4,376 3.972 2,172 54.7 2,037 46.6 “934 344 2 
Ins. Co. State of Pa. 4.887 2'643 1,726 1'760 1,598 837 52.4 872 49.6 -141 165 1 
Totals, Group.. $22,074 $12,804 $6,284 $7,065 $6,423 $3,455 53.8 $3388 48.0 -$476 $624 $8 
GREAT AMERICAN: 
American Alliance. $10,762 $7,820 $2,705 += $2,873 ~—s« $2,662 ~— «$1,468 55.1 «$1,261 43.9 -$66 $424 $16 
American National. 1,342 1,364 cvadaer? ¢hdsen webs ewan a sie 30 49 16 
County ........... 2'990 9'994 651 689 637 343 53.9 300 43.5 i 106 
Detroit F. & M2. 4656 3.360 1,191 1,261 1,168 634 54.3 529 41.9 141 14 
Great Amer. Ins... 64185 40.731 18,222 20.856 = 19.878 ——*10,929 6.4 8,739 41.9 336 2.113 129 
Mass. F. & 0 3.415 2661 651 689 637 342 53.7 250 36.2 45 125 
N. Carolina Roses: 1,404 ae 8 <<sutkeee iaedin iin weston | wei cade ( - bameee cecal 14 55 7 
Rochester Amer. .. 5.195 3,926 1,194 1,261 1.168 634 54.3 515 40.8 18 183 23 
Fire Companies $93,949 $63,584 $24,611 $27,629 $25,648 $14,350 55.9 $11,594 42.0 -$207 $3,196 $240 
Great Amer. Indem. 27,078 12,447 4,883 11,888 11,214 5,572 49.7 4,735 39.8 1,000 738 653 
Totals, Group.. $121,027 $76,031 $29,494 $39,517 $36,852 $19,922 54.0 $16,329 41.3 $703 $3,934 «$893 
GULF: 
ON ovis cine 7,118 $2,785 $3,701 ~=« $3,677 «= $8,239 ~— $1,722 53.5 $1,802 49.0 $288 $206... 
Bitantic ........... 1264 945 135 276 260 108 41.5 126 45.5 26 37 $4 
Totals, Group.. $8,382 $3,730 $3,836 $3,953 $3,499  $1.810 52.6 $1,928 48.8 $262 $23 $4 
HANOVER: : 
MMs . . 5 6skckcse a a She TEE ah. ah ca cred ae 2 $60 -$5 
Hanover .......... 24441 11,716 $7,920 $9,228 $8482 $4,896 56.9 $3,863 41-9 -186 634 40 
Totals, Group.. $26,206 $13,534 $7,920 $9,228 $8482 $4,826 9 $3,863 41.9 -$188 $694 $35 
HARTFORD: 4 
Citizens ........... $4,233 $3,465 $472 $612 $644 $347 53.8 $209 34.1 $89 $100 $51 
Hartford Fire ||... 159165 98493 45,191 54,479 51.280 27,893 54.4 21,944 40.3 1,466 4,255 938 
N. Y. Underwriters 1137 8707 2'004 2375 2'303 1/250 54-3 903 38.0 145 263 122 
Northw’ern F. & M. 3'406 2'389 734 877 869 464 53.4 338 38.5 90 93 rt 
Twin City ........ 2291 1,794 334 37 414 299 53.7 131 35.0 68 62 30 
Fire Companies $180,465 $114,771 $48,735 $58,716 $55,510 $30,176 54.4 $28,525 40.1 $1,858 $4,773 $1,186 
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rederal Stat. Net 
a Total Policy Net Net Losses Under- Under Invest- Federal 
ne'’d Admitted holders’ Unearned Prems. Prems. and Adj. {Loss writing t Exp. writing ment Taxes 
Assets Surplus Prems. Written Earned kxp. Inc'd Ratio Exp.Inc’d Ratio Results Income  Ine’d 
-$19 Hartford Accident. 119,703 45,982 20,780 51,135 50,853 27,181 53.5 17,699 34.6 6,005 2,029 5,163 
137 Hartf’'d Live Stock 2,201 1,557 455 913 858 473 55.2 242 26.5 131 42 7 
-13 Casualty Cos... $121, 904 $47,539 $21,235 ~ $52,048 $51,711 $27,654 53.5 $17,941 34.5 $6,136 $2,071 $5,210 
-— Totals, Group.. $302,369 $162,310 $69,970 $110,764 $107,221 $57,830 53.9 $41,466 37.4  §7,994 $6,844 $6,426 
= HOME: 
ote Baltimore Amer.... $7,687 $4,432 $2,505 $2,760 $2,537 $1,425 56.2 $1,200 43.5 —$91 $261 22 
“$79 Carolina .......... 2,938 1,778 939 1,025 942 538 57.1 449 43.7 44 95 31 
Pets City of New York 5,995 3,499 1,999 2,077 1,907 1,091 57.2 903 43.5 -101 206 61 
$11 Franklin Fire .... 23.900 12542 8,118 9,282 8,507 5,042 59.3 4,083 44.0 632 812 122 

Georgia Home .... 3,027 1,669 1,058 1,087 1; 571 57.1 481 44.2 43 95 45 

Gibraltar F. & M... 4,248 2,421 1,506 1,542 1,437 847 58.9 645 42.0 -—52 137 28 
— \ Home Insurance... 147,045 70,497 56,754 71,406 = 63.721 38,213 60.0 27,991 39.2 ~2,310 4,318 505 

2 Homestead ........ 3,673 2°07 1,227 1,352 1,302 743 57.1 581 42.9 -13 116 25 
$971 National Liberty .. 23,705 13,958 7,681 8,231 7,337 4,204 57.3 3, 647 + 44.3 498 771 26 
- New Brunswick ... 5.679 3090 2,062 2/189 1,992 1,163 58.4 945 43.2 -109 197 18 
2 Paul Revere ...... 4,257 2.677 1,258 1,347 1,266 717 56.6 578 42.9 21 156 37 
_ $97 Fire Companies $232,155 $118,640 $85,107 $102,298 $91,948 $54,554 59.3 $41,506 40.6 -$3,914 $7,164 $920 
$975 Home Indemnity .. 11,971 4,757 2,925 5,085 4.713 2/672 56.7 1904 37.5 122 332 251 
Totals, Group.. $244,126 $123,397 $88,032 $107,383 $96,661 $57,226 59.2 $43,410 40.4 -$3,792 $7,496 «$1,171 
3 
ss INS. CO. OF NO. AMER. 
= DEIN 6 ieincccdacn $13,096 $7,791 $3,280 $3,948 $3, 763 «$2,188 58.1 $1,571 39.8 $61 $431 $19 
$366 co OE CR 5,053 3,205 1,516 1,520 1,455 893 61.3 682 44.9 -108 145 
-92 Ins. Co. of N. Amer. 156,422 105,561 30,882 41.386 39 360 22,245 56.5 15,511 37.5 1,663 5,185 1.205 
National Security. . 3,501 w04 596 840 "445 55.8 321 38.3 42 83 30 
“$458 Phila. F. & M..... 7,463 4.755 1,830 2,223 2,119 1,229 58.0 878 39.6 -6 225 8 
Fire Companies $185,535 $123,816 $38,104 $49,917 $47,495 $27,000 56.8 $18,963 38.0  $1,65 $6,069 $1,296 
$116 Ind. Ins. Co. of N. A. 53,369 21,264 10,711 21,254 20,100 10,119 50.3 7,919 37.3 131 1,536 870 
15 ee a eee. See: | one ——— mg re — — 
ra Totals, Group.. $238,904 $145,080 $48,815 $71,171 $67,595 $37,119 54.7 $26,882 37.8 $3,783 $7,605 $2,166 
131 
$ KEYSTONE AUTO CLUB: 

Keystone Auto Fire $1,096 $858 $154 $273 $244 $100 40.8 $111 40.5 $33 $29 7 
ad | Keystone Auto Cas. 5,082 2,586 672 1,339 1,289 712 55.3 468 34.9 109 130 44 
; ha 4 Be ae ee eee ae eae eo ee ie sac, ae 

“ae Totals, Group.. $6,178 «$3,444 $826 ° $1,612 $1,533 $812 53.0 $579 35.9 $142 $159 $51 
> 

LONDON & LANCASHIRE: 

Law Union & Rock $2,53: $1,539 $913 $766 $698 $388 55.6 Sms 48.0 ~$54 $70 2 
$49 London & Lancash. 8,5) 3,482 4,325 3,885 3,681 2,196 59.7 1,742 44.8 245 214 = 
141 DN ascvedsiawee See Chubb & Son Group. 

ENE 50008 i 7,189 4,234 2,557 2,128 1,952 1,080 55.3 998 46.9 120 oF sees 

$190 Safeguard 3'549 2/330 982 920 815 475 38.3 395 42.9 68 103 —§ 
909 Standard Marine.. See W. J. Roberts | Group. 
$1,099 Fire Companies #2130 860 $11,585 $8,777 $7,699 $7,146 $4,139 57.9 $3,503 45.5 -$487 $482 -$11 
: Lon. & Lane. Ind... 8,632 2,967 2,341 4,209 4,041 2,036 50.4 1,813 43.1 190 160 79 
$5 Totals, Group.. $30,492 14,552 11, 118 11,908 $11,187 $6,175 55.2 $5,316 44.6 -$297 $042 $ 
2 tTotals, Group.. $44,570 22,887 12°465 17,259 $16,310 $8,314 51.0 $6,828 39.6 $1,183 912 $549 
$8 LONDON ASSURANCE y 
. London Assur...... $i it, 585 «$5,917 $3,495 $4,856 #4, 699 = $2,351 50.0 $1,920 39.5 $411 $263 $100 

Manhattan F. & M. 3:778 2,335 1,292 1,176 1,129 622 55.1 BAD 46.3 -34 97 5 

$16 Totals, Group.. $15,363 $8,252 $4,787 $6,032 $5,828 $2,973 51.0 $2,465 40.9 $377 "$360 $105 
> 

P| MERCHANTS FIRE: : . 

129 Merch, Fire Assur. $22,895 $17,271 $4,709 $4,554 $4,252 $2,123 49.9 $1,957 43.0 $186 $590 $109 

Washington Assur. 2,580 2,365 240 269 236 51.3 120 44.7 - 97 16 

ms Fire Companies 25,475 $19,636 $4,949 $4,823 $4,488 $2,244 50.0 $2,077 43.1 $182 $687 $125 

} Merch. Indem...... 4,941 3,829 257 573 584 144 24.7 215 37.5 225 152 123 

os | Totals, Group.. $30,416 $23,465 $5,206 $5,396 $5,072 $2,388 47.1 $2,292 42.5 $407 $839 $248 
"$893 C. V. MESEROLE: , 

Bankers & Shippers $7, 744 $3,613 $3,472 $3,553 $8,548 $2,078 58.6 $1,609 45.3 -$142 $208 $1 

MEE sos osisccoess 5,096 2,449 2;218 2,213 2,241 1,307 58.3 1,007 45.5 78 127 1 

Pe Pacifie Fire 2.2.77: 9,348 4,627 3,954 3,950 4,023 2,364 58.8 1/796 45.5 -128 251 ~§ 

$4 Totals, Group.. $22,188 $10,689 $9,644 $9,716 $9,812 $5,749 58.6 $4,412 45.4 -$348 $586 $1 

“ MILLERS NATL.: 

Illinois Fire ...... $1,823 $1,301 $485 $451 $314 $172 54.7 $182 40.4 -$40 oe 

-$5 Millers National .. 7,844 3,092 3,972 4,173 3,931 2,191 55.8 2,008 48.1 -268 121 $3 
_®* Totals, Group.. $9,667 $4,393 $4,457 $4,624 $4,245 $2,363 55.7 $2,190 47.4 -$308 $151 $3 
$35 

NATL. OF HARTFORD: 

Franklin National. $5,144 $4,225 $799 $736 $631 $413 65.5 $336 45.6 -$119 a oe 

Mech. & Traders .. g gs, 82 1,639 1595 1,423 862 60.6 742 46.5 -185 oe ee 
$51 National Fire ..... 60,425 g32.776 22,059 21,469 19,151 11,601 60.6 9,778 45.5  -2,265 1,213 -$6 

Transcontinental .. 5,152 £4,292 776 736 649 405 62.5 330 44.8 -88 112 1 
45 

Fire Companies $77,571 $46,075 $25,273 $24,536 $21,854 $13,281 60.8 $11,186 45.6 -$2,657 $1,569 
United Nat. Ind... 4,020 3,901 "97 130 oe 36 107.6 128 98.6 -131 40 im. 
| - —. 
51,186 : Totals, Group.. $81,591 $49,976 $25,370 $24,666 $21,887 $13,317 60.8 $11,314 ~ 45.9 -$2,788 $1,609 -$5 
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Stat. Net 
Total Policy- Net Net Losses Under- Under Invest- Federal 
Admitted holders’ Unearned Pres. Prems. and Adj. ¢ Loss writing TExp. writing ment Taxes 
Assets Surplus Prems. Written Earned Exp. Inc'd Ratio Exp. Inc'd Ratio Results Income  Ine'd 
NATL. SURETY: 
Natl. Surety Marine 2,689 $1,684 $845 $1,051 $652 $380 58.4 $486 46.2 295 er. cu, 
Natl. Surety Corp. 32,807 21,647 5,896 9,170 9,007 2,012 22.3 5,123 55.9 1,960 L86 $800 
Totals, Group.. $35,496 $23,331 «$6,741 «$10,221 $9,659 ~~ $ 2,392 24. $5,609 4.9 $1,735 $1,051 $800 
NATIONAL UNION: 
Birmingham ....... 2,478 $2,150 $304 $252 $201 $121 60.5 $118 47.0 $38 $69 $5 
National Union ... 24,702 8,816 11,690 11,618 10,691 6,374 59.6 4,605 39.6 3 582 120 
Totals, Group.. $27,180 $10,966 $11,994 $11,870 $10,892 $6,495 39.6 $4,723 43.4 $35 $651 $120 
NEW AMSTERDAM: 
New Amster’m Cas. $41,072 $17,005 «$7,135. «$16,428 $15,693 — $7,907 30.4 $6,363 38.7 $1,409 $05 $1,249 
U. S. Casualty .... 17,416 6,051 31335 81213 8,064 4'571 56.7 3126 38.1 372 329 143) 
Totals, Group.. $58,488 $23,056 $10,470 $24,641 «$23,757 «$12,478 52.5 $9,489 38.5 $1,781 $1.24 $1,308 
NEW HAMPSHIRE: 
Granite State ..... $5,453 $3,074 «$2,212» «$2,132 $1,874 ~—s- $1,186 63.3 $919 43.1 $233 $158 $3 
New Hampshire... 20;752 «131107 6.879 6,425 5,535 37193 57.7 2,839 14.2 486 666 2» 
Totals, Group.. $26,205 $16,181 $9,091 $8,557 $7,409 $4,379 59.1 $3,758 43.9 $719 $824 $25 
N. J. MFRS.: ; 
N. J. Mfrs. Assn. F. $1,798 $1,430 $234 $387 $370 $150 40.6 $55 14.1 $165 34 $5 
N. J. Mfrs. Assn. C. 13,599 7,405 1,066 7,354 7,298 3,346 45.8 505 6.9 3,476 233 vi 
Totals, Group.. $15,397 $8,835 $1,800» $7,741~—s« $7,668 — $3,496 45.6 $560 7.2 $3,641 $267 $85 
i 
NEW ZEALAND: 
New Zealand ..... $3,482  e$1,423 $1,575 = $1,501 ~— $1,235 $685 55.5 $616 41.0 $86 $8 ...... 
South British |._.. 1/360 1'216 211 221 191 94 49. 04 2°3 2 42 $2 
Totals, Group.. $4,842 $2,639 «= $1,786 ~—« $1,722 ~—=—«$1,426 $779 54.6 $710 41.2 $84 $127 $2 
NORTH BRITISH & MERCANTILE: 
Commonwealth ... 8,947 $5,871 $2,571 $2,503 2,316 $1,274 55.0 $1,136 45.4 $111 239 $1 
Homeland ........ 4,626 2'966 1,379 1413 1'218 813 66.8 671 47.5 263 ie 
Mercantile ........ 8,402 5,590 2,499 2,504 2,335 1,360 58.2 1,137 45.4 164 227 
No. Brit. & Merc... 17,516 7,357 7963 8/290 7.725 4/461 57.7 3/782 45.6 527 473 { 
Ocean Marine ..... 1'532 848 144 456 372 204 34.9 72 15.7 97 31 24 
Pennsylvania ...... 18,055 10,970 5,868 5,562 5,169 2,824 4.6 2,501 45.0 -140 LO 30 
Totals, Group.. $59,078 $33,602 $20,424 $20,728 $19,135 $10,936 57.2 $9,264 44.9 -$1,108 $1,589 $3 
NORTHERN OF LONDON: 
Indemnity Marine. $2,235 _—-e$1,064 $276 $984 $926 $477 51.5 $268 27.2 $184 $30 $1 
London & Scottish 1658 e160 430 395 355 214 60.2 184 46.5 42 ee? nice 
Northern Assur.... 10,236 e2,700 5,507 5,844 5,262 2,943 55.9 2,622 44.9 298 a -saewes 
Totals, Group.. $14,129 $4,924 —- $6,213 7,223 $6,543. $3,634 55.5 $3,074 42.6 -$156 $286 $1 
NORTHWESTERN NAT.:: 
Norwstn. Natl. Ins. $20,007 $12,316 $7,069 $5,620 $5,140 ~—S $2,408 46.8 $2,861 50.9 $120 $675 $6 
Norwstn. Natl. Cas. 2,554 1,109 493 981 924 563 61.0 434 44:3 44 74 { 
Totals, Group.. $22,561 $13,425 $7,562 $6,601 $6,064 $2,971 49.0 $3,295 49.9 -$194 $749 $10 
NORWICH UNION: 
Hagle Fire Co.. $2,645 $1,701 $823 $758 $746 $466 62.5 $375 49.5 -$91 $80 $1 
Norwich Union Fire 7.514 2/047 3,943 4,310 4,189 2,316 55.3 1,900 44.1 4: eae 
Fire Companies $10,159 $3,748 $4,766 $5,068 $4,935 $2,782 56.4 «$2,275 44.9 $87 «$283 $1 
Norwich Union Ind. 2,335 1,518 211 384 198 51.6 186 46.1 2 65 $19 
Totals, Group.. $12,494 $5,266 $4,977 $5,472 $5,319 $2,980 66.0 $2,461 45.0 “$89 «—si«d$348C~<“‘«‘«‘«*S CTS 
OHIO CASUALTY: 
Ohio Insurance ... $1,374 ~—$1,388 $187 $383 $367 $204 55.5 $122 31.9 $41 $31 $34 
Ohio Casualty ..... 13,758 5,548 3,892 7,677 7,331 3,119 42.5 3,246 42.3 969 236 441 
Totals, Group.. $15,132 $6,936 $4,079 $8,060 $7,698 $3,323 43.2 $3,368 41.8 $1,010 $267 $475 
OHIO FARMERS: 
Ohio Farmers Ins. $7,987 $3,621 «$3,697 s«4$3,564 «= $3,317 ~—Ss $1,682 50.7 $1,703 47.8 $64 $150 $90 
Ohio Farmers Ind. 3,064 1,387 615 1,343 1/277 593 46.5 479 35.7 54 119 
Totals, Group.. $11,051 $5,008 $4,312 $4,907 $4,504 2,275 49.5 $2,182 44.5 $140 $204 $209 
PEARL AMER:: 
Bureka-Security .. $8,490 $3,844 $4,098 $3,787 $3,387 _—- $2,038 60.2 $1,878 49.6 $548 $254... 
Monarch Fire ..... 3,819 1,701 1,777 1,636 1,466 887 60.5 794 48.6 -216 een 
Pearl Assurance... 13/399 81566 4316 3:970 3'558 2,153 60.5 1,925 48.5 527 390 “$2 
Totals, Group.. $25,708 $14,111 $10,191 $9,308 $8,411 $5,078 60.4 $4,507 48.9  -$1,291 $729 = -$2 
PENN. MFRS:: 
Pa. Mfrs. Assn. F. $1,545 — $1,291 $106 $21 $207 $30 14.7 $28 12.7 $149 $35 $35 
Pa. Mfrs. Assn. Cs. 23561 8777 3,193 8,425 8,655 4,993 48.8 785 9.3 3,645 460 730 
Totals, Group.. $25,106 $10,068 $3,209 $8,646 $8,862 $4,253 48.0 $813 9.4 $3,794 $495 $815 
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Federal Stat. Net 
Taxes Total Policy - Net Net Losses Under- Under- Invest- Federal 
Ine’d Admitted holders’ Unearned Prems. Prems. and Adj. t Loss writing +t Exp. writing ment Taxes 
Assets Surplus Prems. Written Earned Exp. Inc’d Ratio Exp.Inc’d Ratio Results Income Ine’d | 
*" $800 PHOENIX OF HARTFORD: 
Atlantic Fire ..... $668 ee. » Gibdes: . caneeee  eaadign ~. Seeene can - emwees cane $8 $20 $3 
$800 Central States .... 2,489 Gn? - cneses | -tenbee >: dane —daeean a woke) © dseeeigh 62 3 
' Connecticut ....... 28,377 418,372 $7,184 $7,892 $7,347 $4,032 54.9 $3,407 43.2 -91 727 - gl 
Equitable F. & M. 8,837 46,826 1,437 1,578 1,469 806 54.9 671 42.5 -8 210 19 
Great Eastern ..... 842 736 105 104 98 52 52.4 46 43.9 4 
$5 Minneapolis F. & M. 3,117 a - sthacs  dadeee~  <itaee waste ‘ane: winnie Tie aah aie 79 s 
120 POE Sesccesecs 74,562 457,190 11,904 13,078 12,174 6,682 54.9 5,657 43.3 -182 2,012 65 
“$125 Totals, Group.. $118,892 $88,445 $20,630 $22,652 $21,088 $11,572 4.9 $9,781 43.2 -$272 $3,135 $133 
] PHOBPNIX OF LONDON: 
$1,249 : Columbia of N. Y. $3,756 $2,467 $1,053 $1,013 $922 $500 54.3 $483 47.6 -$67 $102 $9 
14:} Imperial Assurance 4°530 2,922 1,381 1,332 1,213 54.5 634 47.6 -83 132 -3 
. Phoenix Assurance 8,531 3,171 4,835 4,638 4,221 2,267 53.7 2,212 47.7 -279 193 24 
$1,398 Union Mar. & Gen. 4,227 2,172 760 1,477 1,361 565 41.5 32.1 319 76 137 
United Firemen’s .. 4,503 2,492 1,407 1,353 1,231 672 4.6 48.1 + 113 7 
$3 Fire Companies $25,547 $13,224 $9,436 $9,813 $8,948 $4,665 52.1 $4,449 45.3 -$206 $616 $160 
> London Guar. & A. 19,123 8,186 3,666 8,194 8,043 3,569 44.4 3/257 39.7 1, 466 
; Phoenix Indemnity 11,165 5,062 2,296 4,811 4,487 1,819 40.5 1,930 40.1 760 276 189 
$25 Casualty Cos... $30,288 $13,248 $5,962 $13,005 $12,530 $5,388 43.0 $5,187 39.9 $2,024 $742 $492 
$ Totals, Group.. $55,835 $26,472 $15,398 $22,818 $21,478 $10,053 46.8 $9,636 42.2 $1.818 $1,358 $652 
Ti 
» : PFD. ACCIDENT: 
$8; Preferred Accident $10,288 $2,939 $2,924 $6,266 $6,108 $3,900 63.8 $2,881 45.9 ~$589 $212 $106 
Protective Indem.. 2.962 1,691 617 1,268 1,063 616 57.9 473 37.2 -19 22 

Ae Totals, Group.. $13,250 $4,630 $3541 $7,534 $7,171 $4,516 63.0 $3,354 44.5 $608 $270 $128 

$2 

7 $2 PROVIDENCE WASH.: 

Raa $3,296 2.320 $752 $908 $816 $469 57.5 $355 39.1 -$10 $101 2 
Prov. Washington. 20,600 10,823 6,662 8,998 8,288 4,698 7 3,504 39.9 
$1 ‘ Totals, Group.. $23,896 $13,143 $7,414 $9,906 $9,104 $5167 56.8 $3,099 39.9 -$7 «$062 $51 

Sued ‘ 

44 REINSUR. GROUP: 

24 National Reinsur... $8,286 $6,999 $826 $1,415 $1,285 $961 74.8 $503 95.6 ~$180 $246 $4 

30 Reinsur. Corp...... 9,020 5,400 2,121 3,521 3,145 2,206 70.1 1,206 34.2 —266 , aa 

$8 Totals, Group.. $17,306 $12,309 © $2,947 $4,936» $4,430 $3,167 = 71.5 $1,709 34.6 $446 $487 $4 
RHODE ISLAND: 

-$1 Louisville F. & M. $3,708 $2,046 $1,254 $1,521 $267 $155 57.9 $718 47.2 -$614 $43 $5 
tenes National Ins. ...... 368 133 163 135 78 58.1 4 33.1 3 10 -1 
teteee Rhode Island .... 1 305 4,086 3,878 4,342 3,301 1,885 57.1 1,850 42.6 488 1738 -16 
sag $1 Wes EE. S0535<42 483 2,333 826 598 677 401 58.2 244 7 22 SD ‘secuun 

Totals. Group.. $18,261 $8,833 $6,091 $6,624 $4,380 $2,519 57.5 $2,866 43.3 -$1,077 $261 -$22 © 

-$6 

* ROBERTS: 

™ Standara Marine .. $4,147 $3,419 $686 $2,631 $2,472 $1,077 43.6 $791 30.0 $605 $131 $107 

$10 Union Ins. Society. 5,701 2,418 1,277 2,476 2,309 1,164 50.4 904 36.0 23 110 
Totals, Group.. $11,848 $5,837 $1,963 $5,107 $4,781 $2,241 46.9 $1,695 33.2 $841 $229 $217 
$1 

nein ROYAL EXCHANGE: 

— Provident .....cce. $3,763 $2,003 $1,181 $1,390 $1,270 $842 66.3 $565 40.7 —$137 C—O 
-$1 Royal Exchange .. 7,696 2,731 3,079 4,100 3,677 2,233 60.7 1,674 40.8 —202 ae. essdee 
$19 State Assurance .. 1920 688 811 725 632 399 63.1 363 50.0 -129 GS  s<eees 
$18 Fire Companies $13,079 $5,422 $5,071 $6,215 $5,579 $3,474 62.2 $2,602 41.9 -$468 8 8=$283.__.......... 

Car and General .. 5,167 1,221 2,779 2,655 1,580 59.5 1,166 42.0 40 120 $20 
$34 i Totals, Group.. $18,246 $7,154 $6,292 $8,994 $8,234 $5,054 61.3 $3,768 41.9 $508 $403 $20 | 

441 ; , 

“$475 ; ROYAL-LIVERPOOL: | j 

Amer. & Foreign. $8,910 $5, 741 $1,890 $2,609 $2,020 $1,044 51.7 $856 32.8 $132 $224 $40 

British & Foreign. 5,937 2,971 1,250 2,204 2,221 1,111 50.0 629 27.4 124 155 

< ; Capital Wire ...... 2,822 = 540 624 479 267 55.7 238 38.2 26 59 -1 
in Detroit National .. a kes “ee oe ge aoa < Speaian siatr Saichan” ° see 

' Federal Union ... 4,200 2485 1,255 1,397 1,144 617 54.0 562 40.2 —30 92 -2 

e009 ' Liver. & Lon. & GI. 22,875 8,576 10,141 10,798 10,919 6,196 56.7 4,444 41.2 271 548 92 
$208 / MONEE oo cascccses 12.839 7,289 4,033 4,474 3,737 2,080 55.7 1,760 39.3 -100 351 -2 

: guste Sai e eae O88 29,370 14,785 10,509 11,371 9,791 5,487 56.0 4,543 40.0 -221 762 -2 

oyal Insurance .. 26,709 11,353 10,654 11,675 11,340 6,374 56.2 4,711 40.4 243 601 133 

ab egian Seaboard ......... 1,999 1,386 491 8 457 256 56.1 38.9 -22 41 one¥es 

vide Di <ewsttesens ane 7,713 3,656 3,022 3,238 2,985 1,683 56.4 1, 39.9 20 187 11 
-$2 Thames & Mersey. 3,696 1,838 708 1,342 1,333 661 49.6 26.8 309 82 7 
-$2 Fire Companies $127,465 $62,622 $44,502 $50,370 $46,226 $25,776 55.8 $19,609 38.9 $1,059 $3,071 $503 

Eagle Indemnity .. 13,844 5,175 3,308 6,731 6,197 3,874 62.5 479 36.8 -142 302 30 
Globe Indemnity.. 51,813 25,991 8,305 19,728 19,075 11,028 57.8 255 36.8 854 1,304 412 
$35 Royal Indemnity .. 48,759 21,792 9,217 19, 459 18,510 10,989 59.4 6,395 32.9 1,218 1, 1 

_- Casualty Cos... $114,416 $52,958 $20,830 $45,918 . $43,782 $25,891 58.1 $16,129 35.1 $1,930 $2,792 $1,012 

= Totals, Group.. $241,881 $115,580 $65,332 $96,288 $90,208 $51,667 57.3 $35,738 37.1 $2,989 $5,863 $1,515 
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Stat. Net 
Total Policy- Net Net Losses Under- Under- Invest- Federal 
Admitted holders’ Unearned Prems. Prems. andAdj. ft Loss _ writing tExp. writing ment Taxes 
Assets Surplus Prems. Written Earned Exp.Inc’d Ratio Exp.Inc’d Ratio Results Income _ Inc'd 
ST. PAUL: 
Mereury 44... $8,444 $4,326 $3,270 $3,699 $3,434 $1,902 55.4 $1,460 39.5 $71 $275 $36 
. Paul F.& M... 61213 39/163 «=—-«14084 «= «201349 «Ss«18'950 = 10,412 54.9 7,566 37.2 905 2,267 386i 
Fire Companies $69,657 $43,489 $17,354 $24,048 $22,384 $12,314 55.0 $9,026 37.5 $976 $2,542 22 
St. Paul Mer. Ind... 22/231 8.458 5.773 «10,322 9631 4/993 51.8 3,897 37.8 732 637 503 
Totals, Group.. $91,888 $51,947 $23,127 $34,370 $32,015 $17,307 54.1 $12,923 37.6 $1,708 $3,179 $925 
SCOTTISH UNION: 
American Union .. $3,893 _—«$3,407 $536 $361 $335 $178 53.1 $157 43.5 $4 $107 $16 
Central Union .... 1/948 1,677 230 173 74 53.7 78 45.1 -12 57 4 
MEEEEEEIN® cccccescce Figures not included as be S. operations oe not under group’s management. 
Scot. Union & Nail. 9,212 4,599 4,070 3,842 3,509 2,244 63.9 1,740 45.3 -479 249 7 
Totals, Group.. $15,053 $9,683 $4,836 $4,376 $3,982 $2,496 61.2 $1,975 42.4 -$487 $413 $13 
SECURITY: 
East & West ...... $4,594 $2,752 $1,540 $1,367 $1,280 $747 58.4 $624 45.7 -$93 $121 2 
Security .......... 17,739 91236 6.433 6,342 5,933 3,352 56.5 2,774 43.7 -339 419 15 
Fire Companies $22,333 $11,988 $7,973 ‘$77 $7,213 $4,099 56.8 $3308 44.1 $432 $540 $17 
Conn. Indem. ..... 3,498 1/214 931 1°785 1613 1,032 64.0 735 41.2 ~152 64 -2 
Totals, Group.. $25,831 $13,202 «$8,904 «$9,494 «~—=«$ 8,826 «$5,131 58.1 $4,133 43.5  -$584 $604 $15 
SELECTED RISKS: 
Selected Risks Fire $451 $374 $63 $96 $88 $29 33.2 $36 37.3 $2: $9 $5 
Selected Risks Ind. 2.525 1,050 495 1,137 1,094 671 61.3 330 29:0 101 45 74 
Totals, Group.. $2,976 $1,424 $558 $1,233 $1,182 $700 59.2 $366 29.7 $124 $i4 $79 
SKANDIA: a 
Hudson ........... $2,039 $959 $878 $739 $659 $483 70.1 $281 38.1 -$76 $49... 
Skandia ........... 4570 1,375 2,500 1,580 2,181 1,467 67.2 552 34.9 164 106 “$i 
Totals, Group.. $6,609 2,334 $3,378 $2,319 $2,870 $1,950 67.9 $833 35.9 $88 $155 $1 
SPRINGFIELD - 
Michigan F.& M... $5,504 = $2,892 $2,134. $2,436 2,250 $1,367 60.7 $994 40.8 -$109 $160 -$2 
New England F an 2,924 2,308 533 609 562 342 60.9 245 40.2 24 ros 
Sentinel .......... 2'074 2'353 533 608 561 340 60.7 247 40.7 26 2 j 
Springfield F.& M. 44,094 21702 «18,138 +=. 20,706 += «19,126 ~—=11,618 60.7 8,424 40.7 902 1,144 2 
Fire Companies $55,496 $29,255 $21,338 $24,859 $22,499 $13,067 60.7 $9,910 40.7 -$1,061 $1,482 $1 
New England Cas.. 1,866 1/391 180 358 312 58.7 169 47.2 x waves 
Totals, Group.. $57,362 $30,646 $21,518 $24,717 $22,811 a 60.7 $10,079 40.8 -$1,101 $1,513 $1 
STANDARD ACC:: 
, earre $2,501 i a 8 eee ee all a -$5 Oe cuties 
Standard Accident. 41.713 14,3382 $8,076 $19,304 $18956 $9,102 48:0 $8,173 42°3 1.512 510 $810 
Totals, Group.. $44,214 $16,830 $8,076 $19,304 $18,956 $9,102 48.0 $8,173 42.3 $1,507 $514 $810 
SUN OF LONDON: 
Patriotic .......... $3,587 $2,576 $346 $984 $919 $575 62.6 $461 46.9 -$116 $109 $2 
Sun Insur. Office .. 9.049 2'214 4.490 5,397 4.559 2,969 65.1 2.173 40.3 596 189 -14 
Sun Underwriters. 2,134 1,233 729 801 705 460 65.3 38: 47.8 —141 fae ree 
Fire Companies $14,770 $6,023 $6,065 $7,182 $6,183 $4,004 64.8 $3,017 42.0  -$853 $351 -$12 
Sun Indemnity ... 8.356 3.779 1,727 3°689 "465 2'085 60.2 1/2 34.9 71 185 80 
Totals, Group.. $23,126 $9,802 $7,792 $10,871 $9,648 $6,089 63.1 $4,305 39.6 -$782 $536 $68 
TRANSAMERICA: 
Pacific Natl. Fire.. $11,709 $4,662 $6,169 $5,656 $4,665 $2,742 58.8 $2,841 50.2  -$905 $342 -$2 
Premier ........... 3552 25 611 1,119 1,041 1,020 98.1 71 6.3 48 111 47 
Totals, Group.. $15,261 7,220 $6,780 $6,775 $5,706 $3,762 65.9 $2,912 43.0  -$953 $453 $45 
TRAVELERS: 
Charter Oak ...... $3,726 e$2,559 $954 $800 $751 $338 45.0 $343 42.8 $68 $61 $38 
Travelers Fire .... 38.510 e11.905 21,396 21,921 20,581 11,285 54.8 11.241 51.3 -1,952 760 -137 
Fire Companies $42,236 e$14,464 $22,350 $22,721 $21,332 $11,023 54.5 $11,584 51.0 $1,884 ~ $821 -$99 
Travelers Indem... 41202 419374 12/091 191090 10.328 54.1 8'990 44.7 998 -183 
Travelers Insur. .. ¢c195,215 a141,455 29,251 on 830 097,586 065,688 c67.3 27,007 27.6 c4 088 04,392 e979 
Casualty Cos... $236,417 $160,829 $41,342 $117,930 $116,676 $76,016 65.2 $35,997 30.5 $4,926 $5,300 $796 
Totals, Group.. $278,653 $175,293 $63,692 $140,651 $138,008 $87,639 63.5 $47,581 33.8 $3,042 $6,211 $697 
TRIN. UNIVERSAL: 
Security Natl. Fire $1,634 $908 $643 $699 $483 $270 55.9 $340 48.6  -$125 Rs aa 
Trinity Universal. . 9.971 2,895 3.792 5.914 5.630 2,985 53.0 2,834 47.9 “118 198 52 
Totals, Group.. $11,605 $3,803 $4,435 $6,613 $6113 $3,255 53.2 $3,174 48.0 -$243 $230 $52 
1. $. FID. & GUAR. : 
Fid. & Guar. Fire.. $12,201 $4,542 $6,477 $7,652 $6,970  $3.570 51.2 $3,307 43.2 $110 $282 $77 
U. 8. Fid. & Guar.. 96,960 32:697 20,215 += 45,025 44119 -~—=—«19679 44.6 17.451 38.8 7,023 1919 5,485 
Totals, Group.. $109,161 $37,239 $26,692 $52,677 $51,089 $23,249 45.5 $20,758 39.4 $7,133 $2,201 $5,562 
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Total Policy- Net Net Losses Under- 
Admitted holders’ Unearned Prems. Prems. andAdj. + Loss _ writing 
Assets Surplus Prems. Written Earned Exp.Inc’d Ratio Exp. Inc’d 
UNIVERSAL: 
Universal Insurance $4,896 $1,838 $607 $1,905 $1,921 $1,162 60.5 $712 
Universal Indem... 1,281 909 102 h199 213 130 60.9 77 
Totals, Group.. $6,177 $2,747 $709 $2,104 $2,134 $1,292 60.5 $789 
WESTERN: 
Western Fire ..... $2,321 $1,211 $859 $1,408 $1,204 $743 61.7 $614 
Western Cas. & Sur. 7,288 1,870 1,848 3,817 3,673 2,018 54.9 1,407 
Totals, Group.. $9,609 $3, 081 $2,707 $5,225 $4,877 $2,761 ” 56.6 $2,021 
YORKSHIRE: 
London & Prov : $1,454 $959 $438 $415 $418 $261 62.3 $195 
Seaboard & M.. 3,673 1,758 1,295 1,445 1,329 854 64.2 659 
Yorkshire Insur. 4,268 1,630 2,191 2,076 090 1,303 62.3 974 
Fire Companies $9,395 $4, 347 $3,924 $3,936 $3,837 $2,418 63.0 $1,828 
Yorkshire Indem 4,719 2,715 736 1,28 1,267 790 62.3 525 
Totals, Group.. $14,114 $7,062 $4,660 $5,216 $5,104 $3,208 62.9 $2,353 
ZURICH: 
Zurich Fire ....... $2,800 $2,281 $346 $884 $789 $565 71.6 $402 
Amer. Guar. & Liab. $4,625 $2,898 $886 $1,417 1,263 $835 66.1 $409 
Zurich Gen. A. & L. 48,693 21,638 7,499 21,049 0,448 13,780 67.4 6,424 
Casualty Cos... $53,318 $24,536 $8, 385 : $22,466 $21,711 $14,615 67.3 $6,833 
Totals, Group.. $56, 118 $26,817 $8,7 731 ~ $22 3, 350 $22,500 $15,180 67.5 $7,235 
FIRE AND CASUALTY TOTALS 
(last 000 omitted) 
Total Policy- Net Net Losses Under- 
Admitted holders’ Unearned Prems. lreims. and Adj. t Loss writing 
Assets Surplus Prems. Written Earned Exp.Ine’d Ratio Exp. Inc’d 
SUMMARY: 
Fire (245 cos.) .... $3,011 cs $1,740,558 $911,212 $1,055,217 $970,820 $553,630 57.0 $436,883 
Casualty (83 cos.) . 1,896,7 897,035 403,209 884,161 857,008 474,242 55.3 311,939 
Totals (328 cos.) $4,907,783 $2,637,593 $1,314,421 $1,939,378 $1,827,823 $1,027,872 56.2 $748,822 
(last 000 omitted) 
Total Fire and -. 
—— _ 14.4——_ oa—l 
Comb Comb. 
Net Loss Net Loss 
Prems. & Ex Prems. & Exp. 
Written Ratios Written Ratios 
EE eee. $140,651 97. 125,414 94.8 HOME ...e.seeeeeeeeees 
a re »764 91.3 105,892 88.7 America Fore ......... 
PE BE cic ncbedcoes 107,874 92.7 104,463 95.9 Hartford Fire ........ 
MD. Rbiswhswcceceees 107,383 99.6 ,698 95.3 Royal- “oa yt oasaee 
America Fore ......... 99,719 94.0 93,749 89.6 ee 6 eee 
Royal-Liverpool ...... 96,288 94.4 267 87.2 Aetna Fire ............ 
aE 2 eee 71,171 = 92.5 66,995 87.3 Crum and Forster .... 
DE DINO bisccacesscs 54,570 99.5 48,556 95.7 Fireman’s Fund ...... 
U. S. Fid. and Guar. .. 52,677 84.9 50,853 82.3 Firemen s of Newark.. 
Firemen’s of Newark.. 51,267 97.7 47,532 95.1 Great American ....... 
Fireman’s Fund ...... 8,910 90.6 43,755 92.3 American of Newark .. 
Employers Group Assoc. 46,036 97.0 43,274 95.1 National of Hartford.. 
Crum and Forster ..... 1,983 97.2 39,094 96.2 - se eeeeeeeees 
Great American .... 39,517 95.3 35,281 95.3 Re PAU .ccccscce acces 
Continental Cas. 39,055 93.1 32,208 93.2 Travelers seccecccececs 
i eee ,37' 91.7 30,530 90.8 Phoenix of Hartford . 
American Assoc. ...... t 93.0 28,750 90.1 Aetna Life ............ 
American of Newark .. 31,214 94.4 25,766 92.4 No. British & Merc. 
Commercial Union ..... 278 90.6 27,747 91.0 Commercial Union 
Springfield ............ 24,717 101.5 21,340 100.0 Gen. America ......... 








INSURANCE COMPANY GROUPS—Continued 
(last 000 omitted ) 





























t+ Exp. 
Ratio 


37.4 
38.7 


43.6 
36.9 


~ 38.7 


46.9 
45.6 
46.9 


46.4 


41.0 


45.1 


45.5 


28.9 
30.5 


~ 30.4 


31.0 


+ Exp. 
Ratio 


41.4 
35.3 


38.6 


Stat. Net 
Under- Invest- 
writing ment 
Results Income 

$47 $96 
7 29 
$uH $125 

-$155 $63 

252 117 
$97 $180 
-$38 $32 
-182 82 
177 88 

$397 $202 
415 85 
-$442 $287 
$201 $49 
$23 $85 
6 1,072 

$29 $1,157 
$172 : $1,206 

Stat. Net 

Under Invest- 
writing ment 
Results Income 
-$18,184 $84,519 
71,437 41, 454 
$53,253 $125 973 


Federal 


Taxes 
Ine’d 


$47 
4 
~ $51 


Federal 


Taxes 
Ine’d 


$12,043 


37,538 


$49,581 


Fire Company members only 
944, 1 


Net 
Prems. 


ca 1%3-—-— 

Comb Comb. 
Loss Net Loss 

& Exp. Prems. & Exp. 

Ratios Written Ratios 
99.9 90,221 95.8 
94.8 61,851 88.0 
94.5 ,804 90.4 
94.7 46,081 91.5 
94.8 47,423 89.5 
99.9 37,503 96.0 
97.2 39,094 96.2 
92.9 30,243 92.8 
99.4 31,204 93.9 
97.9 24,67 97.0 
94.7 20,744 91.7 
106.4 985 95.9 
101.4 21,066 99.9 
92.5 21,390 92.5 
105.5 21,706 96.6 
98.1 21,004 94.2 
99.1 260 94.0 
102.1 18,646 98.4 
94.8 15,657 92.0 
96.5 15,228 84.4 





t+ Losses and adjusting expenses incurred to earned premiums; 
expenses incurred to premiums written 
tIncluding figures of Marine Insurance Company and 
Standard Marine Insurance Company. 


a Policyholders’ surplus entire company; 


values for bonds and market values for stocks. 
b Includes expenditures under service retirement plan. 


FOR MAY, 1945 


based on amortized 


ec Casualty Department only. 
d Convention market values. 


e Bonds amortized; stocks convention market values. 
f Adjusted for agents’ contingent commissions. 


g December 1, market values 


h Company reinsured 25% of its net premium w ritings. 
y Includes tax on prior years. 
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MULTIPLE LINE UNDERWRIT- 
ING PROPOSED 


T A hearing before the Massa- 

chusetts Joint Legislative In- 
surance Committee last week, Com- 
missioner Harrington’s multiple line 
insurance bill (H. 96) received the 
support of John A. Diemand, presi- 
dent of the North America Group 
and chairman of the mulitiple line 
committee appointed by the National 
Association of Insurance Commis- 
sioners, and at least the qualified 
support of all represented branches 
of the insurance business. As re- 
ported in previous bulletins, multiple 
powers bills have been introduced 
in New York State and New Jersey. 


CASUALTY EXECUTIVES 
MEETING 


HE Association of Casualty and 

Surety Executives announced that 
its annual meeting will be held at 
the Ambassador Hotel, New York 
City, on May 8. In conformity with 
wartime regulations, not more than 
50 persons will attend from outside 
the New York commuting zone. 
The meeting will be devoted strictly 
to matters affecting the business of 


the membership, including _ brief 
statements by the Association’s 
President, General Manager and 


General Counsel. 


NEW COURSE FOR WOMEN 
IN AGENCIES 


HE Travelers this spring will 

inaugurate a course for the 
women who are employed in the 
companies’ agencies throughout the 
country. The class, which will open 
June 4, will be in session through 
June 30. 

John H. Eglof, supervisor, agency 
field service for the companies, 
pointed out that “since the war 
started, these women have carried 
on much of the agency work in the 
absence of many of the men. 
They’ve been doing an excellent job 
and for this reason we feel we 
should offer the facilities of our 
Training School to them.” 

Being planned both for the 
women already associated with 
Travelers’ agencies who want a re- 
fresher course and for those new 
to the insurance business, the course 
will vary somewhat from that regu- 
larly given for agents. Study of 
contracts, rating and underwriting, 
and methods of business will be 
featured. 

This class for insurance women 
in agency offices is the most recent 
addition to the curriculum of The 
Travelers Training School for 
Casualty and Surety Agents, which, 
now in its 43rd year, is the oldest 
insurance educational program of 
its kind in the country. 
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116 John St. 
NEW YORK 7, N. Y. 








HOME OFFICE—KEENE, NEW HAMPSHIRE 
FIDELITY and SURETY BONDS 
CASUALTY REINSURANCE 
DIRECT EXCESS CASUALTY COVERS 


175 West Jackson Blvd. 
CHICAGO 4, ILL. 


y 


40 Broad St. 
BOSTON 9, MASS. 








PURDUE OFFERS NEW 
A. & H. COURSE SERIES 


N EXPANDED program of 

short courses in accident and 
health insurance will be offered at 
Purdue University during the first 
two weeks of June, September, and 
December, Dr. F. B. Knight, direc- 
tor of the summer session, has an- 
nounced. 

Similar to the first one week- 
course, which was given last Feb 
ruary, the new series has been form 
ulated at the request of the National 
Association of Accident and Health 
Underwriters. These short courses, 
based primarily on sales methods 
and techniques, are designed to give 
insurance men a better conception 
of the services available through an 
insurance program. 

An advisory committee, represent- 
ing the national association, met at 
the University in April to complete 
plans for the series. The committee 
includes: C. A. Sholl, Columbus 
Ohio, president of the National As- 


sociation of Accident and Health 
Underwriters; C. Norman Green 
and M. B. Oakes, Indianapolis ; 


Hamilton T. Ferguson, Harold R. 
Gordon, and Robert Rauwolf, 
Chicago; Rex Edmunds, Benton 
Harbor, Mich.; Marion F. Houston, 
Kansas City, Mo.; H. P. Skoglund, 
Minneapolis; E. H. Mueller, Mil- 
waukee, Wisconsin, R. J. Costigan, 
Kansas City ; S. C. Carroll, Omaha, 
Nebraska; Emerson Davis, Dallas, 
Texas ; and William E. Leevy, Los 
Angeles, California. 

Insurance men who complete these 
short courses receive recognition 
from both the university and the 
national association. Certificates is- 
sued by Purdue are accepted by the 
Indiana Insurance Department in 
lieu of an examination for a state 
license. 


CASUALTY UNDERWRITING 
CONFERENCE 


HE Casualty Underwriting Con- 

ference held in Chicago last 
month, under the auspices of the 
National Association of Mutual In- 
surance Companies, was well at- 
tended and the program included 
papers and discussion covering a 
wide range of subjects. 
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NEWS 


How 
long 
is 

your 


prospect list? 


Estimates say 15,000,000 people will buy new and 
used automobiles in the first two or three peace 
years. That's a lot of prospects for car salesmen 
—and insurance agents. There’s one way to get 
a good share of them on your own prospect list. 
That's to encourage them to buy their new cars 
through a loan at their local bank. 

The time to start is now. First check with your 
local banks. Some plan to solicit automobile financ- 
ing indirectly through dealers. Others will make 
loans directly to car buyers. 

If the bank is going to lend directly to buyers, 


you can do your present customers a genuine 





Newark 1, N 


The American Insurance Company - Bankers Indemnity Insurance Company « The Columbia Fire Insurance Company « Dixie Fire Insurance Company « The Jersey Fire Under writers” 





service. Suggest that they finance their post-war 
automobiles through their local bank. Point out 
that this will enable them to establish bank credit 
and make certain of other advantages. And explain 
that you can insure the new car from the day 
they buy it. 


You'll find valuable facts about this tremendous 
insurance field in The American Insurance 
Group’s new folders, “The Local Agent, the Local! 
Bank, and Automobile Financing” and “Character: 
Loans.” Let us send you copies. Address: The 
American Insurance Group, 15 Washington St., 


Newark 1, New Jersey. 


ew Jersey 





Business Interruption—Continued 


The annual agreed amount ad- 
justment under the simplified but air- 
tight standard work sheet is made 
entirely by correspondence, taking 
only ten or fifteen minutes to com- 
plete the work sheet. There is ab- 
solutely no guessing as to what ex- 
penses are going to continue during 
what season and for what period 
as per former custom. Starting 


from exact gross earnings for the 
year just closed, only one estimate 
is made, namely, the probable in- 
crease or decrease in sales for the 
next year and the agreed amount 
is based on the estimated gross 
earnings for the next year obtained 
in that way. Eighteen of our larger 
stores have now been on this agreed 
amount arrangement for nine con- 
secutive years with the following 
results : 








NOW...HERE’S THE AMICO AGENCY PLAN 


Dividends returned under participating policies 


Multiple-line facilities enable you to offer all forms 
of casualty insurance, fidelity and surety bonds 


Advertising aids, and sales tools help you close 


more sales 


Nationwide claim service and expert safety en- 


gineering help you hold business 


Security of a strong nationwide insurance organ- 


ization 
Chicago (40): 
Sheridan at Lawrence 


New York (17): 
342 Madison Avenue 


Philadelphia (7): 
12 S. 12th Street 


Los Angeles (5): 


Boston (16): 
260 Tremont Street 


San Francisco (4): 
Russ Building 


New Orleans (12): 
Balter Building 


Atlanta (3): 
Kemper Insurance Bldg. 


Syracuse (2): Syracuse-Kemper Ins. Bldg. 


Kemper Companies Bldg. 


THE AMICO PLAN 
MEANS MORE PRE- 
MIUM INCOME FOR 
YOU NOW AND AFTER 
THE WAR. FIND OUT 
ABOUT THE AMER- 
ICAN MOTORISTS 
AGENCY FRANCHISE 
IN YOUR COMMU- 
NITY. JUST WRITE ON 
YOUR LETTERHEAD 


TODAY. 
—_ ae ys. ll 
MEE. é w — 
e \ 
LF lNmevcan 
MOTORISTS INSURANCE COMPANY 
& 


~N - 


A NATIONWIDE COMPANY WRITING ALL FORMS OF CASUALTY 
INSURANCE AND FIDELITY AND SURETY BONDS 
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Cumulative Totals—9 years’ Net Sales 
(1935-1943 inclusive ) 
18 large department stores 
Actual sales for 9 years 
(1935-1943 incl.) 
As estimated a year ahead 
(same 9 years) 


$2,668,942 290 


2,573,482,142 





Estimated sales below 
DE, Sinise verowawnse $ 95,490,148 
or a 9 year error of only 3.6% 


This record was made in spite of 
the fact that increases in sales vol- 
ume occurred in 8 of the 9 years 
and the actual sales in 1943 showed 
more than 98.9% increase above 
1934. 


Adjustments to War Conditions 


Until war conditions developed, 
all these stores were exactly uniform 
under the standard single item 
gross earnings form, carrying in- 
surance under the Agreed Amount 
arrangement to the extent of 50% 
of 12 months’ gross earnings as esti- 
mated a year ahead. Because of war 
conditions, the amounts of insurance 
have been stepped up, generally in 
amount sufficient to cover 18 rather 
than 12 months possible interrup- 
tion. During the last two years 
where unexpectedly heavy sales in- 
creases occurred, mid-term adjust- 
ments were put through on the 
standard work sheet by simply re- 
vising upward the original sales esti- 
mates for the current year. 

In some instances (but not at all 
uniformly ) the almost ideal arrange- 
ment in the mercantile field as out- 
lined above has been upset by the 
injection of the so-called 12 months’ 
limitation rule on loss recovery. In 
relation to the progress made in re- 
cent years on mercantile U. & O. 
insurance, it had the effect of “clip- 
ping.” We can only hope that the 
rule will be rescinded at the earliest 
possible moment. Any regulation or 
restriction which has the effect of 
forcing the insured to over-insure 
in order to be able to recover his 
full loss or preventing him from 
collecting his actual loss even though 
he has not used up the insurance 
bought and paid for although com- 
plying with every condition of the 
policy, including coinsurance, is one 
which does not belong in the U. & 
O. contract or in the insurance busi- 
ness. The one bright spot here is 
that the so-called twelve months’ 
limitation rule never was adopted 
in the Middle West States. 
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New Jersey Situation 


Simplicity in Business Interrup- 
tion Insurance has made its greatest 
advance in the State of New Jersey. 
This statement has reference to the 
rules and regulations governing 
Business Interruption Insurance as 
published in that State which has al- 
ready come closer to the program 
outlined than any other State. Con- 
trasted to the Middle West with 
eleven different U. & O. forms 
(four per diem, four weekly, two 
contribution and one gross earnings 
form), the Pacific Coast with seven, 
New York City and New England 
with five each, New Jersey has but 
three forms, having discarded the 
old per diem and weekly limitation 
forms and are using only: 

1. Form “A”—2-item 80% coin- 
surance form for manufacturing 
risks. 

2. Form “D”—2-item 80% coin- 
surance form for mercantile risks. 

3. Form “G’”—single item gross 
earnings form for mercantile risks 
with choice of 50%, 60%, 70% or 
80% coinsurance. All three forms 
are supplemented with recom- 
mended work sheets but only Forms 
“D” and “G” (mercantiles) have 
been supplemented with the Agreed 
Amount arrangement (still unduly 
restricted to only sprinklered or un- 
sprinklered fireproof risks). 


Standard Work Sheets 


My guess is that annual reporting 
control of U. & O. insurance would 
be more practical for manufacturing 
risks than the mercantile agreed 
amount arrangement, but in any 
event, the program outlined herein 
would be nearly complete if the 
New Jersey rules were extended to 
require the use of the standard 
work sheets in connection with their 
two coinsurance forms and their 
one gross earnings form, and re- 
porting cover and the agreed amount 
arrangement were made available 
for all three forms with an option 
for using either reporting over or 
an agreed amount clause. 

The ultimate development would 
be to have but one basic gross earn- 
ings form with required use of a 
standard work sheet and the option 
for control by either an agreed 
amount clause or an annual premium 
adjustment clause. Under this set- 
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The real test of an insurance company is not the number 
of years it has been in existence, but how it has conducted 


itself during its lifetime. 


The substantial progress we have shown during the past 
quarter-century has laid a solid foundation for the building 


of a promising future. 


The record thus far achieved is an in- 


spiration for constant and expanding efforts to promote further 


growth and development. 


To the invaluable loyalty and support of our agents .. . the 


confidence and satisfaction of our policyholders .. . 


and to 


all others who have contributed to this record, we take this 
means of paying grateful tribute. 
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up, it would probably be advisable 
to have slight alterations made in 
the one basic gross earnings form 
and standard work sheet so that 
both form and work sheet would 
fit in closely with the exact needs 
and accounting requirements of sev- 
eral major classes of both manu- 
facturing and mercantile business. 
We understand that in December 
1943 Canada adopted a premium 
adjustment clause for use on all 
Use & Occupancy contracts, both 
mercantile and manufacturing. 





The basic principles, then, would | 


be on a sound foundation and the 
minor arguments about the meaning 
of this and that word in the contract 
or how the loss would be adjusted 
could continue at their usual gay 
pace without any harm and even 
with some pleasure. At least, it 
would be that way with me because 
T would feel that U. & O. insurance, 
in which I believe deeply, would 
have at least come into its own. 


From an address before Risk Research 


Institute. 
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AUTO RATES REVISED 
IN TEXAS ACTION 


CTING ona realistic acceptance 

of experience data, some of 
which has been strikingly adverse, 
the Texas Board of Insurance Com- 
missioners has ordered sharp re- 
visions, both up and down, in auto- 
mobile insurance rates. The board 
took into account the remarkably 
good results on bodily injury liabil- 
ity as well as very bad losses sus- 
tained on auto collision, and rate 
increases granted on the latter line 
ranged up to 75% for long haul 
trucks. 

In summary, changes were as fol- 
lows: Decreases—Private passenger 
cars: bodily injury and property 
damage, “A” cards 20%, “B” cards 
15% ; bodily injury only, “C” cards 
10% ; auto medical payments, up to 
37%; fire and theft, 19%; local 
trucks fire, 25% ; commercial class 
3 and 4, bodily injury 15% in Hous- 
ton territory (5% increase in other 
territories). Increases Private 
passenger collision, up to 38% in 
age groups 2, 3 and 4; commercial 
cars : property damage 12% to 20%, 
local haul collision 15%, inter- 
mediate haul collision 25%, long 
haul collision 75%. Bus rates were 
considerably revised. The minimum 
comprehensive premium for private 
passenger cars was raised from $6 
to $7.50. 

The new rules and rates were 
made applicable for all new and 
renewal policies effective on and 


after 12:01 A.M., May 1, 1945. 
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Resembling luscious whipped cream, rm 
Navy's fire-fighting “bean soup" smothers 
even the toughest fires at sea or ashore with 
a thick blanket of foam derived from mixing 
a special liquid made from soy beans with 
water and air. Five-gallon can of liquid pro- 
duces nearly 900 gallons of airfoam in few 
seconds to form tough, gas-tight blanket 
which cuts off oxygen and snuffs out flames. 
Airfoam (as shown) flows freely, yet sticks 
to vertical surfaces as well as flat areas. 
National Foam System, Philadelphia, has just 
processed its 4,000,000th gallon of the basic 
liquid known technically as Aer-o-foam. 


GENERAL RATE REVISION 
IN BURGLARY LINES 


HE long-heralded general re- 

vision of burglary insurance rates 
was announced by the National 
Bureau of Casualty and Surety 
Underwriters effective April 9, 
1945. Moderate rate reductions 
were granted on commercial lines; 
residence and outside theft rates 
were unchanged because experience 
is not complete on the broad form 
introduced in April, 1943. A new 
section in the burglary manual has 
been established for the Money and 
Securities Broad Form Policy, 





ASSISTANT GENERAL 
COUNSEL 


A large progressive casualty company 
needs a man around 45 who has a 
legal and casualty background. This 
company operates nation-wide so this 
man will have to know operations and 
laws in all States, and be able to deal 
with insurance departments. Top sal- 
ary for a top man. 


FERGASON “PERSONNEL 
Insurance Personne! 


166 West Jackson Bivd. HAR. 9040 
CHICAGO 4, ILL. 












NEW MUTUAL PERSONAL 
PROPERTY FLOATER 


REVISED and broadened per- 

sonal property floater policy 
was adopted by member companies 
of the Mutual Marine Conference 
and became effective on March 20 
in all States except those where 
specific approval of the new form 
is required. 

Under the new form, fire and ex- 
tended coverage is provided without 
charge on unscheduled jewelry, 
watches and furs. Provision is also 
made for coverage on such un- 
scheduled articles beyond the $250 
limitation up to $1,000 at additional 
charge of $2.50 per $100 per year 
or $6.25 for three years. Inclusion 
of coverage on boats up to $500, 
liberalized rules for coverage on 
money and securities and adoption 
of the same minimum premium for 
one and three year policies were 
among the changes adopted. 

Approximate rate reductions by 
classes follow: mercantile open 
stock, 13%; mercantile safe, 9%; 
messenger, paymaster and interior 
robbery, 7% ; storekeeper’s burglary 
and robbery, 3%; office burglary 
and robbery, 6% ; fraud, 8% ; crime 
protective, 5% ; merchants protec- 
tive, 6% ; bank robbery, 10% ; bank 


burglary, 2%. The discount for in- 
suring securities only was raised 


from 25% to 50% under mercantile 
safe, messenger and interior robbery 
coverage. 





LOW COST SALVAGE SERVICE 


Get our estimate before you settle. 
No damage is hopeless. 


All Clothing. 

Rugs, Carpets. 

Linens. 

Laces. 

Ta 

Furniture Febrics. 

Cushions. 

Sofas. 

Chairs. 

Drapes. 

Brocades. 

Embroideries. 

Etc., Ete. 
REWOVEN, RESTORED, REPAIRED 


Recommended by Nat'l. Museums, Press, Fire 
Co's., and Adjusters e 2. 


LA MERS STUDIO 
142 EAST 34th ST., NEW YORK CITY 


(Near Lexington Avenue) 


LExington: 2-3574 (26th Year) 
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PROTECTIVE INDEMNITY COMPAN) 
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TRIKING COMMENT by an Insur- 
ance Company President: ‘Only in 
the field of Insurance can one now buy 
MORE for LESS.” A vital factor in 
this unique result has been efficient 
Reinsurance—to which the Employers 
entire facilities and staff are exclu- 
sively devoted. 


KANSAS CITY 


NEW YORK 
CHICAGO 
SAN FRANCISCO 
LOS ANGELES 





EMPLOYERS 
REINSURANCE 
CORPORATION 


J. B. ROBERTSON—PRESIDENT 
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Accident and Casualty: Ransford B. 
Kober has been appointed manager of 
the Cleveland service office, effective April 
16, 1945. He*has been claims staff ad- 
juster for the company in Ohio since 
1941 and had previous casualty claim 
experience. 


“-& & 


Aetna Fire Group: Louis A. Newell 
has been appointed agency supervisor of 
the fire companies in the Aetna Insurance 
Group filling the vacancy brought about 
by transference of Carl F. Moulton to 
the company’s reserve force. Mr. Newell, 
who has been examiner for Connecticut 
for many years, began his career with the 
Aetna as a mail clerk in 1904 and later 
served in the loss and underwriting 


departments. 
x * 


American Aviation & General: Fred- 
erick L. Holman has been appointed as 
executive special agent operating out of 
the Home Office at Reading, Pa. Mr. 
Holman’s entire experience has been 
principally as a company representative. 
Since 1934 he had been affiliated with the 

Security of New Haven as special agent. 


2a 2 


American Casualty: Lee Seguin has 
been appointed field representative to be 
associated with the New England De- 
partment at Boston, Mass. For the past 
16 years he has been in the New England 
and New York territory. 


xkxx*kk 





| American States: WW. H. Connor has 
| been appointed manager of the Detroit 
- office, in which he has had charge of 
| claims for the past several years. In his 
new capacity Mr. Connor will assist 
agents in the production of automobile, 
general casualty, fire and inland marine 
lines. 
xk kk 


Camden Fire: To succeed the late 
J. Frank Bohrer, the company has ap- 
pointed Thomas J. Howarth as state 
agent in the Michigan field. Mr. Howarth 
has been with the Camden for ten years, 
lately as special agent in the Camden 
County territory. Charles A. Creely has 
succeeded Mr. Howarth as local special 
agent and Albert J. Bordeau assistant 
manager of the local department, has 
been appointed manager of that depart- 
» ment. 
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RECENT DEVELOPMENTS 
IN THE FIELD 


Finley Tucker & Brother, Inc.: Effec- 
tive May 1, Don L. Tullis formerly 
marine manager of the National Surety 
Marine Insurance Corporation, joined 
this general agency in the capacity of 
secretary. Finley Tucker & Brother, Inc., 
was established in 1905 and writes all 
lines of insurance except life. They are 
Florida general agents for a large group 
of fire companies and Florida state sup- 
ervisor for Columbia Casualty and Ocean 
Accident and Guarantee. 


x*k 


Glens Falls Group: W. Brooks Evert 
now is special agent for Glens Falls and 
Commerce Insurance companies for east- 
ern Pennsylvania. Mr. Evert, who di- 
vided the last 14 years equally between 
agency and company work, took over 
the duties and territory of the late G. 
G. Carick. The two companies also ap- 
pointed James W. Hosier, Jr., as special 
agent for the Virginia territory replac- 
ing Special Agent William G. Bottimore 
who was transferred to the home office 
loss department of the companies. Mr. 
Hosier has had 18 years of insurance 
experience in the state of Virginia, 11 
years with the Insurance Rating Bureau 
and 7 years in production field work. 


xk *& 


Hartford Accident: The following ap- 
pointments have been announced by 
Joseph Broucek, comptroller: Philip W. 
Bonthron as chief accountant, Jere J. 
Flynn superintendent statistical depart- 
ment and Frank W. Barry credit super- 
intendent. 
xk kk 


Marine Office of America: Advance- 
ments in the staff of this organization 
include the appointment of four as- 
sistant managers, Charles J. Haas, Wal- 
ter S. Kaufmann, George W. Nixon, and 
Gilbert B. Oxford and also the appoint- 
ment of Eugene J. Hennigan as man- 
ager of the inland marine department 
and George Inselman as ocean cargo 
underwriter. Assistant Manager Charles 
J. Haas is in charge of the Marine Office 
loss department and supervisor of ad- 
justments of hull, ocean cargo, inland 
marine and various types of liability 
claims, while assistant manager Walter 
S. Kaufmann is underwriter of ocean and 
lake cargo. Assistant Manager George 
W. Nixon was previously agency super- 
intendent, supervising busimess in the 
head office territory. He is active on 
several committees of the Inland Marine 







Underwriters Association and also super- 
vises the eastern departmental service 
offices. Assistant Manager Gilbert B. 
Oxford is in charge of hull and pro- 
tection and indemnity underwriting in 
the New York office. 


x~** 


Maryland Casualty: Ralph P. Hanger 
has been appointed resident manager of 
a new branch office opened at Memphis, 
Tennessee, to service agents in the ter- 
ritory formerly reporting to the com- 
pany’s general agency of Henderson & 
Schley, Inc. Mr. Hanger has been with 
the company since 1927 and was formerly 
assistant resident manager in the Char- 
lotte, North Carolina, office. Ben R. 
Henderson, the surviving member of the 
agency of Henderson & Schley, Inc., will 
continue to represent the company in 
Memphis and vicinity. Clinton W. 
Schley, partner in the agency, died on 
March 9, 1945. 


xkxkk 


National Fire Group: Elmer J. Baier 
has been promoted from assistant super- 
intendent to superintendent of the auto- 
mobile department of this group’s 
Western Department. He succeeded O. 
Ogden who was elected assistant 
secretary and transferred to the home 
office at Hartford. The new superin- 
tendent has had a wide experience in the 
automobile field, his entire insurance 
career covering a period of some 25 
years having been spent entirely in that 
end of the business. John A. MacLean 
now is the group’s state agent in Kan- 
sas. He was transferred from the state 
of Michigan to fill the vacancy created 
by the resignation of Special Agent H. 
R. Joyce. Special Agents J. J. Egy and 
G. C. McCoy will continue to serve as 
agents in their respective territories as 
heretofore and Wilbur L. Gardner 
supervisor and Webb C. Helwig super- 
intendent of the Kansas Service Office 
will likewise continue their duties. 


2 eS 


North America Group: Raymond A. 
Mitchell has been named manager of 
the marine department in Chicago where 
he will be associated with R. V. Robin- 
son, now manager of marine operations, 


(Continued on the next page) 
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in this capacity by Arthur L. Sullivan 
who since 1933 has been branch manager 
for the North America in Hong Kong, 
China. R. B. Schuenemann, superin- 
tendent of the indemnity company’s 
Baltimore claim division has been trans- 


Recent Developments—Continued 


until the latter’s retirement. Mr. Mitchell 
for the past 12 years has been marine 
manager of the North America Service 
Office in Los Angeles. He was succeeded 
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ferred to the Hartford claim division as 


superintendent. He was succeeded in 
Baltimore by C. E. Bletl who was trans- 
ferred from the Indianapolis claim di- 
vision. Robert A. Hedberg, resident ad- 
juster at Kalamazoo, Michigan, suc- 
ceeded M. Bleil as superintendent at 
Indianapolis. 
xk * 


Northwestern Mutual: Senior Special 
Agents Kermit Farwell and W. H. 
Pearce have been promoted to assistant 
managers of this company’s Midwestern 
and Central Departments, respectively. 
Farwell reports to Chicago and Pearce 
to the company’s office in Columbus. 


xk - 


Norwich Union: Effective May 1, J. 

M. Hutch, state agent in Wisconsin since 
1940, was transferred to the home office W 
in New York to assume the important 
duties of underwriting supervisor. Ken- 
neth S. Sturtevant was named to succeed 
Mr. Hutch in Wisconsin. 


xk 


O'Brien & O'Brien, Inc.: Peter J. 
Hucke, formerly local secretary of The 
London Assurance joined this agency as | 
office manager on April Ist. Mr. Hucke abe 
started his insurance career in 1911, and} | 
is a veteran of World War I. Follow- 
ing his return from France he accepted | 

a position as counterman in a New York jm 
City agency and later joined The London /¢o; 


Assurance in the same capacity. He was me 
appointed local secretary of that com- b 

pany on April 1, 1928. = 

xk 

ior 


Security Group: Effective April 15, att 
Ferdinand A. Hall was appointed Pacific (thi 
Coast marine manager for both the Se- 
curity and The East & West Insur- 
ance Companies. Mr. Hall, who will 
make his headquarters in the San Fran- 
cisco office of the companies, joined the 
Security Insurance Companies in April, 
1942 and since that time has been con- 
nected with their Los Angeles office. 
Clyde Blanchard will succeed Mr. Hall 
in Los Angeles. For the past five years 
Mr. Blanchard has travelled both south- 
ern California and Arizona in the capac- | 
ity of marine special agent and fire 
engineer. | 
xk 

tm; 
The Travelers: John V. Angus, form- thi 
erly assistant manager casualty lines at to 
the Cleveland office, has been transferred 34 
to the Dayton branch office as manager 
of casualty, fidelity and surety lines, 
Leon C. Ruskell, associate manager of “ 
casualty lines at Pittsburgh, has been 
appointed assistant manager of those lines N. 
in the Jacksonville, Florida, branch office, 
with headquarters at Miami. 


se ¢ @ 


United Pacific: Ralph L. Blum h 
been appointed vice president of the co 
pany, in charge of the newly open 
surety office in Kansas City, Missou 
The office serves 13 of the central a 
southern states. 
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INSUBANCE CALENDAR 





On May 24, 1844, the world had its eyes opened | other eye-opener! Foras property insurance rates go 
to the practicality and utility of the telegraph when 
inventor Morse transmitted this reverent first mes- 
sage —‘*What hath God wrought?’’— between 
Washington and Baltimore. 101 years later...an- 


down rather than up, during these inflationary war 
years, people just can’t help noticing how effective 
is the century-old and still continuous campaign of 
leading insurance companies against fire hazards! 





1945—MAY hath 31 days 


“Protect your tomorrows — buy War Bonds today /’’ 






































401 Walnut Street, Philadelphia 6, Pa. 
been Branches in Atlanta, Chicago, Dallas, 
New York, San Francisco, Toronto. ‘ 


























1—Tu.— 1894, Coxey’s Army dispersed, Washington,D.C. 
2—W.— 1670, Hudson Bay Company chartered. 
3—Th.— 1901, $10,000,000 Jacksonville, Fla., fire. 
4—Fr. — 1886, Haymarket Anarchist riots, Chicago. 
5—Sa.— € Last Quarter, 1:02 A.M., E. S.T. 
6—Su. — 1944, Ist RAF raid on Plocsti oil ficlds. 
7—M. — With rates 40% below 1914 levels, this is an 
ideal time to buy property insurance ! 
8—Tou.— 1942, end of Battle of Coral Seca. 
9—W. — 1926, Byrd flight over North Pole. 
10—Th.— 1940, Nazis invaded Belgium, Holland. 
11—Fr. — New Moon, 3:21 P..M., E. S.T. 
12—Sa. — 1820, birth of Florence Nightingale. 
13—Su.— MOTHER’S DAY 
14—M.— Have property insurance reviewed frequently! 
15—Tu.— 1929, fire, explosion, chemical fumes killed 124 
—Crile Clinic Hospital, Cleveland, Ohio. 
16—W. — 1639, Newport, R.I., settled. 
17—Th.— 1944, Berlin announced Cassino evacuation. 
18—Fr. — .) First Quarter, 5:12 P.M., E.S.T. 
19—Sa. — 1924, soldict’s bonus bill passed. 
20—Su. — 1506, death of Columbus, Valladolid, Spain. 
21—M. — 1917, 1600 buildings destroyed in Atlanta, Ga., 
fire —loss estimated at $3,000,000. 
22—Tu.— All Atlanta claims against Fire Association 
Group companies adjusted fairly, promptly! 
23—W. — 1788, So. Carolina ratified U. S. Constitution. 
24—Th.— 1883, Brooklyn Bridge opened. 
25—Fr. — 1887, Yale College became a university. 
26—Sa. “2 Full Moon, 8:49 P.M., E. S.T. 
27—Ss. — 1937, opening of Golden Gate Bridge, Calif. 
28—M. — 1934, birth of Dionne quintuplets. 
29—Tu.— 1898, Spanish fleet blockaded, Santiago Harbor. 
30—W.— MEMORIAL DAY 
31—Th.— 1889, the Johnstown, Pa., flood. 








Do you know how much building g/ ASTRONOMICAL 
icosts have income since 1940? — just s|CALCULATIONS 
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Now... ial some increase, | max |_Latitude+30*| Latitude +35° 
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BOUND TO BE SEEN 





by many of your best pros- 
pects and clients is this May 
ad in Fire Association Group’s 
national campaign, running in 
U. S. NEWS and NATION’S 
BUSINESS. 
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OBSERVATION for May: If replacement prices always remained the same, there 


would be ne point in having property insurance reviewed 
pay Since they don’t—especially in wartime— 


MORAL for May :— prone yoorsif by having your Agent or Broker check up 


your property insurance frequently from now on! 


ASSOCIATION GROUP 


Fire Association of Philedelphie 
The Reliance insurance Company 
PHILADELPHIA 


Lumbermen’s Insurance Company 
Philadelphia National Insurance Company 
PENNSYLVANIA 

SYMBOL OF SECURITY SINCE 1817 
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Rhode Island Plan—Continued 


There are two methods of financ- 
ing automobiles available to banks. 
1. The direct or retail system of 
dealing with the buyers directly. 2. 
The indirect or wholesale system of 
rediscounting volumes of paper 
through auto dealers or finance com- 
panies. These proposals contemplate 
co-operative action on the part of 
local banks and insurance producers 
along the lines of method No. 1, but 
do not propose to interfere in any 
way with a bank likewise attempt- 
ing to secure such business through 
method No. 2. Of course, some deal- 
ers may desire to do a wholesale 
business only with a bank that is not 
directly competing for the car buy- 
er’s finance business. 


Dealer Reserves or "Kick-Backs" 


However, banks will recognize 
that the finance companies have built 
up a system of “dealer reserves” 
which is the equivalent to payment 
of a commission to the dealers for 
the placement of the loan business 
with the finance companies. The 


dealers will not be willing to route 
the loan business through the banks 
unless the banks pay them the same 
as the finance companies. This 
means that the charge to the car 
buyer for financing under such a 
system must be increased accord- 
ingly, whereas in doing a direct or 
retail business the bank eliminates 
this charge to the borrower and is 
thus able to offer a lower net cost 
with which the dealer or finance 
company can not successfully com- 
pete so long as the “dealer reserve” 
system continues. Ostensibly this is 
a fund built up to cover possible 
credit losses and repossessions in 
event of defaulted loans. Because 
the retail business permits a selection 
of preferred credit risks, finance 
rates under such system do not re- 
quire such charges being made to 
the borrower. 


Dealers Handling Their Own 


Financing 


There are some financially strong 
dealers who for many years have 
handled their own financing, borrow- 
ing from banks at a low rate of in- 
terest and lending at rates equivalent 
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to the charges of the major finance 
companies. They will doubtless con- 
tinue to do so but on account of the 
competition in the way of lower 
rates of interest offered directly to 
car buyers by banks, will be unable 
to command such high finance 
charges as they have been in the 
habit of charging in the past. Their 
margin of profit derived from fi-} 
nancing business will therefore be 
sharply reduced. Banks are not 
obliged through these proposals to 
change their lending practices in any 
way toward such dealers. 7 


Retail or Wholesale Insurance 


There are likewise two methods 
available to local insurance produc- 
ers in securing automobile insurance, 
1. The direct or retail system of 
seeking the insurance directly from 
the car buyer. 2. The indirect or 
wholesale system of securing insur- 
ance through auto dealer or finance 
company connections on all cars sold 
or financed under conditional sales 
contracts. These proposals do not! 
contemplate that system No. 2 will 
be abolished, since it is obviously im- 
possible to secure the co-operation of 
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Insurance Commissioners. 


100% of the insurance producers 
along the lines of system No. 1. 
Some producers may feel they can 
secure more business from connec- 
tions under system No. 2. 
However, here again, it is usual 
that system No. 2 involves commis- 
sions or rebates to dealer or finance 
company on the business placed and 
they will not contract for such 
wholesale insurance unless they re- 
ceive their “cut.” Often this is il- 
legal and in any event results in 
sharply reduced commissions to the 
insurance producer. An agent re- 
taining 25% commission on $1000 
of premiums is as well off as one re- 
ceiving 10% on $2500 of premiums. 
Furthermore loss ratios on such 
business have been so high as to 
make it difficult to find insurance 
companies willing to assume such 
contracts. 


The Rhode Island Plan 
The Rhode Island Association of 


Insurance Agents will declare by 
resolution of its Executive Commit- 











tee as a co-operating bank, any bank 
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All cligible bonds amortized. All other bonds and all stocks valued 
at quoted market prices as-approved by the National Association of 


13th Consecutive Year of Increased Premium Volume 


FINANCIAL STATEMENTS 
DECEMBER 31, 1944 
Assets ALLSTATE ALLSTATE FIRE 
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United States Government Bonds ..............0sseccccccccccceeccscesence $ 7,506,469.90 $2,154,252.41 
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NINN 22a ices Beran sa dake Meta teee nan Janiue $ 9,698,890.96 $2,617,844.12 
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Sk I I 6 ois sn wes 000,06 0:6.0 6-0:0006 000016 600.0b0 085 808088 1,355,472.46 
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SD IN 6 bah. c0s cee ees in bce b NUE SeEhydeebeeeas besuweeee $12,438,165.90 $2,911,481.54 
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I este ec a se est I oie dy ae $ 3,559,608.26 $ 209,276.00 
ee ED i.o0:000600cw0escr coer vives sesagceesiebes dhseees-ne 3,231,744.19 1,270,854.55 
I ED 1s 6 hugh ie abei6 nd 4:b:s 406.0506 :46d.009 406060058 6bN ONES T OAs O0Ree 593,927.87 93,153.90 
EN ESE POT Or ET Een eee a me ree en 167,699.43 31,312.70 
Reserve for Dividends on Unexpired Policies ............0.---esseeeeecececeeees 133,000.00 500. 
Reserves—Miscellaneo 92,406.37 12,666.72 
Reserve for Contingencies 200,000.00 25,000.00 
Capital Stock $1,000,000.00 $300,000.00 
DN dein dawie eles 644.500006 605.06 b0ndseebnbene6 00064640 beeewe $3,459,779.78 946,717.67 
Titel Copledl Geack Gc Gargfan «2. 200s cccccccccccccccsccccccccecesesessoces eee 4,459,779.78 1,246,717.67 
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in the State of Rhode Island desiring 
the assistance of insurance producers 
in seeking automobile loans through 
method No. 1 and agreeing to in- 
corporate in its plan of operation the 
following principles : 


Agreements of Bank 


1. The bank will not directly, or 
indirectly through its officers or em- 
ployees, engage in the insurance bus- 
iness. 

2. The bank will permit automo- 
bile insurance covering a car upon 
which it makes a loan to be written 
by any duly licensed insurance pro- 
ducer bringing or sending the deal to 
the bank, in any insurance company 
licensed to transact business in the 
State and which meets the bank’s re- 
quirements. 

3. The bank will, on auto loan 
business directly secured without the 
intervention of any insurance pro- 
ducer, permit the borrower to place 
the insurance covering such car with 
the agent, broker or company of his 
or its own choice, subject to the 
bank’s right of approval of the in- 


Securities carried at $409,028 in the Allstate Insurance Company state- 
ment and $370,437 in the Allstate Fire Insurance Company statement 
are deposited for purposes required by law. 


HOME OFFICE: 20 NORTH WACKER DRIVE, CHICAGO 





surance offered in the same manner 
as insurance on mortgage loans is 
usually handled. 

4. If the borrower indicates no 
choice and directs the bank to ar- 
range the insurance, the bank will 
distribute the placement of such po- 
licies with insurance producers who 
are co-operating with the bank in 
bringing or sending auto loan cus- 
tomers to the bank, as nearly as pos- 
sible in proportion to the amount of 
such business each such insurance 
producer brings or sends the bank, 
and without regard to whether or not 
such insurance producers are deposi- 
tors or otherwise customers of the 
bank, 

5. The bank will not arrange any 
master or blanket insurance policy 
covering automobiles upon which it 
makes loans and will not place insur- 
ance upon automobiles of borrowers 
with one or more particular insur- 
ance producers or companies at re- 
duced premium rates. 

The Rhode Island Association of 
Insurance Agents will undertake to 
do the following: 

(Continued on the next page) 
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Rhode Island Plan—Continued 

1. It will bulletin its members and 
other full-time general insurance 
producers in the state as to the de- 
tails of the plan, naming and recom- 
mending the co-operating banks, 
urging constant action on the part 
of such producers in the furtherance 
of the plan. 

2. It will make no monopolistic 
agreement with any one bank or 
group of banks but will co-operate 
with and recommend any bank 
agreeing to the conditions herein set 
forth, and recommended to insur- 
ance producers the handling of the 
business with the bank of the pro- 
spective borrower’s choice, if any, 
providing it is a co-operating bank. 

3. It will attempt to further the 
program through educational meet- 
ings, regional meetings and such 
other facilities as it can command. 

4. It will arrange through the Bay 
State Club, an organization of in- 
surance company special agents who 


supervise agents in this State, a pro- 
gram of co-operation, education and 
promotion with and through their 
agents. It will likewise arrange for 
a similar program through the va- 
rious insurance company home of- 
fices and branch offices in Provi- 
dence supervising the activities of 
many agents in the State. 


Insurance Company Participation 


The many fire insurance compa- 
nies doing business in the State may 
be expected to co-operate in this plan 
as follows: 

1. They may through their many 
special agents and branch managers 
promote the plan constantly among 
their agents throughout the State 
with a view of securing much de- 
sirable business for said companies 
which otherwise would be written 
by the insurance companies wholly 
owned and controlled by the major 
finance companies. 


2. Many of these companies will 
provide their agents with completeY 
advertising material, free of charge 
with the same end in view. This wil 
parallel the advertising material thag 
may be furnished agents by the 
larger banks. It will provide agent 
desiring to direct auto loan busines 
to smaller banks which are unable 
to furnish much of any advertising 
with adequate material. Some suc 
material is already available await 
ing completion of arrangements be 
tween insurance producers and loca 
banks. 


Advertising Material of Banks 
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Larger banks will probably desir¢ 
to prepare advertising material to be 
used by insurance producers. Thi 
has taken various forms, such a 
stickers to be attached to envelopes 
bills, statements, policies, etc., card 
of introduction, rate charts, policy 
envelopes, folders or envelope stuf. 
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| fers, booklets, blotters and sample 
| letters. These are usually furnished 
| imprinted with the insurance pro- 
| ducer’s name. Some banks imprint 
| this material with their own name, 
some do not. It has been found wise 
| to revise such material at least semi- 
} annually. Sample kits of available 
Mm | material, with order blanks, are usu- 
@) ally mailed to insurance producers, 
' mailing lists for which are available. 
) For those insurance producers desir- 
} ing them, kits of necessary credit 
| papers are made available. Banks 
|that have successfully co-operated 
\ in these plans elsewhere have also 
jarranged for advertising to bank 
mi customers and the general public 
through the medium of enclosures 
with monthly statements and with 
notices of note and other payments 
due, signs in the banking premises, 
newspaper, billboard, car card and 
radio advertising. 

The content of advertising mate- 
rial that has been most successful 
has laid emphasis on the “save 
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money” angle, also that there are no 
“hidden or secret charges.” The 
value of establishing credit with local 
banks is also cited, the value of plac- 
ing insurance locally, whereby the 
borrower becomes the customer of a 
local agent—to be taken care of ac- 
cordingly in event of loss—as con- 
trasted with the insurance company 
settling with a finance company, the 
avoidance of short rate cancellation 
on the borrower’s old policy, and the 
convenience of making monthly pay- 
ments to the bank’s premises or 
branch offices. Concrete examples 
of the great saving afforded by the 
bank’s rate as compared with sums 
paid finance companies may be 
included. 


Borrower Moving Out of State 


If a borrower moves out of the 
state finance companies may allege 
it will be inconvenient for him to 
make monthly payments to a local 
bank, whereas the finance companies 
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have branch offices throughout the 
country. However, banks can work 
out plans to adequately handle this 
problem in the comparatively few 
cases that occur and can arrange for 
collection by banks in other cities. 
It is most likely that transient busi- 
ness will not be controlled by local 
insurance men or banks and will re- 
main with the finance companies. 


Promotion By Banks 


Should a bank desire to enter into 
this program it would be advisable 
for it first to properly organize and 
train its own staff in the handling of 
such business, especially in branch 
offices. Should more than one bank 
in a community compete for the bus- 
iness it might then be necessary for 
them to have representatives solicit 
individual insurance men to place 
business with their bank. It would 
be well to hold meetings for the pur- 
pose of explaining the details of the 

(Continued on the next page) 
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Rhode Island Plan—Continued 


bank’s plan of operation to insurance 
men and to train them to properly 
handle the credit applications. As- 
sistance of the Agents’ Association 
and the insurance company special 
agents is available in arranging and 
conducting such meetings. 


Advantages of Plan to Bank 


The principal advantage to a bank 
in seeking a retail business in auto 
loans is that experience shows this to 
be a high quality business and one of 
selective loan underwriting which 
can not be practiced under the whole- 
sale plan. It is not expected that ev- 
ery applicant will be accepted or 
that the lower strata of borrowers 
will be handled. Results elsewhere 
have proven that losses and repos- 
sessions have been very low. Much 
collateral business in new accounts, 
other loans, use of trust department 
facilities, rental of safe deposit 
boxes, etc., naturally follows. The 
extension of the plan of operation to 
other consumer goods is natural. 


Advantages of Plan to Insurance 
Producers 


To the insurance producer the 
plan offers a sure method of regain- 
ing much business that has been lost 
to the finance companies and dealers. 
As most cars in use today are fully 
paid for, for the first time, insurance 
on them is now in great part on the 
books of the local insurance people. 
Lacking a plan of this sort a great 
many of those policies will be lost 
through cancelation whenever pres- 
ent cars are replaced with new ones. 
The inclusion of the insurance pre- 
mium in the financing is usual, with 
the bank promptly paying the full 
premium to the agent, thus eliminat- 
ing any collection problem. 

The plan also offers the possibility 
of using the saving in finance 
charges to purchase liability insur- 
ance which every car buyer should 
have, including that premium also 
in the financing. The insurance poli- 
cies, with agreements as to cancela- 
tion in event of default by the bor- 
rower, furnishes excellent collateral 
to the bank for money loaned 
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thereon. Further, it is hoped and 
expected that the field will be ex- 
tended to include aircraft, thereby 
offering to local insurance produc- 
ers the opportunity of securing their 
share of insurance in that fast grow- 


ing field. 
Lending Policy of Banks 


Several matters must be decided 
by each bank participating, such as 
whether to use conditional sale 
agreements or chattel mortgages. 
Any system of collateral that will | 
require obtaining the signature of 
the automobile dealer offers difficul- 





ties since the dealer may refuse to 
co-operate. Chattel mortgages pre-| 
sent problems of recording and re-| 
possession which may differ in dif-| 
ferent jurisdictions. Some banks | 
use different rates on new and on | 
used cars, such as 5% and 6% re- 
spectively. Lower rates on trucks 
involving substantial amounts are| 
usual. Other banks use the same | 
rate on new as on used cars. In} 
support of this practice it is stated 
that they are loaning on the individ-| 
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Excess contracts, specialty 
and unusual covers including: 


Surcharge Premium Guarantee —Aggre- 
gate Excess Covers—Surplus Fire— 
Excess Motor Cargo Contracts. 
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ual borrower—not on the car—and 
that the age of the car should merely 
govern the amount loaned, not the 
rate of interest. Credit policies and 
insurance requirements of different 
banks may vary. The American 
Bankers’ Association has printed an 
excellent guide for banks on the sub- 
ject of auto financing. 


Prompt Decisions on Loan 
Applications 


It is very important that a bank 
establish such a system of passing on 
an application for an auto loan that 
immediate decision may be made. 
Some banks so operate that an an- 
swer is given within ten or fifteen 
minutes, following a quick telephone 
credit investigation. Some banks 
have even gone so far as to authorize 
insurance producers, who have dem- 
onstrated reliability, to immedi- 
ately pass on applications for the 
bank. 

There are several factors upon 
which the success of this plan de- 
pends. First and foremost is aggres- 
sive and constant plugging by insur- 
ance producers. If insurance men 
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NS enous $5 ea 
Surplus to Policyholders .............2... 
If actual December 


used the assets would be $18,696,403.07 and the policyholders surplus $6,846,957.47. Securi- 
ties carried at $807,714.14 in the above statement are deposited for purposes required by law. 


CORROON & REYNOLDS, Inc. 


American Equitable Assurance Company of New Bork 


Organized 1918 


FINANCIAL STATEMENT 
December 31, 1944 


ASSETS 


a eM III 2.2. Dic ane a inh Ohno ahead le dilacd eo, 0 otal 
Other Bonds and Stocks* ................ 
Premiums & Accounts Receivable ... 

Reinsurance Receivable 
Accrued Interest ..... 


LIABILITIES 

Reserve for Unearned Premiums ..................----2eee- 
Reserve for Losses ... 
Reserve for all other Liabilities 


$ 1,396,773.99 
6,494,472.13 
9,247,370.90 
787,856.96 
106,765.77 
52,924.69 


$18,086, 164.44 


$10,028,261.88 
| ,373,665.95 
447,517.77 


~~ $1,500,000.00 


Manager 


92 WILLIAM STREET, NEW YORK 7, 


do not take hold and sell this plan 
it will not attain the success it 
should, although any bank can se- 
cure a certain amount of this busi- 
ness directly. The most important 
action by insurance men in this con- 
nection is word-of-mouth advertis- 
ing—never failing to take advantage 
of an opportunity to personally urge 
each customer to see him when he is 
thinking about buying another auto- 
mobile and before seeing the dealer. 
Supplement this action by constant 
advertising, employing the “see me 
first” angle. 


Importance of Instant Action 


It is important that action be 
started along these lines as soon as 
possible, without awaiting the mar- 
keting of new automobiles. There 
are many good deals available on 
used cars right now. In addition, the 
more time there is before new cars 
start coming off the assembly line, 
the more prospective purchasers will 
have heard about the local bank fi- 
nance-insurance plans and the more 
likely they will be to consult the local 
banks or insurance producers in ad- 


4,736,718.84 


6,236,718.84 
$18,086, 164.44 


* Bonds and stocks valued on basis approved by National Association of Insurance Com- 
44 market quotations of bonds and stocks had been 


N. Y. 


vance of approaching a dealer, at 
least to compare costs. It is impor- 
tant to place the greatest emphasis 
on the monetary saving accruing to 
the borrower under this plan since 
this is the world’s greatest sales ar- 
gument. 


Importance of Personal Service 


It is also important that the insur- 
ance people do more than merely 
start the deal going. They must per- 
form a real and actual service for 
their clients and not just send the 
customer to the banks. It is con- 
templated that the insurance produc- 
ers will fill out all the necessary pa- 
pers and deliver them to the bank. 
They must make themselves valuable 
in the eyes of their customers if they 
advertise that they are in a position 
to perform a service. The mere in- 
troduction of a client to a bank is 
no particular service since he could 
have gone there in the first place. 
An insurance agent or broker must 
not represent himself to be in the 
loan business since to actively and 
directly engage in the loan business 

(Continued on the next page) 
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Rhode Island Plan—Continued 


without a license might be unlawful. 
In most cases the applicant will be 
personally known to the insurance 
producer and will be one who has 
previously been granted credit by 
him so that the producer’s recom- 
mendation to the bank will be re- 
garded as valuable credit informa- 
tion. 


Plan Has Worked Elsewhere 


These ideas are not theories. They 
have worked elsewhere. What has 
worked elsewhere can work here if 
properly handled. Should any doubts 
exist the names of numerous banks 


and insurance groups which have 
had outstanding success in following 
similar programs can be furnished. 


Cut-Rate Insurance Not Necessary 


There are several widely held mis- 
conceptions as to the securing of a 
retail business of automobile loans 
by banks. One is that it is essential 
to offer cut-rate insurance. All the 
major finance companies’ controlled 
insurance companies issue policies 
here at full manual rates. They can 
not do otherwise if they are to pay 
commissions to dealers. The three 
largest companies probably have 
handled over 75% of all the business 
in the past on financed cars. Even 
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if they offered cut-rate insurance the 
saving to the policyholder would be 
far more than offset by their higher 
finance charges. Loss ratios on 
wholesale insurance on financed cars 
have been so high that very few in- 
surance companies any longer find 
attractive the cutting of rates 
thereon. In the case of individual 
dealers or local finance companies 
having arrangements for cut-rate in- 
surance it will be found in almost 
every instance that the “saving” is 
not being passed along to the bor- 
rower—that the dealer or finance 
company charges the borrower full 
finance and insurance rates and 
pockets the difference. Since we are 
looking to the borrower, and not to 
the dealer, for the business, such ar- 
rangement actually creates a sound 
argument for this plan because the 
horrower does not relish the dealer 
or finance company making money 
on the insurance at his expense. 


High Finance Charges 


Another misconception has been 
the failure to realize how high f- 
nance charges now are and have 
been. Even dealers and banks do 
not realize the tremendous charges 
inflicted on the public because it has 
never been the practice to break 
down the lump sum charge for the 
purchase price of the car plus insur- 
ance plus finance charges. As banks 
all over the country are now inter- 
ested in competing with finance com- 
panies for this business it is possible 
the competition may become so se- 
vere the finance companies will have 
to eliminate the “kick-back” to the 
dealers in order to bring down their 
charges to the public. Many good 
dealers would consider this a desir- 
able objective. 
follow, however, it is doubtful if any 
major finance company could com- 
pete with local banks in the matter 
of rates. The finance companies use 
borrowed money and have to pay 
interest on it. They handle on the 
wholesale plan a less desirable class 
of business that is consequently more 
costly than retail business in that 
credit losses and expenses of collec- 
tion are greater. 
branch office system is _ heavy 
whereas a bank has its basic organ- 
ization established locally and _ its 
overhead already largely taken. care 
Or. 

(Continued on page 8&2) 
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MORE THAN INDEMNITY— 


The Insurance Industry Serves The Community 


Job Placement For The Disabled 





= OF DISABLED VETERANS are 
already knocking at the doors of industry. 
Studies now in progress reveal some highly sat- 
isfactory examples of employment—and some 


cases of complete misplacement. 


Case #1. Bill Jones was a veteran. His battle 
wound was epilepsy. Employed in a factory 
maintenance department, the foreman was told 
to “watch him.” Bill felt fine, but one day he 
climbed a ladder to fix a steam pipe. He fell— 


was killed. 


Case #2. Jim Carter lost a leg in a Pacific jungle. 
But Jim took a job at a lens grinding ma- 
chine, doing precision work requiring finger 
dexterity. His artificial leg got him to work and 
back. On the job his fingers netted him over- 
the-quota bonuses. Jim is happy and productive. 


The National Conservation Bureau is preparing 
a booklet for employers to show the basic steps 
necessary for the proper employment of the 


The 


physical requirements of various jobs will be 


disabled—whether veteran or civilian. 


analyzed on charts showing the extent to which 
they require standing, sitting, walking, climb- 
ing, stooping, pulling, good vision, etc. Such 
charts can then be matched with charts cover- 
ing physical capacities of the worker. The 
resulting placements should put men in jobs 
they can do productively—and safely. 


Through studies like these the Casualty Insur- 
ance Industry helps employers and employees 
to reach their common goal of safer working 
conditions for the individual, more efficient 
production for industry, and the widest possible 
employment of disabled veterans. 


A Comprehensive Reinsurance Service 


Casualty and Bonding Lines 


GENERAL REINSURANCE 
CORPORATION 


Fire and Allied Lines 
NORTH STAR REINSURANCE 
CORPORATION 





90 John Street, New York 7 + 200 Bush Street, San Francisco 4 E 
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Rhode Island Plan—Continued some cases the down payment may Borrowed 333.00 
have been more than one-third, seep = 380.00 
Insurance producers and the car- hence the amount borrowed may Bank rate @ 5.00 


buying public should realize the great have been less than figured, account- Saving 

































difference between charges of fi- ing for some variation in the com- ° 
nance companies and local banks. parisons. In all cases fire, theft and ae rey ig . 
Many members of the public do collision insurance was issued. Pol- 15 months f 
know and are resentful of their icy term was 18 months in the case — Cost of car $775.00 
treatment by finance companies. We of all 15 month deals. Down payment 258.06 
should capitalize on that resentment. — due ye 
We must get the prospective buyers ILLUSTRATION NO. | ce 544.00 
to see us first and compare costs. 1937 Ford Sedan Encumbronce 645.00 
After they do so they will quite Real 12 months $430.00 Finance charges 101.00 
likely choose the local bank. The p->.° <* : Bank rate @ 6.25 34.00 
! P - Down payment 143.00 Saving 67.00 
: more insurance producers know ot Balance due 287.00 
the great difference in cost, the more _ Insurance 16.00 ILLUSTRATION NO. 6 
) enthusiastic they will be as to the a aoa 1939 Ford Coupe 
: ° ncumbDrance ° 15 th i 
chances of success in adoption of Finance charges 50.00 Cost of car — $580.00! 
this program. The following illus- Bank rate @ 5.00 15.25 Been peyneet 195.00 
trations will suffice to demonstrate Saving 9045 Bidies, dun 385.00 | 
the charges made by one major fi- Insurance 24.00 | 
nance company in recent months as ILLUSTRATION NO. 2 Borrowed 409.00 
. a “ere: 1941 Willys Coupe Encumbrance 498.00 
disclosed by insurance policies issued 2 meath " . 

2 : Ss Finance charges 89.00 
to cover the deals. Comparison is Cost of car $879.00 Bank rate @ 6.25 25.56 | 
made with a bank rate of $5.00 per a —" rod Saving 63.44 | 
$100 on new and used cars for 12 jaune Sue wr 
months, or $6.25 for 15 months. It Borrowed 03.00 ILLUSTRATION NO. 7 

608. 1940 DeSoto Co 

| will be noted the bank charges are  Encumbrance 692.00 eae : 
| about one-third of those made by ser gedgy — en $1200.00 | 

the finance company. The saving Seving . 5a.g5 Down payment 400.00 
would pay at least one month’s note. : — due 800.00 | 
Some finance companies use even ILLUSTRATION NO. 3 eee ey ' 
higher rates. While all finance com- te age a 962.00 | 
panies will doubtless reduce rates in 6045 of car $638.00 Finance charges 130.50 | 
a — ee will Down payment 213.00 ot @ 6.25 a ' 
always be a considerable difference. Balance due 425.00 — 
. Insurance 18.00 ' 
Tell this story to your customers. od onan ILLUSTRATION NO. 8 | 
Present government regulations  fcumbrance 492.00 1941 Chevrolet Sedan ! 
require a down payment of cash or Finance charges 49.00 15 months ; 
trade-in allowance of at least one- Bank rate @ 5.00 22.15 Cost of car $1100.00 | 
third of the purchase price and for- Saving 26.85 oe ye . 

bid loans extending beyond a fifteen ILLUSTRATION NO. 4 "tomers 28.50 
month period. In these illustrations 1937 Chevrolet Seden Borrowed 761.50 } 
it was impossible to determine the fails 12 months ae es — ; 
it is ost of car 475.00 inance charges 50 5 
omens age payment and 2 sald — Bank rete @ 6.25 4759 | 
assumed the maximum possible Balance due 317.00 Saving 76.91 7 
amount was borrowed. Actually in Insurance 16.00 (Continued on page 84) } 
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831.50 
762.00 
130.50 
51.97 
78.53 
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61.50 
86.00 
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47.59 
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CARGOES ARE COSTLY! 


@ Through its new associate, American Fidelity Fire 
Insurance Company, Markel Service offers brokers and 
agents a complete and up-to-date plan for protection of 
motor carriers. The plan, specially adapted to meet today’s 
needs of the trucking industry, now provides for complete 
coverage on valuable cargoes where public liability and 
property damage are carried in the American Fidelity & 
Casualty Company. 

The same specialized service which has made the 
American Fidelity & Casualty Company the outstanding 
insuror of public motor transportation risks in this country 
is now available to cargo coverage also, providing the 
same program which helps prevent accidents and cuts 
premium costs to a minimum. . 

For full particulars write to our home office or to any of 
our strategically located branch offices. 


Business accepted only from Agents and Brokers 













RICHMOND, VIRGINIA 


Branch Offices: 
New York e Chicago e Boston 
losAngeles e San Francisco e Dallas 


* 
AMERICAN FIDELITY & 
CASUALTY COMPANY 


AMERICAN FIDELITY FIRE 
INSURANCE COMPANY 


Rhode Island Plan—Continued 


Competition of Dealers and Finance 
Companies 


Consideration must be given to the 
competition that will exist. The auto 
dealers and finance companies are 
not going to surrender the finance 
and insurance business or their 
profits and commissions thereon 
without a fight and will aggressively 
be after every customer and pro- 
spective customer to sign on the 


dotted line as usual. The interest of 
the banks and insurance producers 
is to get the prospective car-buyers 
to refrain from signing blindly on 
the dotted line before comparing 
costs and advantages of the two 
systems. However, there should be 
no discouragement should immediate 
success not be apparent. It will take 
a long time to educate the public 
along these lines. 

After the war the dealer may for 
a while be in the driver’s seat and 
even go so far as to refuse to sell 
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AUTOMOBILE 


WORKMEN’S COMPENSATION 


ROGRESSIVE 
IONEERING— 


Just one year ago THE WESTERN announced the opening 
of its Aviation Insurance Department. 


THE WESTERN pioneered in the field of Automobile Lia- 
bility Insurance and as one of the first companies to enter 
the field of Aviation Insurance on an independent basis, it 
again has become a leader in a new and rapidly growing 
line. Complete facilities are offered for writing Hull, 
Public Liability, Passenger Hazard and Aviation Accident. 


More and more planes are being released for civilian 
use and demands for aircraft insurance are growing. Begin 
now—don't wait until after the war—to solicit this new 


‘and profitable business! 


In placing aviation business with THE WESTERN, Agents 
deal directly with the underwriting company and can be 
sure of receiving the same progressive and friendly con- 
sideration which has always characterized WESTERN 
Service. 


The Western Casualty and Surety Company 
The Western Fire Insurance Company 


Central Department 
A-1924 Insurance Exchange 
Chicago 4, Ill. 


Executive Offices 
916 Walnut Street 
Kansas City 6, Mo. 


Home Office 
Fort Scott, Kansas 











FIRE AND ALLIED LINES 

INLAND MARINE PUBLIC LIABILITY 
ACCIDENT AND HEALTH 

FIDELITY AND SURETY BONDS 


AIRCRAFT 


PLATE GLASS 








the few cars newly available unless 
he also obtains the financing and 
insurance. He might refuse to sell 
for cash. It is possible any organ- 
ized or general practices along these 
lines might successfully be stopped 
by the Federal Trade Commission as 
an unfair trade practice. The bet- 
ter dealers will realize that any such 
an attitude would be very poor pol- 
icy in the long run since buyers have 
long memories and any dictatorial 
tactics adopted by dealers when cars 
are scarce would react to their dis- 
advantage when cars become more 
plentiful. Dealers are out after re- 
peat business, sale of service, acces- 
sories, etc., and can not afford to 
antagonize buyers. Furthermote 
there are some who feel that because 
of the improved cash position of the 
public after the war there may be 
a buyer’s market rather than a sel- 
ler’s market. 


Co-Operation With Friendly 


Dealers 


A number of the better and larger 
dealers have always permitted car- 
buyers to buy insurance through an 
agent of their own choice even when 
the dealer financed the purchase, and 
will continue to do so. These 
friendly dealers will be made known 
to insurance producers and in many 
cases prospective car purchasers 
can be directed to those dealers in 
preference to unfriendly dealers. 


CANCELLATION TABLE 


SIMPLE but accurate cancel- 

lation chart, which has proven 
very popular with numerous insur- 
ance agents and underwriters, has 
been prepared by the Aetna Prod- 
ucts Company. From the chart, it 
is very easy to determine elapsed 
time and then compute the return 
premium, either short rate or pro 
rata, by using the correct decimal 
equivalent. On the reverse side, 
there are short rate tables for one, 
three and five years for both fire 
and casualty policies. 

One copy of this “all-in-one” 
cancellation table will be sent to any 
reader of Best’s Insurance News 
who requests it from Aetna Prod- 
ucts Company, 202 East 44th Street. 
New York 17, New York. 
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\a\ 
"Can Do... Will Do... DID!” 


The motto of the Seabees . . . lead- 
ing to miraculous achievement . . . 
reflects the spirit that has made 
America the most progressive and 
powerful nation in the world. 

Such a spirit is kept alive and 
dominant by a strong background of 
national co-operation and finds ex- 
pression, not only in war, but in 
business, science, industry . . . all 
activities. 

In the field of Insurance, agents 
find that this spirit is fostered by a 
strong background of company co- 
operation. 

Central Surety supplies that back- 
ground for agents throughout the 
nation. 
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HOME OFFICE KANSAS CITY, MISSOURI 
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New Boiler Policy—Continued 
definition which would attempt to 
produce from a practical standpoint 
the approximate original intended 
coverage of the old definition. The 
new machinery definition, which be- 
came effective August 1, 1944, is the 
result of considerable research and 
study, together with the reconcilia- 
tion of conflicting views and inter- 
pretations arising out of the old ma- 
chinery definition previously men- 
tioned as having been in use for the 
past several years. 


Several Courses Open 
Obviously, several courses could 


have been followed—one would be 
to set up a definition with qualifying 


cause such as was had for the boiler 
insurance. Another would be to set 
up a definition with a qualifying re- 
sult or with a qualifying effect. This 
was somewhat the general principle 
followed by the old machinery defini- 
tion. It was also possible to consider 
a definition which would use a 
combination of qualifying cause, 
result and/or effect which partially 


had been followed in the new 
boiler definition. This, of course, 
would be the most complicated 
procedure and would cause the 
same kind of differences which 
were then existent. It was natural 
to finally decide that the best 
approach from a practical stand- 
point was to make a_ straight- 


forward statement of coverage with- 





He’s an independent business man, operating a 
department store of protection . . . He has pro- 
fessional responsibilities, surveying and analyz- 
ing the protection needs of his customers... With 
his first-hand understanding of their requirements 
he provides tailor-made protection to meet those 
needs . . . His job means service as well as sell- 
ing...He’s your friend when a loss occurs...A 
good citizen—and a good man to know!.. . from 
the N.A.1I.A. pamphlet—“Your Insurance Agent.” 











Are you telling people that 

the insurance agent is a 

good man to know? Be- 

cause if you don’t, who 
will? 











Ohio Farmers 


INSURANCE COMPANY - 


LEROY, O. 


Chartered 1848 


MEMBER + 


THE INSURANCE AGENT IS A GOOD 


THE NATIONAL BOARD OF FIRE UNDERWRITERS 


MAN TO KNOW 
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out qualifying cause or effect and 
establish definite exclusions to limit 
the scope of the definitions. In order 
to accomplish this, it was necessary 
to analyze hundreds of actual claims 
to determine the exact occurrence 


which, under the old definition, had } 
incurred liability under the con- | 


tracts. With this research informa- 


tion available, it was possible to | 


make a straightforward statement 
with a modifying exclusion for a 
new definition such as “the sudden 
and accidental breaking of the ob- 


one 


ject or any part thereof into two or } 


more separate parts but not the 


breaking of any gasket, gland pack- | 


ing, shaft seal or diaphragm, nor 
the loosening of any assembled 
parts.” 


It will be noted that the exclusion 
eliminates those things which were 
not unexpected and would be con- 
sidered maintenance or had _ not 
heretofore been included in the def- 
inition because the ‘‘manifestation” 
clause and the requirement of re- 
pair or replacement limited the ap- 
plication of the definition. 

it is obvious that the change of 
principle from a general statement 
with some qualifying cause, result 
or effect to a definite and straight- 
forward statement without any 
modifying result, cause or effect, 
could not exactly reproduce the old 
coverage. In the analysis of claims 
in the effort to determine the extent 
and effect of the old definition, it 
was, of course, intended that the 
same area, as nearly as it was pos- 
sible to do so, was to be covered by 
the new definition. 


Specific Example 


In order to confine the discussion 
to a particular application, we will 
consider only the definition as it 
applies to Turbo-Generator objects 
on a breakdown basis’ which is— 

“1. A sudden and _ accidental 

breaking of the Object, or any 

part thereof, into two or more 

separate parts, 
but not the breaking of any 
gasket, fuse, brush or in- 
sulation, nor the loosening 
of any assembled parts 
other than a wheel, disc, 
blade ring, drum or dummy 
piston on the spindle, rotor 
or shaft within any driving 
steam turbine; 
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“2. A sudden and _ accidental 
loosening of any wheel, disc, 
blade ring, drum or dummy 
piston on the spindle, rotor 





or shaft within any driving 
steam turbine of the Object, 
but not the loosening of 
any blade, bucket or vane 
of any shroud ring or of 
any other assembled parts ; 
A sudden and accidental burn- 
ing out of the Object, or any 
part thereof, 
but not the burning out of 
insulation unless accom- 
panied by a short-circuit, or 
of any fuse or brush; or 
“4. A sudden and accidental de- 
forming of any rotating part 
of the Object, not caused by 
the cracking of such rotating 
part, 
but not the deforming of 
any blade, bucket or vane, 
of any shroud ring or other 
fastening of any electrical 
conductor or its insulation, 
or of any band wire, wedge, 
or their fastenings.” 


w 


—_ 


~<a 


t Effect of New Definition 


In order to briefly analyze the ef- 
| fect of this new definition, let us 

examine its several parts, that is, 

“the sudden and accidental breaking 

of the object or any part thereof 

into two or more separate parts.” 

The requirement of breaking into 

two or more parts was the kind of 

a break which, from the results of 
jexamining the claims previously 
| mentioned, apparently was intended 
} to be included in the old definition. 

Such a break generally would be of 
) sufficient magnitude to cause a mani- 

festation and a change of operating 
conditions and would require repair 
and replacement. “Loosening” of 
} tightly fitted parts of a complete ma- 
| chine could be construed as being a 
) separation into two or more parts 
jwhich generally should not be a 
| subject of insurance. However, in 
}connection with Steam Turbines, 
}one of the serious things which 
} could occur would be “the loosening 
| of the wheel, disc, blade ring, drum 
|or dummy piston on the spindle, 
jtotor or shaft within the driving 
) Steam Turbine.” Thus, it was nec- 
| ¢ssary.to set up a separate statement 
ito take care of this condition but by 
\ including such loosening, it was 
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80% ANNIVERSARY YEAR 


SERVICE 


Not only do these 
companies have the 
ordinary facilities of 
well managed fire 
insurance companies, 
but the various depart- 
ments—the fire, auto- 
mobile, inland marine, 
and special risks 
underwriting depart- 
ments, the agency 
production depart- 
ment, and the claim 
department, offer plus 
services which make 
this institution a suitable 
service headquarters 
for alert agents. Yes, 
these companies have 
what it takes to help 
build a profitable 
agency. 












It was four score years ago that Millers 
National Insurance Company received 
its charter. The year was 1865. Less 
than two years earlier, Abraham Lin- 
coln had stood in the new national 
cemetery at Gettysburg, Pa., and deliv- 
ered the immortal dedication address 
which begins, “Four score and seven 
years ago...” 


The scars of Gettysburg battlefield 
have healed in the long years since. 
A restored nation has grown to world 
greatness. 

Too, these eight decades of changing 
years have seen the steady growth of 
Millers National to its strength and 
stability of today. As the largest and 
oldest fire insurance company in its 
native state of Illinois, Millers National 
today serves policyholders from coast 
to coast, ranks nationally as one of 
America’s prominent fire insurance 
underwriters. 


In eighty years of growth, through 
war and peace and economic unrest, 
Millers National has woven experi- 
ence, financial stability and business 
integrity into a pattern of service to 
the policyholder. Founded in 1876, 
Illinois Fire Insurance Company has 
progressed along this same road for 
69 years. 





MILLERS NATIONAL INSURANCE CO. 
ILLINOIS FIRE INSURANCE CO. 


HOME OFFICE: 137 W. JACKSON BLVD., CHICAGO 
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necessary to make clear that this 
exception applied only to those 
specified rotating parts and would 
not apply to any of the other as- 
sembled parts of the described ob- 
ject such as, the loosening of a nut 
on the threads of a bolt. 

The coverage for the electrical 
portion of the machine under the 
old definition was a sudden and ac- 
cidental burning out which mani- 
fests itself at the time of its occur- 
rence, etc. In the new definition, it 


was natural to use the statement of 
‘sudden and accidental burning out” 
but such an unqualified statement 
would not necessarily exclude the 
slow deterioration of insulation be- 
cause it could be difficult to dis- 
tinguish between a sudden and acci- 
dental burning out and a slow 
disintegration from excess heat or 
otherwise. Thus, it was necessary 
to make the qualification to the in- 
sured occurrence of “sudden and 
(Continued on the next page) 
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New Boiler Policy—Continued 

accidental burning out of insulation” 
that such burning out must be “ac- 
companied by a _ short circuit” 
(whether or not the short circuit 
was actually within the insured ma- 
chine) before such occurrence 
would constitute an accident. 


Deformation Clause 


Probably the most troublesome 
part of the old definition was the 


term “sudden and accidental de- 
forming.” “Deformation” can be 
construed on a very narrow basis 
or on a very broad basis, and the 
amount of deformation could be 
very minute. However, the old defi- 
nition, as in the case of the other 
occurrences mentioned in it, in- 
tended that there should be a de- 
formation of sufficient extent to 
make itself manifest at the time of 
its occurrence by immediately pre- 
venting continued operation or by 
immediately impairing functions and 








How wise it is to insure 


requiring repair or replacement. It 
was not intended that a gradual mis- 
shaping which eventually would be 
called deformation would ever be | gq 
included as an accident since it was | , 
expected that the qualifying words | . 
of “sudden and accidental” would | , 
always be operative in defining the | ;, 
original evidence of the deformation. | }, 
Thus, in trying to find words which 
would limit “sudden and accidental | , 
deforming” to those occurrences | }, 
which were originally definitely in- | ¢ 
tended to be included under the old | 4 
definition, it was necessary to find! , 
some qualification which would limit | 4 
the unqualified statement to include] ,, 
only deformation of sufficient mag- p 
nitude to be outside of the mainte- | 4; 
nance area and yet exclude deforma- } 
tion which definitely was produced } 4; 
because of depletion or deterioration | ¢ 
within the object itself. One type | a 
of occurrence which would always | ; 
cause deformation, particularly with | 
the main shaft of a machine, would | 
be a crack. Now, a crack which has | n 
only slightly progressed over a pe-} fc 
riod of time will cause some de-} {c 
formation. A progressive crack is} re 
not a sudden and accidental occur- j ce 
rence—thus, any deformation caused | si 
by a crack was never previously in-} st 
tended to be covered. In order to} ne 
produce the desired effect, the qual-} qu 








hazards for a lifetime! Do you know that 


ifying clause of “not caused by the} 
cracking of such rotating part” was 


YA 
iF} 
that new home .. . WwW 
Insured against natural and man made ~ 
a i : : Y\ 
it is also equally important to insure your } 


Hegh added to the unqualified statement / co 
life insurance? 


} of “sudden and accidental deform-} is 
ing.” With this qualifying condi-} th 





Provident Fieldmen are : : 7 | th 
obs i dc Oe bor Geb Va tion effective, the question is logi-} th 
clients through Provident's Complete ~ ha cally raised as to how it can be deter-} su 
Sctuaiion Olen mined whether the crack caused the} de 
. hg deformation or the deformation} W 


caused the crack. This should pro-} tal 
duce no difficulty since it is usually} chi 
easy to determine whether a crack} thi 
has been developed slowly and pro-} clu 
gressively. wil 
As previously indicated, it cannot} do 
be said that the old and new defini-} wil 
tions are exactly alike or produce ex-j as 
actly the same results, because of the 
change of principles between the old 
definition and the new definition and 
since the new definition is a straight- 
forward statement of coverage with 
definite exclusions or limitations. 
However, as previously stated, an 
examination of hundreds of claims 
evaluated on both the old basis and 
the new basis in terms of loss dol- 
lars seems to have approximated the 
same results for both definitions. 


The non-cancellable 
disability feature 
which often proves 
"insurance for the 
olicyholders entire 
ife insurance pro- 
gram." 








— ~PROVIDENT 
LIFE AND ACCIDENT 
INSURANCE COMPANY 


CHATTANOOGA, TENNESSEE 
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Boiler and Machinery Business in 
Infancy 


In considering this problem of 
definitions of coverage, it must be 
remembered that the boiler and ma- 
chinery business as it is known to- 
day is in its infancy. We must keep 
in mind that barely twenty years 
have passed since the so-called 
“Machinery Breakdown Coverage” 
was placed in effect. Also, it must 
be remembered that so-called “Broad 
Coverage” for boilers has been in 
effect for only two years. From 
an insurance standpoint, in the past 
the boiler definition of coverage has 
not been conducive to widespread 
purchase but the broadened defini- 
tion should be attractive to the 
buyers. The new machinery defini- 
tion should produce a better under- 
standing of the intent of the cover- 
age and thus lead to a more wide- 
spread application of such coverage. 


It is my honest belief that these 
new definitions form the foundation 
for proper and substantial coverage 
for the future. With particular 
reference to machinery insurance, it 
certainly should be comparatively 
simple to work from the base of 
straightforward statements of the 
new definition to any future re- 
quirement of a broadened or limited 
scope of application. Certainly, if 
there is a need or a demand for more 
coverage or for less coverage than 
is provided by the new definition, 
there exists the desire on the part of 
the insurance carriers to provide 
such modification of coverage as is 
desired or needed at a proper rate. 
When we view the changes that have 
taken place in the boiler and ma- 
chinery industry in the last two or 
three years, it is only natural to con- 
clude that other changes must, and 
will, take place in the future. Un- 
doubtedly the changes in the future 
will not be as drastic nor as violent 
as some of the changes in the imme- 
diate past but certainly, if the boiler 
and machinery business is to pro- 
gress and move forward with the 
developments, improvements and 
advances of industry for the future, 
and now in motion because of the 
pressure of war activity, the insur- 
ance carriers must be willing to con- 
sider and must be expeditious to 
make changes of coverage which are 
Proper, desirable and compatible 
with present and future develop- 


; ments and requirements. 





From * address before the American Man- 
tion 
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A Small State with an Impressive Background 


@ For 180 years Khode Island operated under the broad charter granted by 
King Charles II in 1663, Until supplanted by the present Constitution in 1843, it 
was the oldest charter of civil government in existence, and was considered a 
great improvement over the liberal one secured by Roger Williams in 1644. 
Because of its generous provisions, the state continued to use it after our Decla- 
ration of Independence and federation of states had been formed. 


While many people who now examine it in the State House in Providence 
see only a picturesque relic, the Rhode Islanders who first saw it in 1663, became 
greatly excited ever its contents. Besides relieving them of allegiance to the 
Church of England, it gave them clearly defined boundaries, and confirmation 
of their Indian land deeds and their status as freemen; it outlined a workable, 
democratic form of government, with law-making powers given to a General 
Assembly, and martial law privileges given to the executive; it ordained the 
necessary military forces; most important of all, it gave complete religious 
freedom. There were many other specified privileges in the 600 or more care- 
fully lettered words of the interesting old parchment, which is over six feet 
long, elaborately decorated with scroll designs and heraldry, and includes a 
portrait of Charles II in the ornamental heading. : 


John Clarke, Newport diplomat, who had the honor of receiving this historic 
document from Charles II, turned it over to Captain George Baxter, who brought 
it safely across the perilous seas, and presented it on November 24, 1663 to the 
General Court in Newport. The next day it was read to a large and enthusiastic 
gathering of citizens. 


The policies written by the Rhode Island Insurance Company contain many 
benefits clearly presented and carefully explained. Their owners know 
exactly where they stand, with inclusions and exclusions. 


RHODE ISLAND INSURANCE COMPANY 


4 PROVIDENCE +- RHODE ISLAND 
Progressive in Outlook— Conservative in Management 
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Self-Insurance—Continued 

should be charged with any changes 
that are made from time to time in 
such charges. 

3. Is this “average company” pre- 
pared to provide, within its own or- 
ganization, engineering less-preven- 
tion service at least as efficient as 
those that would be provided by the 
insurance company? 

Our “average company,” we must 
assume, is well-managed. It is, 
therefore, interested in preventing 
losses which would otherwise be 
fully reimbursed to it under insur- 
ance company coverage. <Accord- 
ingly, it recognizes the need for an 
experienced loss-prevention engi- 
neering organization, for upon it will 
depend, to a large degree, improve- 
ment of loss experience. It should 
spare no effort in improving and 
intensifying loss-prevention activi- 
ties, for preventing the loss before 
it occurs is far more constructive 
than spreading the loss after it 
occurs. Especially is this true in 
a war-regulated economy where the 
dollar recovered for replacement of 
large loss may become meaningless 
if priority regulations for rebuilding 
cannot be satisfied, or if employees 


PARTICIPATING 
STOCK COMPANY 
INSURANCE 


are forced, through shut-down, to 
seek employment elsewhere. The 
self-insurer is likely to be more 
aware of the need for preventing 
loss than the “Insured.” He will 
probably find that his loss-preven- 
tion activities will increase substan- 
tially and his principal problem will 
be how to determine a reasonable 
budget. Certainly the self-insurer 
should provide at least as much at- 
tention to loss prevention as would 
have been provided for him by his 
insurance company. This part of an 
insurance policy, increasingly em- 
phasized by insurance companies in 
recent years, is difficult for a small 
company to supply at reasonable cost 
and our “average company” should 
satisfy itself that its situation justi- 
fies its providing the equivalent of 
this service. 

Such loss-prevention activities 
would require the establishment of 
personnel, trained in the particular 
field of loss-prevention, who would 
devote their entire attention to the 
work. Such personnel would con- 
sider the development of specialized 
loss-protection services for unusual 
hazards or large single risks and 
the training of other employees in 





For over 22 years, our Dividends to 
Policyholders on Workmen's Com- 
pensation Insurance have averaged 


20% 
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loss prevention. Outside agencies 
might be employed where special 
studies, or the character of the risk, 
require special evaluation. A plan 
should be devised to provide for} 
periodic surveys of the conditions| 
of the properties. Recommendations | 
for improvements and elimination | 
of hazards would be made from time | 
to time and should have the attention 
and cheerful consideration of the| 
operating management. A thorough- 
going system of follow-up should } 
be established with the management | 
to work out mutually satisfactory 
solutions to problems of loss-preven- | 
tion. Specialized advice should be} 
given to operating personnel on ex-| 
tinguishing equipment and character | 
of construction and design. Psycho-} 
logical campaigns among employees| 
might be designed to build up a loss- 
prevention awareness among such} 
employees. 

The object of loss-prevention ac-} 
tivities should be to provide not only| 
at least the equivalent of the services 
rendered by insurance company en-} 
gineering staffs but, ultimately, thej 
improvement upon such services a 
intimate familiarity with the com- 
pany’s own individual protien 
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from a single case 


ES, and we can show you many 

cases in which the sale of a single 
Credit Insurance Policy pays the broker 
$500, $1,000, $1,500 and more a year. 


Right now, among your clients, are 
manufacturers and wholesalers who 
need American Credit Insurance—to 
protect their 
through the months and years of 
change and uncertainty that lie ahead. 


accounts receivable 


Our “Credit Insurance File Booklet’’ 
gives you the basic sales information 


you need. For a copy address: American 
Credit Indemnity Company of New 
York, First National Bank Building, 
Baltimore 2, Maryland. 
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should make possible. It is not the 
purpose of this paper to elaborate on 
the details of loss-prevention work. 
There is really no limit to the extent 
of this activity in theory. Suffice it 


\to say that the extent of such activity 


will have to be constantly tested by 
its practical results. 

4. The whole operation should be 
under the supervision of a top-side 
executive of the company or an in- 
surance committee, and the deter- 
mination of credits to and charges 
against the insurance reserve as well 
as the budget for engineering and 
claims services should be determined 
by such executive or committee. 

5. Is this “average company” con- 
sidering self-insuring tts fire risks 
primarily on the assumption that the 
cost of commercial insurance 1s 
greater than self-assuming the prob- 
able losses and expense? Informa- 
tion on past loss experience plus the 
estimated expense for loss-preven- 
tion activities, servicing of claims 
and insurance reserve administration 
should be carefully weighed against 
an up-to-date insurance company 
quotation. Is that difference suff- 
cient to set up a broad program of 


self; 4 : 2 
nea elf-insurance? The answer is ob 
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viously the degree of importance to 
overall business the “average com- 
pany” attaches to the savings ex- 
pected to result from such program. 

The foregoing are the principal 
factors to be taken into consideration 
in determining whether or not our 
“average company” should attempt 
to assume the risk on its plants and 
property. These basic factors for 
determining whether any risk may 
properly be self-insured are more or 
less common to every field of insur- 
ance. 

Of the hundreds of risks insur- 
ance companies cover only a few are 
common and important to most busi- 
nesses. In addition to fire insurance, 
which we have chosen for illustra- 
tion, we might mention the fields of 
workmen’s compensation, automo- 
bile bodily injury and property dam- 
age liability, public liability and 
property damage, and cargo and 
transportation insurance. Naturally 
a greater consideration of self-insur- 
ance will be given by our “average 
company” to those risks where the 
premium charge developed is sig- 
nificant in its operating cost. Insur- 
ance premium in some fields may be 
an insignificant element of total cost 


or an important one, depending upon 
particular circumstances. Usually it 
is only in the latter case that a com- 
pany will be justified in setting up a 
self-insurance program. 


Workmen's Compensation 


The risk most commonly self-in- 
sured is workmen’s compensation, as 
indicated by the fact that the laws 
of forty-one states provide that em- 
ployers may qualify to carry their 
own risk. One of the reasons for 
its common application is the limited 
amount of the possible loss in any 
single accident as regulated by statu- 
tory schedules. Furthermore, in the 
operation of most companies, the 
premium is important financially, 
representing a significant percentage 
of labor cost. Loss-prevention activ- 
ities in this field are very commonly 
established and are especially suc- 
cessful when concentrated on a par- 
ticular company’s own problems. 
Many employers also consider the 
assumption of compensation risks 
a desirable means to improve 
employer-employee relationship 
through direct dealing. 

(Continued on the next page) 
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Self-Insurance—Continued 


Whether it is advisable to self- 
insure workmen’s compensation 
risks will depend not only on the five 
major factors to which I have re- 
ferred but also a consideration of 
the particular exposure and concen- 
tration of risk and the practical 
problem of servicing the claims. 
Consideration must be given to the 
nature of the “average company’s” 
operations. Can the compensation 
risk be handled by a central claims 
organization, or does the widely- 
dispersed nature of the operations 
present difficulties in adjustment of 
claims and following of cases with- 
out the aid of a national organization 
such as the insurance-companies may 
be able to command? The assump- 
tion of the risk also presents the 
problem of a medical organization 
which may be easily solved within 
a well-integrated area but may pre- 
sent problems in widely-scattered 
plants or dispersed operations which 
might increase costs, through dup- 
lication of organizations, to an ex- 
tent where they may become prohibi- 
tive. 


Automobile Lines 


Automobile Bodily Injury and 
Property Damage Liability risks can 
be most successfully assumed when 
all of the five questions which I have 
mentioned are satisfactorily an- 
swered, and, in addition, the element 
of “servicing” such risks—the inves- 
tigation and settlement of losses 
must be considered. Accordingly, 
such risk is generally most economi- 
cally assumed by the “average com- 
pany” having a large number of 
vehicles serving a limited area. Many 
large fleets whose operations are 
widely scattered, however, success- 
fully self-insure these risks by using 
country-wide independent adjust- 
ment agencies. Self-insurance of 
public liability and property damage 
pose the same general problems as 
those affecting automobile liability. 

Cargo and transportation floater 
insurance, when separated from war 
risks, may lend themselves to self- 
insurance. The nature of the goods 
and its maximum value in any one 
shipment, its routing and carrier are 
perhaps the major considerations. If 
our “average company” can satisfy 





our general conditions for self-in- 
surance and can control the max- 
imum value of a single shipment and 
the means of shipment, the risk may 
be one that might be assumed. The 
extent and regularity of its activi- 
ties in this field will determine the 
spread of risk. 


Wartime Complications 


Like so many other problems that 
industry has to face in these times, 
self-insurance has its wartime com- 
plications, namely, (1) extraordinary 
hazards, (2) governmentally “sub- 
sidized” insurance, and (3) the “In- 
ternal Revenue Act.” Each is de- 
serving of some mention at this time 
because of their effect on self-insur- 
ance. 

(1) Extraordinary Hazards 

Peak production in all-out war ef- 
fort has introduced new and in- 
creased hazards in which expected 
loss experience and the “law of aver- 
ages” must be viewed with the ut- 
most caution. 

That concern is well expressed 
in the address of the President off 
the National Board of Fire Under- 














Every Gulf policy outstanding was 
issued by or thru a licensed agent 
(or broker) who received full agen- 


cy commissions . . . no exceptions. 


hhh hhh aa aaaaaa 
FRU VyyVUy TTT 





~wweeeeeeff*gtTTgTT'‘T'tvTtT‘T‘T*vTtvT TTT TT TTT T T7177 
ll tit tll hin tht i th Mit Ah thr ihe ir aa th 


Correspondence From Local Agents Invited 





Writing 


‘vvvvvvVvVVVTTTTTTTTTTTTTTTTTeeee 
a i tl i A th tht te te te tie tt te te te te A 











GULF 


INSURANCE CO. 
DALLAS, TEXAS 


Fire, Automobile & Inland Marine 





Dah hAbhb hhh hhh bhp babes basa aaa aaa aannnnn 
ll i hha hh bh hh hhh a php ppp ppb bbb J 














Saint Louis — Washington 
Underwriters 


OF THE 


ST. LOUIS FIRE & MARINE 


INSURANCE CO. 


AND THE 


WASHINGTON FIRE & MARINE 
INSURANCE CO. 


ST. LOUIS, MO. 


Rated “A+,” Excellent, in Best 








s 





| 


BEST'S FIRE AND CASUALTY N 











. 
= 


F¢ 





self-in- 
ie max- 
lent and 
isk may 
d. The 
; activi- 


line the 


1s 


ms that 
e times, 
ne com- 
rdinary 
y “sub- 
the “In- 
1 is de- 
his time 
f-insur- 


war ef- 
and in- 
xpected 
of aver- 
the ut- 





dent of 


or 
Under 








The Eureka-Security Fire and Marine Insurance Co. 
Corporate Office: 1417 Carew Tower, Cincinnati, Ohio 
Executive Office: 19 Rector Street, New York 6, New York 








FINANCIAL STATEMENT—December 31, 1944 (New York Basis) 
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writers, given on May 27, 1943, 
where it was stated: 

“In common with other lines of 
business we have problems growing 
out of war conditions and some of 
them inyolve factors measurable by 
no set economic rules or known 
yardstick. Underwriters recognize 
many elements today that tend to 
increase fire losses, both in a physical 
sense and in the number of dollars 
involved. One fact alone will in- 
fluence this result, namely, the rise 
in dollar values as measured in cost 
of replacement. This means that 
property destroyed by fire or tor- 
nado today involves a greater dollar 
loss than if the same property had 
been destroyed a year or more 


“Another factor is the marked ex- 
pansion in production and facilities 
for production, such as new build- 
ings, machinery and _ materials. 

ile insurance premiums may in- 
crease relatively in amount, there is 
the likelihood that newly built plants 
and newly developed industries will 
not be as safe from fire or accident 
as those which have shaken down 
into well integrated organizations, 
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BUY MORE WAR BONDS 


with experienced labor and supervi- 
sion. This is aside from the greater 
hazards which always accompany 
forced production, when normal care 
and maintenance are apt to be re- 
laxed and even machinery becomes 
tired.” 

The problem can be projected 
from property risks to those involv- 
ing the employee and to a lesser de- 
gree the public. New employees and 
older workmen increase accident 
possibilities. Speed-up in production, 
overtime and night-shift work in- 
troduce conditions which may ad- 
versely affect normal loss experience. 
If these conditions make the problem 
of commercial underwriting diffi- 
cult, they obviously increase the 
problem for the self-insurer. 

The more direct consequences of 
war conditions are even less tangible 
and more difficult to weigh. For ex- 
ample, air-raid attack probabilities, 
while diminished, cannot be entirely 
disregarded ; sabotage and malicious 
mischief risks are not easily meas- 
ured ; riot and civil commotion pre- 
sent unusual and large loss possibili- 
ties—the list could be extended but 
it is sufficient to demonstrate the 





need for careful analysis and judg- 
ment that war and changing condi- 
tions pose to any program of self- 
insurance, 
(2) Governmentally 
Insurance 

Certainly the risks of war cannot 
be measured by any of us and the 
insurance company and the self-in- 
surer alike have had to look to the 
Government to take over the greater 
part of the insuring of these risks 
when insurance company underwrit- 
ing shrank or became non-existent. 
The War Damage Corporation was 
created to fill the need for covering 
property losses arising out of war 
action, and the War Shipping Ad- 
ministration’s authority has been 
enlarged to insure war risks on ves- 
sels, cargoes and war-created lia- 
bilities which were beyond the ca- 
pacities of the commercial insurance 
market or any individual company, 
and which involve underwriting at 
rates frequently arrived at without 
considering the underwriting results. 
Our “average company” should give 
careful consideration to this wartime 
condition. 

(Continued on the next page) 
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INLAND MARINE policies, 
too, in PACIFIC NATIONAL” 
....and I know why! 


Our agency is progressive. We want to 
give our clients the balanced protec- 
tion that Pacific National provides. 
That company is always out ahead. 
% For example, Pacific National not 
only writes a modern, complete Per- 
sonal Property Floater but also fur- 
nishes a colorful, dramatic folder with 
application form attached — called 
“Enjoy Peace of Mind.” My Boss gets 
plenty of new business with it. 


ABOUT THAT FOLDER: If the Per- 
sonal Property Floater is written in 
your state, request sample copy from 
our Inland Marine Department. 
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Self-Insurance—Continued 


(3) “Internal Revenue Act” 

Any discussion of self-insurance 
would be incomplete today without 
some reference to the current tax 
situation and its effect upon savings 
expected to result from self-insur- 
ance. Under present tax regulations, 
premiums paid for commercial in- 
surance are, of course, proper items 
of cost, whereas reserves accumu- 
lated within a taxable year from a 
self-insurance program are treated 
as income subject to federal income 
tax at a rate which may vary in the 
case of our “average company” from 
40 to 80 per cent. This situation may 
reduce very materially the “cost of 
insurance” as well as the “profit 
from self-insurance.” On the other 
hand, losses to property destroyed 
may be proper deductions from tax- 
able income if not recovered by in- 
surance, thus perhaps providing sub- 
stantial financial protection to a self- 
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insurer, depending upon the individ- 
ual facts in each case. The existing 
or prospective self-insurer should 
consult his tax advisor in the light 
of his own particular circumstances. 


Summary 


All of the foregoing may be the 
answer to our earlier attempt to de- 
fine “average company.” If an 
“average company” can satisfy the 
conditions herein set forth, it might 
well consider self-insurance. It 
seems to me more practical to apply 
these tests to a particular company 
rather than attempt to define an 
“average company,” which might or 
might not meet these tests. Our hy- 
pothetical company, will, therefore, 
have to approach its own individual 
problem and tailor-make its own 
company policy around its own in- 
dividual conditions. It may be that 
in one or more of the fields of risk 
commonly covered by the insurance 
companies it will be in a position 
to apply the principles of self-insur- 
ance. One thing seems to be very 
clear, our hypothetical “average 
company” must not assume that 
“self-insurance” is merely the can- 
cellation of its existing insurance 
policies—rather it must realize that 
the adoption of a program of self- 
insurance requires a careful deter- 
mination of whether it has, within its 
own corporate confines, conditions 
which parallel those to be found in 
the commercial insurance companies, 
If it has, it may find certain advan- 
tages in self-insurance. If it does 
not have, self-insurance would be 
adding an unnecessary gamble to its 
legitimate business. 


From an address before the American Manage- , 


ment Association. 
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Reinsurance Lessens the Shock! 





How many of your assureds will be in a grand- 


| stand when it collapses? The great unknown hazard 
of personal accident underwriting lies in the con- 
i tingency of a catastrophe involving large numbers of T H E 
: people covered by your policies. 


The most careful home office underwriting cannot 
avoid the losses effected by this sort of disaster. 


Soundly drawn reinsurance contracts can. Wide ex- INSURANCE COMPANY OF AMERICA 


NINETY-NINE JOHN ST., NEW YORK CITY 


ties ‘ : : egeos . 
: perience and extensive facilities enable the Excess to 

tates i meet all types of reinsurance requirements. 
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Utilizing the same ingenuity and 
technique that developed the 
greatest arsenal of all time, our 
heavy industries today stand 
ready for the over-night rebuild- 
ing of America. 

In supplying insurance protec- 
tion to these industries which 
play such a vital role in our 
national economy, we continue 
to serve the leaders. 
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AMERICAN AUTOMOBILE Insurance Company 


St. Louis, Missouri 
Stock Marketed 


The 75,000 shares of American Automobile Insur- 
ance Company offered for public sale by stockholders 
of the company were marketed last month through 
underwriters headed by Kidder, Peabody & Co. The 
offering price was $22 per share, on the basis of the new 
$4 par value. 


AMERICAN FARMERS Mutual Automobile 


Insurance Association, Des Moines, lowa 
Irregularities Charged 


The Journal of Commerce, New York, reported 
filing of an equity action in Polk County (lowa) 
District Court against the American Farmers Mutual 
Automobile Insurance Association, Des Moines, Iowa, 
in which improper dividend practices are alleged. Divi- 
dend payments are said to have been inequitable and 
discriminatory. The suit was filed by E. E. Thomas 
and Godfrey Vondracek, agents and policyholders. In 
1944 the association wrote net premiums of $80,348, 
and dividends declared and paid were $36,189. At 
year end, it reported assets of $294,168 and surplus of 
$250,140. 


ASSOCIATED Indemnity Corporation 
ASSOCIATED Fire and Marine Insurance 
Company, San Francisco, California 


Official Changes 


Executive positions of the Associated Indemnity 
Corporation and Associated Fire and Marine Insur- 
ance Company have been filled by election of O. L. 
Schleyer as president, D. R. Sessions, executive vice 
president, Otto Patterson, vice president, and R. Z. 
Alexander as vice president and director. All are 
officers of the American Automobile Insurance Com- 
pany, St. Louis, which purchased the Associated Com- 
panies in 1943, and the elections followed the resigna- 
tion of L. H. Mueller as chairman of the board, which 
office is now abolished, and of L. S. Moorehead as 
president. Don R. Sessions is now chief executive 
officer of the American-Associated Companies in charge 
of Pacific Coast operations. 
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BLUE RIDGE Insurance Company 
Spartanburg, S. C. 


Additional Resources 


Additional resources totalling $187,000 have been 
contributed to the Blue Ridge Insurance Company, 
Spartanburg, S. C., a stock fire carrier formed late 
last year under the sponsorship of the Manufacturers 
& Jobbers Finance Corporation, commercial financing 
concern of Shelby, N. C. Present paid in capital is 
now $200,000 and surplus $101,000. 

Licensed in North and South Carolina the company 
writes automobile coverages and fire, extended cover- 
age, tornado and windstorm on dwellings and mercan- 
tile risks. 


CONNECTICUT GENERAL Life Insurance 
Company, Hartford, Connecticut 


Aviation Coverage Liberalized 


Liberalization of accident insurance for air travel 
passengers, under which aviation coverage in regular 
accident policies will include all normal passenger haz- 
ards without additional charge, has been announced 
by the Connecticut General Life Insurance Company. 
Passengers on private and non-scheduled commercial 
flights will now be covered without extra premium 
while riding within North America in licensed aircraft 
of United States registry operated by licensed pilots, 
with specific exceptions as to crop dusting or seeding, 
flying instruction, stunt flying, experimental or test 
flying, racing or any hazardous contest or exhibition. 
In addition, accident coverage is granted without extra 
premium to passengers in world-wide travel on regu- 
larly scheduled trips over established routes, trans- 
oceanic included, in passenger planes owned and oper- 
ated by incorporated passenger airlines. This broadens 
the previous coverage for airline passengers by re- 
moving the over-water limit. 

The changes will apply to new policies and to all 
old policies except limited automobile and travel forms. 

It is not intended to offer the additional coverage 
primarily for aviation accidents or for a specific trip 
or hazard, but in order to offer broader protection 
against accidents of all kinds. 
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What’s Sauce for the Goose 


“SOURCE” 
for our SOURCE CHART 


That’s rather a tortured pun on an old familiar 
proverb, but, believe it or not, you will readily 
assimilate the meaning of that headline when you 
examine our Source Chart and sense its real prac- 
tical value. 

Inland Marine prospects today are found liter- 
ally everywhere on Main Street, Everytown, U. S. A. 
For worthwhile prospects’ and premiums in your 
town, consult our Source Chart which shows in 
detail who prospects are, what insurable property 
they have, and which Inland Marine coverages they 
need. This chart is a daily reminder of sources 
for new business. Write for your copy—and profit! 


The comprehensive facilities of our Inland Ma- 
rine and Special Lines Department are yours for 
writing all classes of Inland Marine risk. Let us 
assist you in developing an increasing volume of 
this premium-producing business. Ask our Ad- 
vertising Department for sales letters, literature 
and business-getting plans. 


RMI 


NORTH BRITISH AND MERCANTILE 
INSURANCE COMPANY LIMITED 


THE PENNSYLVANIA FIRE INSURANCE 
COMPANY 
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OF NEW YORK 


THE MERCANTILE INSURANCE COMPANY 
OF AMERICA 


THE HOMELAND INSURANCE COMPANY 
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150 William Street 
New York 8, New York 
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CONTINENTAL Casualty Company 
Chicago, Illinois 


Assumes A. and H. Business 


The Continental Casualty Company has reinsured all 
outstanding accident, health and hospitalization policies 
of the Franklin Life Insurance Company, Springfield, 
Illinois, as of May 1, 1945, involving approximately 
$168,000 in premiums. In addition, arrangements 
have been made for Franklin Life agents to represent 
Continental Casualty for accident, health and hospital- 
ization insurance. Franklin Life agents will continue 
to serve their accident and health clients and the 
Franklin’s present agency contracts will be honored 
by the Continental. President Charles E. Becker of 
the Franklin stated that the reinsurance resulted from 
a decision to devote the company’s entire attention to 
life insurance, life income and annuity fields. 

According to Vice President J. M. Smith, executive 
head of Continental’s accident, health and hospitaliza- 
tion activities, reinsurance of accident and health busi- 
ness of other companies is a part of the Continental's 
program for 1945. In 1944, accident and health busi- 
ness of the Continental totaled $16,529,000, or 43% 
of its entire volume, and in 1945 is expected to exceed 


$20,000,000. 
Tuchbreiter Heads Companies 


By action of the respective boards of directors, Roy 
Tuchbreiter has become chief executive officer of the 
Continental Casualty Company and Continental Assur- 
ance Company. Mr. Tuchbreiter has been president 
of the casualty company since early in 1944, when the 
late Herman A. Behrens assumed the position of chair- 
man of the board. This office has now been abolished 
by the board of directors. Mr. Tuchbreiter has suc- 
ceeded Mr. Behrens as president of the Continental 
Assurance Company, advancing from the post of first 
vice president and secretary, and the latter office has 
been assumed by Rollin M. Clark, who holds a like 
position with the casualty company. J. M. Smith, vice 
president in executive charge of the casualty company’s 
accident and health department, has been elected to the 
newly-created office of second vice president of that 
company. Howard C. Reeder is second vice president 
of Continental Assurance Company. 


CORROON & REYNOLDS Group 
New York, N. Y. 


Executive Advancements 


The Corroon and Reynolds group of companies, 
comprising the American Equitable, Globe & Republic, 
Merchants & Manufacturers and New York Fire, have 
announced several promotions in the official staff. H. J. 
Thomsen, formerly secretary, was advanced to vice- 
president, G. D. Vail from assistant secretary to sec- 
retary and M. J. Roche was elected an assistant secre- 
tary. Mr. Thomsen has charge of the Eastern and 
Southern Departments, Mr. Vail is assistant general 


In 





adjuster and Mr. Roche is auditor in charge of the 
accounts division. 
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FARM BUREAU Companies 
Columbus, Ohio 


Appointments Announced 


Henry S. Ballard and J. Roth Crabbe, who are asso- 
ciated in the practice of law in Columbus, have been 
named general counsel and associate counsel, respec- 
tively, of the Farm Bureau companies of that city. Mr. 
Crabbe is a former superintendent of insurance of Ohio. 
The Farm Bureau companies include Farm Bureau Mu- 
tual Automobile Insurance Company, Farm Bureau 
Mutual Fire Insurance Company and Farm Bureau 
Life Insurance Company. 


FIDELITY AND GUARANTY Fire Corporation 


Baltimore, Maryland 
Addition to Executive Committee 


At the regular board meeting of the Fidelity and 
Guaranty Fire Corporation on March 23, Vice-Presi- 
dent C. Breckinridge Gamble was elected to the Execu- 
tive Committee. 

Vice-President Gamble has spent his entire insurance 
career with the Fidelity and Guaranty Fire Corporation, 
beginning at the time the original charter was obtained 
in 1928. He was elected Assistant Secretary in Decem- 
ber, 1928 and Secretary in January, 1936. In June, 
1940 he was elected Vice President and assumed charge 
of the Eastern Department. Three years later he was 
elected a Director, and now becomes a member of the 
Executive Committee. 


FIDELITY NATIONAL Insurance Company 


Denver, Colorado 
Incorporated 


The Fidelity National Insurance Company has been 
chartered as a stock legal reserve company. It will 
transact life, accident and health insurance. 


FIRE ASSOCIATION of Philadelphia 
Philadelphia, Pa. 


Stock Dividend Approved 


Stockholders of the company at a special meeting held 
April 18 gave almost unanimous approval to proposal 
of directors for the payment of a one for five (20%) 
stock dividend. The additional shares will be issued 
on or about June 30 to stockholders of record April 18. 

Approval of the proposed pension plan for the 
group’s employees (See March edition of Best’s Fire 
& Casualty News) was given by stockholders of Fire 
Association of Philadelphia and affiliated companies at 
an earlier meeting held March 21. 
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AGENTS- 


HERE’S A NEW APPROACH. 


TO A GREAT MARKET 


With a view to helping agents cultivate the 
vast field of prospective corporate surety bonds, 
now being written by personal sureties, the 
Western Surety Company presents a three point 
program of successful sales aids for attacking 
outmoded personal suretyship. 


We offer: 

1. A program for reminding approv- 
ing officers of the dangers of personal 
suretyship. 

2. A new mailing piece, imprinted 
with the agent’s name and address, 
beamed to the personal surety himeelf. 

3. Reasonable premium charge. 


We feel that Number 1 is the point of at- 
tack that has been most neglected and we 
lieve that personal surety bonds will soon be 
discontinued, if this program is followed. 





YES-THaTS ¥ 
1T-1 SIGNED 
& BOND 
FOR A Man is a contradictory be- 
ing, with one hand he signs 
an application for life in- 
surance to protect his loved 
ones and with the other 
hand signs a bond for a 
Friend (signing away his 
loved one’s protection). 


VA 


Iii ‘Am——<<#4 
od = 

The above is taken directly from the new 
four page folder, entitled “So You’re Going To 
Sign Your Friend’s Bond!”. This is an excellent 
mailing piece for a direct attack upon the per- 
sonal surety himself. This is intended for the 
attack before the personal surety writes the 
bond. Number 1 attacks after the bond is 
signed. 

Agents are invited to write for samples of 
the program and folder, described and devel- 
oped as part of our program of success through 
helping agents to succeed. 


WESTERN SURETY COMPANY 


One of America’s Oldest Bonding Companies 
Western Surety Bldg. 175 W. Jackson Blvd. 
Sioux Falls, S. Dakota Chicago 4, Illinois 























UNITED STATES 
CASUALTY COMPANY 
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Home Office 


60 John Street New York City 














YOUR INSURANCE GUIDE 











—and protection is 
BEST’S INSURANCE 
GUIDE WITH KEY RAT- 
INGS. Shows, at a 
glance, policyholders 
and financial ratings 
(based on latest finan- 
cial statement), five- 
year financial and 











underwriting exhibit, 
five-year comparative 
distribution of assets, 
lines written and where 
written, and much other 
vital data on_ stock, 
mutual, reciprocal and 
Lloyds fire, casualty, 
surety and marine do- 
mestic and foreign in- 
surance companies op- 
erating in the U. S. 


Cost—only $5.08 a copy. 


ALFRED M. BEST CO., 
INC. 
75 FULTON STREET 
NEW YORK 7, N. Y. 














HARDWARE INDEMNITY Insurance Company 


of Minnesota, Minneapolis, Minnesota 


Examined 


A convention examination of this company was con- 
ducted by the States of Alabama, Colorado, Michigan, 
Minnesota, Oregon and Virginia, as of December 31, 
1944, and the report was favorable to the company, 
The examination was made concurrently with an ex- 
amination of the parent company, Hardware Mutual 
Insurance Company of Minnesota. The report shows a 
December 31, 1944 financial statement, with total ad- 
mitted assets of $2,973,458, capital of $400,000 and 
liabilities of $240,235. 

The annual statement filed by the company as of the 
same date differs slightly from that prepared by the 
examiners, since the company’s figures were prepared 
at a later date, and it had the advantage of more accu- 
rate reserve data, since many losses or claims incurred 
in 1944 had actually been paid. 

Following are excerpts from the report of exami- 
nation : 

“The field forces of this company are practically 
identical with those of the ‘Hardware Mutual,’ the 
parent company. Branch offices are located as follows: 
Eastern Department, Newark, New Jersey; Los An- 
geles Department, Los Angeles, California; Pacific De- 
partment, San Francisco, California; Southeastern 
Department, Atlanta, Georgia; Southwestern Depart- 
ment, Houston, Texas. 

“All of the company’s business is written on a par- 
ticipating plan. Originally the company paid dividends 
at the rate of 20% on workmen’s compensation business 
written and a dividend of 25% on all other classes of 
insurance written. On May 15, 1944, the dividend rate 
on compensation business was reduced to 15% and on 
all other business the rate of dividends was reduced 
to 20%. 

“The company issues a joint automobile policy with 
the Hardware Mutual Insurance Company of Minne- 
sota. Hardware Indemnity assumes the risks on the lia- 
bility and property damage coverage only. 

“The company is a member of various rating bureaus 
and charges conference rates subject to its filed devia- 
tions in some states. In states where deviations are 
filed, such deviations are on a basis comparable to the 
usual participating dividends paid.” 


HOSPITAL SERVICE Plan of New Jersey 


Newark, New Jersey 
Reports Enrollment Record 


The Hospital Service Plan of New Jersey recorded a 
gain in enrollment of 38,919 persons during the month 
of February, the greatest gain for any month in the 
plan’s history. On March 1 total enrollment passed the 
700,000 mark. The February enrollment growth was 
greater than that achieved by the plan in its first five 
years of operation, 
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HOUSTON FIRE AND CASUALTY Insurance 


Company, Houston, Texas 


New President 


Colonel James Anderson, recently retired as vice- 
president and director of the Humble Oil and Refining 
Company, is the new president and chief executive off- 
cer of the Houston Fire and Casualty Insurance Com- 
pany, Houston, Texas. Ownership of the company, the 
General Insurance Corporation, and the Associated Em- 
ployers Lloyds, both of Fort Worth, has been identical 
since control of the Houston F. & C. passed to private 
hands late last year from the Wesson Oil & Snowdrift 
Co., Inc. 

Outstanding liability of the Houston F. & C. in the 
States of Cal., Wash., and Ore., was reinsured effective 
December 31, 1944 in the Wm. Penn Fire Insurance 
Co. All other liability at the close of last year was 
reinsured with the Associated Employers Lloyds, which 
is running off unearned premium reserves. Since Janu- 
ary 1, 1945, however, the Houston has carried normal 
net retentions for its own account on each and every 
risk written. Besides accepting fire and allied lines as 
in the past, a policy of general expansion is planned in 
writing casualty coverages on a broad scale through 
affiliation with the General Insurance Corporation. 


|. E. A. MUTUAL Insurance Company 
Springfield, Illinois 


New Incorporation 


The I. E. A. Mutual Insurance Company, Springfield, 
Illinois, was incorporated March 15, 1945, under Illinois 
laws to transact accident, health and vehicle insurance. 
Sponsors of the company are obtaining financing and 
applications for insurance necessary to meet licensing 
requirements. Incorporators are E. J. Carrington, Paul 
A. Grigsby, Russell Malan, Davis S. McIntosh, L. W. 
Nimmo and J. H. Voshall. Mr. Nimmo is treasurer 
and manager of C. U. Service Corporation, attorney-in- 
fact for Credit Union Inter-Insurance Exchange, 
Springfield, Illinois. The proposed new company will 
be affiliated with the Illinois Educators Association. 


INLAND MUTUAL Insurance Company 
Huntington, West Virginia 


Operations Extended 


Four new states were entered in March, 1945, by the 
Inland Mutual Insurance Company, which transacts 
full coverage automobile insurance on the agency plan. 
Licenses were obtained in Indiana, Maryland, Michigan 
and Ohio. The company began business in 1937 and 
has previously confined its operations to West Virginia. 
In 1944 net premium writings were $240,565. Loss and 
expense ratios were 50.3% and 34.6%, respectively, and 
underwriting gain was $38,423. Surplus increased from 
$28,733 to $64,179 through operating profits. Assets at 
year end were $305,153. 
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YOUR LATIN AMERICAN 
INTE a OULD BE 





THROUGH LATIN AMERICAN SPECIALISTS 


Just as you go to specialists for particular types of 
insurance, so you should go to specialists for par- 
ticular areas. Only an on-the-ground organization 
thoroughly familiar with local conditions and 
regulations can best handle lyour Latin American 
insurance. 

ULTRAMAR is a thoroughly experienced and re- 
liable international organization with offices, 
agencies and correspondents throughout the 
Americas. Specializing in Latin American insur- 
ance, it acts as Foreign Managers for leading U.S. 
and Latin American insurance companies han- 
dling practically every type of coverage. 

Consider the following three basic advantages 
which dealing with ULTRAMAR will bring you: 
1— Prompt, time-saving settlement. 2—Conveni- 
ent, direct adjustment under uniform conditions 
and terms. 3— Payment in either U.S. or local 
currency, as desired. 

We invite queries from individuals, business 
houses, agents, brokers and insurance companies 
anywhere in this hemisphere. Address whichever 
ofhce is Most Convenient to you. 

[> 


IN HAVANA: 
Oficinas de Ultramar S. A., Edificio 
La Metropolitana, Habana, Cuba. 
Phone: M-9869. 

IN NEW YORK: 


Oficinas de Ultramar S. A. of New 
York, 80 John Street, New York 7, 
N. Y. Phone: WHitehall 3-9690. 


IN MEXICO CITY: 





INTERNATIONAL Oficinas de Uleramar de Mexico 
INSURANCE S. A., Isabel La Catélica, No. 45, 
Mexico, D. F. Phone: Mex. L-1063, 
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“are = Shag s caiidie to this habit of 


‘furloughing” a few days now and then 
at the Elms —there's a new spring 





¥ in your step, a new light in your eyes and 
that “Oh, I-feel-so-good" sensation 

you had in your teens. Magical waters 

* and miracle baths are the secret — 


ve 


American Plan Weekly Rates from $38.50 to $80 
Daily from $6 to $13 J 

For Bookings or Literature—Write 

The ELMS—Excelsior Springs, Mo. 


EPPLEY HOTEL FONTENELLE 
OMAHA'S WELCOME TO THE WORLD 
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INSURANCE COMPANY of North America 
Philadelphia, Pa. 


Withdraws IMUA Resignation 


The company, for the third time in the last five years, 
has rescinded its withdrawal from membership in the 
Inland Marine Underwriters Association. Under terms 
of the notice the current withdrawal would have been 
effective on April 16. 


Anniversary for Rush 


Benjamin Rush, chairman of the board of the Insur- 
ance Company of North America, observed his fiftieth 
anniversary with the company on April 22. Mr. Rush 
started his career at the age of 15 as an office boy in 
the marine insurance brokerage office of Curtin & 
Brockie in Philadelphia. He joined the North America 
in 1895 as assistant to President Platt and shortly 
thereafter was made a second vice-president. He be- 
came president in 1916 and chairman of the board in 


1939. 


MARYLAND Casualty Company 


Baltimore, Maryland 
Appeal Notice Filed 


Notice of appeal to the United States Circuit Court 
of Appeals was filed on April 17 on behalf of certain 
stockholders of Maryland Casualty Company, in the 
action decided early this year by Federal Judge Michael 
L. Igoe. 

The plan to appeal the decision to the United States 
Circuit Court of Appeals and, if necessary, to the 
United States Supreme Court, was announced in a 
letter to public holders of common stock by individuals 
styling themselves “Maryland Casualty Company Com- 
mon Stockholders’ Committee.” The letter sought a 
contribution of ten cents per share by common stock- 
holders to support the appeal. Milton L. Williams is 
secretary of the committee. 


NATIONAL AUTOMOBILE and Casualty 


Insurance Company, Los Angeles, California 
Show Cause Order Served 


Charges involving the workmen’s compensation claim 
settlement practices of National Automobile and Cas- 
ualty Insurance Company, Los Angeles, California, 
have been made by Insurance Commissioner Maynard 
Garrison of California in an order served on the com- 
pany to show cause why its certificate of authority 
should not be suspended for a period not to exceed 
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one year. The order refers to a “Release and Com- 
promise” form allegedly used without approval, and 
to other allegedly irregular claim practices. John Q. 
McClure, president of the company, states that “the 
principal items relate to procedures and forms and have 
no bearing on the financial position of the company 

. . a complete and factual answer to each allegation 
will be presented in the customary manner at the time 
of hearing.” 

The National Automobile and Casualty Insurance 
Company (formerly National Automobile Insurance 
Company) has consistently maintained a strong finan- 
cial position. Its premium volume increased nearly 46% 
in 1944 to $8,011,000, and at year end assets were 
$10,237,434, capital $1,000,000 and surplus $1,075,860. 
Underwriting results have been excellent. 

A thirty-day postponement was granted for hearing 
of the show cause order issued by Commissioner Garri- 
son. The hearing originally had been set for April 12. 


NATIONAL AVIATION Underwriters 
St. Louis, Mo. 


Commencing Operations 


The National Aviation Underwriters, St. Louis, Mo., 
a reciprocal exchange formed early this year to write 
airplane physical damage and liability coverages, will 
shortly commence active operations. Kratz Corporation, 
the attorney-in-fact, has contributed an initial surplus 
of $50,000 to the exchange and will advance additional 
funds if operations so require. 

The Kratz Corporation was formed in 1940 through 
merger of the St. Louis School of Aeronautics, a gov- 
ernment-approved flying school and government-ap- 
proved repair station, the St. Louis Flying Service, Inc., 
an aircraft sales and service company and the Aero 
Discount Corporation, an aviation finance company. 

Underwriting practices and rates of National Aviation 
Underwriters will be the same as those of the large 
aviation pools and coverage will follow the standard 
forms. Savings will be returned to policyholders at 
twelve month intervals based on the experience of the 
preceding twelve months. The subscribers’ agreement 
provides for an assessment liability of one additional 
annual premium. Plans are to underwrite business un- 
der a quota share reinsurance arrangement, with the 
exchange retaining a 20% participation. 


NATIONAL FARMERS Union Motorists Mutual 


Insurance Company, Denver, Colorado 
Incorporated 

The National Farmers Union Motorists Mutual In- 
surance Company has been incorporated to transact’ all 
types of insurance under the 1921 Mutual Act of Colo- 
rado (fire and casyalty lines). 
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FIRE 
AND ALLIED LINES 


Distinguished service to agent 
and assured for more than 
235 years has earned the SUN 
its world-wide recognition. 














Group Service 
in One Company 


Fire and Windstorm 
and all Allied Lines 





All forms Casualty Insurance 
Fidelity and Surety Bonds 
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FIRE AND CASUALTY COMPANY 


A Stock Company 


Home Office — Orlando, Florida 
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NEW JERSEY MANUFACTURERS Association 


Fire Insurance Company, Trenton, N. J. 
Dividend to Policyholders 


The Board of Directors of New Jersey Manufac- 
turers Association Fire Insurance Company has de- 
clared the regular 20% dividend, an extra 5% dividend, 
and a special extra 5% dividend, or a total of 30%, on 
policies expiring during the third quarter of this year. 
These dividends have been approved by the Department 
of Banking and Insurance of New Jersey. 


NORTHERN INSURANCE Company of 
New York, New York, N. Y. 


Staff Changes 


Theodore Plessner, Jr., has resigned as vice-president 
and treasurer of the Northern Insurance Company of 
New York after haying been associated with the com- 
pany for twenty-three years. Future plans of Mr. 
Plessner were not announced. 

R. V. A. Baker, who has been assistant treasurer 
since May, 1944, succeeded Mr. Plessner as treasurer 
and Arthur J. Herald has been named assistant treas- 
urer, having resigned from the Preferred Accident to 
accept this position. 


NORTH STATE Insurance Company 
Charlotte, N. C. 


Retiring 


This company, wholly owned subsidiary of the 
Southeastern Fire Insurance Company of Greenville, 
S. C. which, in turn, is wholly owned by the Auto Fi- 
nance Company of Charlotte, N. C., is discontinuing 
operations. 

Formed in August, 1943 to write industrial fire in- 
surance, the North State has been unable to properly 
develop the business in sufficient volume to justify the 
overhead expense. All business in force has been can- 
celled and return premiums paid. On December 31, 
1944 the company reported capital stock of $100,000 
and net surplus of $49,287 with no liabilities out- 
standing. 


NORTHWESTERN MUTUAL Fire Association 
Seattle, Wash. 


New Eastern Dept. Opened 

Establishment of a new department to provide in- 
creased service for its agents in New York State and 
the New England States, was announced April 2 by 
the Northwestern Mutual Fire Association. The new 
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Eastern Department is headquartered in New York 
City, and will serve agents in the States of Massachu- 
setts, Connecticut, Rhode Island, Maine and New York. 
The company’s New York City office now functions as 
part of the new department. 

P. J. Brown, for many years manager of the com- 
pany’s Midwestern Department and more recently head 
of its New York City office, has been named manager 
of the new department. His staff includes W. G. Wink- 
ley, underwriter ; T. C. McGuy and C. V. Munier, spe- 
cial agents ; and Frank C. Peavey and William Munroe, 
inspectors. 


NORWICH UNION Group 
New York, N. Y. 


Frink Retiring 


W. M. Frink, U. S. Manager of the Norwich Union 
Fire Insurance Society, Ltd., and president of its two 
American subsidiaries, Eagle Fire Company of New 
York and Norwich Union Indemnity Company, will 
retire from these positions on June 30, 1945. 

Everard P. Smith, now secretary of the group, will 
succeed Mr. Frink in the above capacities at the retire- 
ment date and J. M. Sinclair, presently assistant secre- 
tary, will be advanced to secretary of the group and 
vice-president of the two American affiliates. R. J. 
Macmichael, the present deputy manager and vice- 
president of the group, will shortly leave New York to 
take up his new appointment as overseas manager of the 
Norwich Union at the head office in London. 

Mr. Smith has been associated with the Norwich 
Union for nearly a quarter of a century, serving as 
assistant accountant, accountant and, since 1927, as 
secretary. He has been a member of the board of The 
Eagle Fire Company since 1930 and of The Norwich 
Union Indemnity Company since 1935. 


UNITED Insurance Company 
Anniston, Ala. 


New Company 


This new company has been organized at Anniston, 
Ala., with an authorized and paid in capital of $126,000. 
Formed as the U. S. Home Fire Insurance Company, 
the present title was adopted on April 13 when it was 
discovered that the original title was prohibited under 
Federal laws. 

Active underwriting operations were started on Feb- 
tuary 1. It is writing regular fire lines and also plans 
to develop an industrial debit business. All of the regu- 
lar fire business is reinsured 100% in the Georgia Horne 
Insurance Company, Columbus, Ga. 

(Continued on the next page) 
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—IT’s A FACT— 


- Bituminous Sewice Saves 


Because Bituminous Safety Engineers 
help reduce the number and severity 
of accidents. 


-Sctuminous Protection Pays 
Through the fair and equitable settle- 
ment of claims. 


No wonder agents like to represent Bitumi- 
nous. With complete confidence they can 
offer every prospect.... 
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ROCK ISLAND ILLINOIS 


ASSETS OVER $13,000,000 


COVERAGES: Workmen’s Compensa- 
tion, Comprehensive Liability, Public 
Liability, Elevator Liability, Property 
Automobile Liability and 
Personal Liability. 


Damage, 
Comprehensive 
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UNITED INSURANCE—Continued 

E. H. Coleman, local agent, is president of the new 
company. Directors include S. E. Boozer, present 
probate judge of Calhoun County ; Hinton Boozer, re- 
tail lumber business ; Roy Gunter, proprietor of jewelry 
and clothing stores; Stanton Ingram, capitalist and 
chain hotel operator. 


UNITED Insurance Company 
Chicago, Illinois 


Stockholders’ Suit Filed 


the company transacts business. Legal counsel of the: 
company, the letter states, has advised the management 
that “the claims made in the complaint are entirely 
without legal foundation.” 

The financial position of the company is sound, and> 
is not involved in the present action. At 1944 year end, 
assets were $3,763,000 and policyholders’ surplus $1,- 
806,000. 


YORKSHIRE Indemnity Company of New York 
New York, New York 


eu! Prion 





_ | Examined 

Five stockholders of the United Insurance Company 
have brought an action in the Circuit Court of Cook A regular triennial examination of this company was 
County against directors of the company alleging ir- | made by the New York Insurance Department as of Sh 
regularities in the manner in which control of the com- | September 30, 1944, and the examiner found the com- | 
pany was acquired by the majority stockholders. | pany to have assets of $4,641,092, capital of $750,000 fin 
Wrongful diversion of the company’s funds for this | and surplus of $1,345,077. The surplus was $46,615 | be: 
purpose is charged, and, as a part of the relief re- | less than reported by the company at the same date, | tha 
quested, the plaintiffs ask that the stock of the de- | principally because of a surety loss on reinsured busi- 
fendants, all dividends, profits, and assets “converted | ness of $190,000 reported subsequent to the date as of f 
and misappropriated” be impressed with a constructive | which the examination was made. Minor adjustments § 4ct 
trust in favor of the United Insurance Company. were made in other asset and liability items. ’ 

The plan is said to have been entered into in 1929, In an analysis of bond ratings, bonds with total value 
and A. D. Johnson, secretary-treasurer, in a letter to | of $2,741,585 were found to be 66% in the highest, or 7 


this office, points out that the company has been ex- 
amined at frequent periodic intervals by the Department 
of Insurance of Illinois, and by other states in which 





AAA, rating bracket while over 87% were rated A or 
better. Bonds not rated, approximately 10% of the 
total,-were principally county and municipal issues. 




















ee Announcing our new (| 
SPECIAL SERVICE DIVISION .. . 
. - « for Inland Marine audits and inspections, bond and burglary loss audits DI 
and hospital malpractice surveys. We protect our clients from every possible T 
insurance and tax contingency. "Bargain" rates for such services may imply $1 
a lack of quality. etc 
} ber 
ATWELL, VOGEL & STERLING, INC. los 
- « - have 25 years of experience in Casualty and Inland Marine Audit, 4 
Inspection and Engineering service. ox 
Principal Offices: Main Office—é0 John St., New York: 3469 Pine St., Sen Francisco; Insurance 
Exchange, Chicago; 17 other offices and 30 other headquarters cities maintained to give service eve 
the entire country. pre 
' for 
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NEWS 





Millions of women—and their husbands, too—vwill learn of the benefits of 
Hartford Personal Accident Insurance through this ad in leading national magazines. 





“Imagine! All this for 


5¢ a day!” 


She’s getting along fine! Because she has the 
finest of care... a nice room at the hospital, 
best doctor in town, efficient nurse, everything 
that modern medical science can provide. 


And all of it costs her just $15 a year, 
actually less than 5¢ a day! 


You see, before she had her accident, this 
smart housewife got Hartford ‘Medical Re- 
imbursement”’ accident insurance. 


Here’s What Your 5% Will Buy! 


With this low cost policy, you get 
up to $500 to pay hospital, nursing, 
“/ doctor’sand other medical expenses 

in case of accidental injury. IN AD- 
DITION, you get special allowances up to 
$162.50 for specified dislocations, fractures, 
etc. IN ADDITION, you get substantial 





] benefits ranging from $1,250 to $5,000 for 


loss of a hand, a foot, eyes, etc. 


More than half of all accidental injuries 
occur in the home, so 
every housewife needs this 
protection. Get yours be- 
fore you have an accident! 
See your Hartford agent or 
your insurance broker... 


this very day. 











Hartford Insurance 


Hartford Fire Insurance Company: Hartford Accidentand Indemnity Company 
Hartford Live Stock Insurance Company 


Writing practically all forms of insurance except personal life insurance - 


This one’s on us... 


It’s a booklet. Concise, interesting, read- 
able, illustrated. It’s packed with help- 
ful hints on prevention of accidents in 
your home. It’s authentic—a_ publica- 
tion of the National Safety Council. 
And “this one’s on us”—just write for 
your free copy. 












WHY DIONT YoU 
EXPECT THIS WIND STORM? 





Pity the poor home that has only fire insur- 
ance but no protection against a windstorm. 
Or rather, pity the poor home owner, For a 
few dollars more, he could have had fire in- 
surance WITH EXTENDED COVERAGE 
;-.and then he’d never, never have to worry 
about windstorms, hail, explosion,* riot, 
falling aircraft, smoke or damage by vehicles! 
*Except Steam Boilers. 


Tune in! Leland Stowe 
with the News 


Every Saturday evening over the Blue 
Network comes a voice that mil- 
lions know and trust. It’s the voice 
of Leland Stowe, veteran foreign 
correspondent, war reporter and 
analyst, now broadcasting for lead- 
ing capital stock fire insurance 
companies including the Hartford. 
See your local paper for time and 
station, and tune in this Saturday. 





“| bought a War Bond 
today... did you?” 


Today and every day, servicemen are 
buying War Bonds. Men in camps, 
, in front line foxholes, on warships, 
7 even in hospitals. Think it over. Is 
there a single one of us in civilian 
life who can’t afford to buy more 
War Bonds? 








Hartford 15, Conn. 
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“What are we going to do now, Daddy 7 


If fire should destroy your home with all 
its precious contents, could you answer that 
heartbroken question with confidence ? 

You could—if you have adequate insur- 
ance to protect you, not only against the 
loss of your house, but everything in it. 

Most people don’t know from year to 
year how complete their fire insurance 
coverage is. Possessions accumulate. House- 
hold goods cost half again as much more 
today as 12 years ago. Will your present 
insurance pay for the replacement of 
everything you now own? Ask your local 
insurance man. Only adequate insurance 
can. give you that peace-of-mind which 
insurance should provide. 

Before a fire loss like this hits you (and 
a home burns in this country every two 


22 


minutes) make a date with your local 
insurance man. He'll be glad to show you 
how little it costs for North America’s 
complete protection. 

By the way, how does the rest of your 
insurance program look? Are you really 
getting the fullest protection for your 
money ? It might be wise—and worthwhile 
—to let your local Agent go over your 
other insurance policies at the same time. 


* * * 


Insurance Company of North America, founded 
1792, oldest American stock fire and marine insur- 
ance company, heads the group of North America 
Companies which write practically all types of 
Fire, Marine, Automobile, Casualty and Accident 
insurance through your own Agent or Broker. 
North America Agents are listed in local Classified 
Telephone Directories. 


INSURANCE COMPANY OF 


NORTH AMERICA 


COMPANIES, Ailaclelphia 


INSURANCE COMPANY OF NORTH AMERICA 
THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA 
OF BALTIMORE 


CENTRAL INSURANCE COMPANY 


KEEP AMERICA BUSY—GIVE 


INDEMNITY INSURANCE COMPANY OF NORTH AMERICA 
NATIONAL SECURITY INSURANCE COMPANY 
PHILADELPHIA FIRE AND MARINE INSURANCE COMPANY 


A RETURNED VETERAN 


This advertise 
is appearing it 
National Magazt 
to help our 
Agents sell more 
Fire Insurance. 


A JOB 
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